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Old Nurnberg Silver Cups in a Collection Sold in London 














(ON DER LUHE & HANNE.N.Y. 

























































































sellers.” 






terns, the 
“Molly Stark.” 





Be well stocked with these two pat- 
“George Washington” 
Their simple and beau- 
tiful Colonial design makes them ever 
popular and they are two of the “best 


and the 





Two of the 
‘Best Sellers” 


In selling Alvin Silver, the Long-Life 
Plate, you can be sure of the extreme 
satisfaction of knowing that you are sell- 
ing your customers a true and tried 
silverware for Alvin has proven its su- 
periority under test. 

Read the Torrey test. A test made 
by H. G. Torrey, for 37 years Chief 
Assayer of the United States Govern- 
ment Assay Office, proved that of four- 
teen leading makes of silver plated tea- 
spoons, Alvin has the highest content of 
pure silver. 


ALVIN 


LL Vv ee. 


he eng-Lile Plate 


Alvin Long-Life Plate is made by men 
who are accustomed to working on 
sterling. That is why Alvin Long-Life 
Plate looks like sterling and feels like 
sterling. 

Keep your stock of Alvin Long-Life 
Plate complete and never lose an oppor- 
tunity to display it. 






ALVIN SILVER CO 
Sag Harbor, N. Y. 


New York 
20 Maiden Lane 


Chicago 
10 So. Wabash Ave. 
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A Word About Diptychs 





OME of the greatest talents displayed 
in the arts are found in diptychs. 
While ivory (from the fact of that sub- 
stance having been the first to serve for 
the purpose of these decorated tablets) was 
long the main medium used, the jeweler, 
gold and silver smith, and the enameler 
have left us lovely examples of their art in 
the form of diptychs. A clever condensed 
resumé of the subject is contained in ‘“Dic- 
tionnaire des Arts Decoratifs,’ by P. 
Rouaix. He writes: 

“Diptychs are a kind of double tablets 
joined by a longitudinal hinge or by a 
strap of leather, copper, etc., passing 
through two opposed holes. In their 
origin they were only a sort of memoran- 
dum book of which the leaves (of wood, 
ivory or metal) were coated with wax; 
the notes were written with a point. The 
two inside pages, in closing one on the 
other, were protected. The diptych (of 
this kind) is found mentioned in Homer 
(Iliad VI, 169). The outside of these 
memorandum books were often ornamented 
with carved work, more or less beautiful 
according to the fortune and rank of the 
owner. 

“The term consular diptychs has been 
given to double leaves (of wood, ivory or 
metal) like the above, but of larger dimen- 
sions and destined for another purpose. 
About 20 centimetres wide, with a height 
of 40, they served as novel functionaries 
to take part in the nomination of their 
friends and kin. This was, at the same 
time, a kind of souvenir of a happy date. 
Consuls, pretors, ediles sent into the most 
distant provinces of the empire these letters 
to play their part. The material employed 
varied according to the wealth of the per- 
sonage and the rank of those to whom the 
package was sent. Thus it is that in a 
letter to Symmachus, consul in 391, we 
read: ‘I sent a diptych framed in gold to 
our prince; my other friends have received 
memorandum books of ivory or presents of 
silver.’ Upon these consular diptychs are 
found inscribed the names, age, dates, and 
civic standing of the new consuls; some- 
times even a list of the Roman consuls of 
preceding years. An ornamentation of 
foliage or of cornucopias surrounded the 
medallion of the new consul. At times he 
was represented seated on a curulean chair 
and held in his hand the napkin of the 
games (mappa circensis), souvenir of the 
games of the circus which he had given to 
the people in honor of his nomination. 
Often the name of the recipient figured on 

‘I, Philoxenus, consul, offer this present 
to the learned senate,’ is read on the con- 
sular diptych of Flavius Theodorus Phil- 
oxenus (525 A. D.). This piece is in the 
Biblidthéque Nationale under the name 


diptych from Comiégne. According to the 
law of Theodosius, consuls alone had the 
right of giving diptychs of ivory. This is 
in fact the material of which those con- 
sular diptychs discovered consisted, and 
from the third to the sixth centuries they 
are the most remarkable pieces in the his- 
tory of ivories. 

“The Bibliothéque Nationale cabinet at 
Paris is one of the richest, if not the 
richest, in consular diptychs. Besides the 
Comiégne, here are: That from St. Junien 
de Limoges, in which the consul Flavius 
Felix is represented standing in his box at 
the games. He wears the gilt footgear of 
the patricians. In his left hand is a 
sceptre with the globe surmounted by 
busts of emperors. The diptych from 
Autun has carved ornament, but no portrait 
of the consul; a Latin verse appears to 
excuse this impoverishment: ‘Present, 
little in price but great in honor.’ One 
diptych, said to be from Holland, repre. 
sents Consul Magnus seated on a throne, 
his feet on a stool, accompanied by two 
figures of Rome and Constantinople; at the 
base is an episode relating to the bounty 
accorded to the people by Magnus. These 
monuments are interesting both on ac- 
count of the history of the period as well 
as of art; they are the most considerable 
in ivory that have been transmitted by 
antiquity. We find a series of curious par- 
ticulars in the costume, manners and prac- 
tices of the time. 


“Diptychs were adopted by the church; 
the idea of honorification attached to the 
consular diptychs caused the employment 
of them for the glorification of saints and 
martyrs. The name of the saint, his 
claims to the love of the faithful, are found 
on these religious diptychs. This transition 
fom the profane to the sacred is very vis- 
ible on two consular diptychs in the Bibli- 
othéque Nationale. On the reverse of two 
(diptychs from Autun) we read litanies 
(words and music) which have been added 
about the ninth century. On a diptych 
from Monza the inscriptions have just been 
scratched out to be replaced by SCS 
GREGR and by DAVID REX; thus the 
Roman consuls have been metamorphosed 
into St. Gregory and David! 

“Special ones have likewise been offered 
for decorating altars: in such an inscrip- 
tion generally gives the name of the donor 
and invokes the protection of the patron 
of the church. The pagans themselves have 
also employed diptychs for analogous pur- 
poses; we find one on which are repre- 
sented Esculapius and Hygeia (Goddess of 
Health). This was probably an ex-voto. 
Most Christian diptychs that have come 
down to us were used as bindings of re- 
ligious books to which they have been 
adapted. 

“The ivory diptychs were succeeded by 


those produced by goldsmithing, enameling 
and carving on wood. As examples of 
goldsmithing we would cite one in the 
Louvre in silver-gilt, carved in relief with 
religious subjects. The two plaques of 
basse-taille enamel that decorate the re- 
verse of two leaves are in the same mu- 
seum. Towards the fourteenth century 
wood replaced ivory. At the same time 
that carving on wood with paint and gilt 
produced gigantic retables_we find: small 
objects applied in a fine and delicate deco- 
ration which make a jewel in wood.” 








Glass and Cafe Filter for Personal Use 


By Lapy EILeen 





“6 ELL! My Soldier Boy, and what 
was the best thing in France?” 
“Oh! Mother darling we are glad to get 
back to God’s country—don’t ask us ques- 
tions like that,—still one thing we did ap- 
preciate during the war and since the 
armistice, it was the splendid coffee.” 
Now mothers, sisters and wives give your 
soldier son, brother or husband some good 
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ARTISTIC GLASS AND CAFE FILTER. 


‘jus’ as the poilu. calls coffee. Buy, for 
him a glass and a café filter for his-own 
personal use. The drawing, Fig. 1, French 
product, which is given 2/3 natural size, is 
in’ half crystal with gold stripes. The 
mounting is in old silver richly adorned 
with four panels in relief arranged all 
around the frame, flowers and a bird flying 
on each panel. 

The three bands holding the mounting 
adorned with oak leaves and acorns en- 
graved. The border of the mounting at 
the top and base are in polished silver. 

The handle is of solid silver flowered 
with two forget-me-nots in blue enamel 
with a pearl in the center. The idea being 
“Don’t forget the good French coffee,” and 
“don’t forget in God’s country you: can 
have just as fine coffee.” 
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Add to the Attractiveness 
of the Summer Shirt 





Past experience has taught that the: various styles 
of summer shirts, particularly those made of a soft 
silky material can be very much enhanced in their 
appearance by the addition of a set of 


LARTER SHIRT STUDS 


They are made in any style, in various qualities at 
prices that harmonize. 


LARTER & SONS 
Fes, Const Rap. 23 Maiden Lane yARTER 


A. I. HALL & SON, Inc. 


Post St., N ew y or k REGISTERED : TRADE MARK 


San Francisco, Cal. 
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The Protected Selling Price* 





A Word to Clear Up a Misunderstanding as to Fixed Price Decision 
By Elton J. Buckley 
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There is considerable confusion and mis- 
understanding among the trade over a re- 
cent decision of the United State Supreme 
Court, again involving the rights ot a seller 
of merchandise to fix the resale price. The 
case was that brought by the United States 
against A. Schrader’s Sons, the Ohio manu- 
facturers of automobile tire valves, pres- 
sure gauges, etc. At first glance it looks 
as if the decision was inconsistent with 
the same court’s decision in the Colgate 
case, which affirmed the right of any 
seller to choose his own customers, even to 
the point of cutting customers off because 
they would not hold a certain resale price. 

The Schrader decision is not, however, 
inconsistent with the Colgate decision and 
does not upset it in the least. 

The Schrader concern was indicted in 
Ohio at the suit of the United States Gov- 
ernment, charged with requiring tire 
makers and dealers to execute uniform 
contracts concerning resale prices, and with 
refusing to sell those who did not enter 
into such contracts and hold the uniform 
fixed resale prices. This was claimed 
to be a restraint of trade and a suppression 
of competition. 

The first court that took a whack at this 
case threw it out because it thought the 
Colgate case decided that such a case 
could not be brought unless there was a 
monopoly or an attempt to create one, 
through the plan to limit prices. The 
Government appealed to the United States 
Supreme Court, which reversed the lower 
court, by deciding that such a case could 
be brought. The indictment was sustained 
and the Schrader concern will now have 
to stand trial. Very probably under the 
law as it is now fixed, it will be convicted. 

The United States Supreme Court’s de- 
cision in this case merely adheres to the 
decisions in several earlier cases, and does 
not touch the Colgate decision at all. So 
it is still the law that a seller may refuse 
to sell any buyer who fails to maintain the 
price which the seller thinks should be 
maintained. 


The distinction between the two cases 
lies in the contracts which the Schrader 
concern compelled its customers to sign. 
Anybody handling the Schrader goods had 
first to sign an agreement not to résell ex- 
cept at certain prices. Once this agree- 
ment was signed, A. Schrader’s Sons would 
sell, but not till then. If the customer 
later broke the contract, A. Schrader’s 
Sons would not try to compel him to keep 
it, but would simply refuse to sell him again. 
The only part of the scheme that was 
wrong was the contracts, for the Supreme 
Court has decided in many cases that a 
seller can do nothing which will interfere 
with the perfect freedom of the buyer who 
has bought goods and paid for them, to 
resell them in his own way and on his own 
terms. A contract entered into by the 
buyer in advance, to resell only on the 


— 
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seller's terms—if such contract is good— 
ties the buyer’s hands as to resale, re- 
strains his right to compete with his rivals 
and establishes a real restraint of trade. 

On the other hand, in cases like the Col- 
gate case, the seller doesn’t tie his buyer 
up with any contract at all. He sells with- 
out any string to it, but indicates, in some 
way, what price he thinks the buyer should 
get when he resells. The buyer is free to 
get that price or not, but if he doesn’t get 
it, the seller will refuse to sell him any 
more, and he the seller) will also be with- 
in his legal rights if he refuses to sell any- 
body else who sells him. All this is set- 
tled and fixed forever unless the United 
States Supreme Court reverses itself. 

The Schrader concern was exceedingly 
foolish for using the contracts it did. They 
could not be enforced, anyway, except by 
refusing to sell the cutter any more goods, 
and that, which was the only effective 
thing in the scheme, could have been done 
anyway without the contracts. In other 
words, by the introduction of something 
entirely useless, they made the whole plan 
illegal. 

In order to make the entire situation 
clear, let me repeat a little: Any man 
with goods to sell can legally say to his 
buyer, “I think you should resell these at 
not less than $1,” and if the buyer ignores 
this and resells at 90 cents, he can refuse 
to sell him again, or to sell anybody else 
who sells him. 

But he (the seller) cannot put his buyer 
under contract to resell at $1 or more, for 
that is restraint of trade. 





3ays Schrader Case Shows Necessity of Pass- 
ing the Stephens Bill 


Wasuincton, April 12, 1920—In com- 
menting upon the decision of the United 
States Supreme Court in the Schrader case, 
Joseph E. Davies, former Chairman of 
the Federal Trade Commission and now 
Counsel for the American Fair Trade 
League, said: 

“The Schrader case (United States v. A. 
Schrader’s Sons, Inc.) reaffirms the prin- 
ciple that a system of price control main- 
tained by contracts constitutes a violation 
of the law. The lower court had sus- 
tained a demurrer to the indictment, basing 
its opinion upon the Colgate decision. Mr. 
Justice McReynolds, speaking for the court, 
in discussing the Colgate case said: 

‘We had no intention to overrule or 
modify the doctrine of Dr. Miles Med- 
ical Co. vs. Park & Sons Co. when the 
effort was to destroy the dealers’ inde- 
pendent discretion through restrictive 
agreements.’ 

“He further states that in the Colgate 
case the Supreme Court, under the Crim- 
inal Appeals Act, was compelled to accept 
the lower court’s interpretation of the in- 
dictment. The indictment in that case as 


interpreted by the trial involved only the 
manufacturer’s right to indicate what he 
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thought the resale price should be and to 
refuse to deal with persons who did not 
maintain such price. The decision of the 
Supreme Court in that case was therefore 
limited to an affirmation of this common 
law right. 

“The Schrader case is a clear refutation 
of the argument of those who have at- 
tempted to make the Colgate case appear 
a complete and satisfactory settlement of 
the standard price question. It even tends 
to raise doubts as to the right of a manu- 
facturer to refuse to'sell. ‘There is an in- 
timation in the language as used by Mr. 
Justice McReynolds that a system of price 
maintenance, even though not sustained by 
express agreements, may nevertheless be a 
violation of the law and ‘by inferencethere 
is the suggestion that refusal to sell as a 
“course of dealing” may be under certain 
circumstances, one of the facts from which 
an implied agreement might be held to 
exist. The Court uses this language: 


‘It seems unnecessary to dwell upon 
the obvious difference between the situa- 
tion presented when a manufacturer 
merely indicates his wishes concerning 
prices and declines further dealings with 
all who fail to observe them, and one 
where he enters into agreements— 
whether express or implied from a course 
of dealing or other circumstances—with 
all customers throughout the different 
states which undertake to bind them to 
observe fixed resale prices. In the first, 
the manufacturer but exercises his inde- 
pendent discretion concerning his custo- 
mers and there is no contract or com- 
bination which imposes any limitation on 
the purchaser. In the second, the par- 
ties are combined through agreements de- 
signed to take away dealers’ control of 
their own affairs and thereby destroy 
competition and restrain the free and 
natural flow of trade amongst the 
states.’ 


“The feature of the opinion that is dis- 
tinctly disappointing to those who believe 
in standard price maintenance as a mat- 
ter of vital public benefit is found in the 
fact that the opinion is based entirely upon 
the purely legal precedent of the Dr. Miles 
Medical Co. case; it does not consider the 
economic phases of the question which 
justify standard price maintenance in the 
public interest as a system that in effect 
and ultimately preserves the competitive 
system which the Sherman Law was de- 
signed to protect. The Beech-Nut case, 
which will shortly be taken to the Supreme 
Court, presents the economic aspects of the 
situation more clearly. The situation as it 
now stands confirms the often expressed 
position of the Executive Committee of 
the American Fair Trade League and 
strongly emphasizes the necessity for the 
passage of legislation such as the Stephens 
Bill so as to definitely and finally dispose 
of the matter upon the grounds which the 
Legislative body of the Government recog- 
nize as conclusive in the interest of the 
public.” 





H. Golden, who has been for many years 
in the jewelry business and who lately 
returned from over seas, has again opened 
a jewelry store at 8 E. Broujhtore St., 
Savannah, Ga. 
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Operating 
America’s 
Largest 
Diamond 
Cutting 
Works 
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OFFICES 
68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 


CUTTING WORKS 


Most Modern and Complete 


136-146 W. 52nd St., New York 
Long Island City, New York 
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The Silver and Sheffield Plate Collector. 


By W. A. Young, 7% x5 inches, 320 pp. Cloth. 
Over 100 illustrations. Published in New York 


by Dodd, Mead & Co. 


FEATURE noticeable in recent works 

on gold and silversmithing is the ever 
advancing methods of “practical” exposition 
of the subject. The academic features, such 
as the poetry and beauty of the subjects 
and the extolling of the craftsmanship of 
prominent historical or museum specimens, 
are falling into the background, interest 
being focused on methods affording practi- 
cal assistance to the lay reader to obtain a 
more serious view of the subject. The gen- 
eral is passing into the specific information. 
Noticeable, also, in still more recent years 
is the literary catering to the “middle class” 
amateur collectors, the now numerous bid- 
ders that frequent the art auction sales to 
obtain examples that will come within their 
moderate means and fill small cabinets with 
pretty things of artistic value. These so- 
called “handbooks” for collectors are grow- 
ing, not only in number but in the intensity 
of practicality and simplicity of treatment 
to suit the lay mind more than the connois- 
seur. They are informative and educa- 
tional. This is a cultural propaganda great- 
ly in the interest of the jeweler and silver- 
smith. For with a better and deeper knowl- 
edge of the technique of the product the 
public appreciation will run towards more 
meritable, artistic articles and purchase 
pieces of greater price. 

The work under review is of the charac- 
ter just mentioned. It is an addition to 
the “Collector’s Series” and combines, as 
its title clearly discloses, a discussion of the 
two allied topics, old plate and Sheffield 
plate. The “Collector’s Series,” we are told, 
is written, “not from the point of view of 
the experienced, but from that of the man 
who knows nothing and wants to learn a 
great deal.” Each volume, then, is a digest 
of an Arts and Crafts topic compiled by 
an expert on this subject to aid the inex- 
perienced in collecting for his home his 
articles de vertu—to be a guide and mentor, 
a purpose which the goldsmithing and 
jewelry trade will look upon with most 
favorable eyes. Specifically, the chief pre- 
occupation of the author of each treatise is 
aimed to cover those “pieces” which will 
be met with at the auction sales rooms or 
the dealers’ by the collector of moderate 
means and the likely prices of which make 
the size of his pocket book available for 
their acquisition. “Museum” pieces, there- 
fore, take a rear place, while the attainable 
is given prominence. The field covers in 


general material emanating between the 
dates 1697 and 1840. Throughout the work 
it sustains the purpose of a vade mecum. 
Chapter I affords a good but short his- 
torical review of the silversmithing trade 
of Great Britain, including a chronological 
the 


account of Assay offices, Standard, 


counting for the diverging prices. 





Higher Standard, and other alloy facts. 
Chapter II on “Some Sources of Informa- 
tion” gives a good idea of the plentitude of 
plate stocked in private households of “ye 
olden time” and the names of the pieces, 
their contemporary values and weights’ as 
found in many inventories, wills and other 
documentary evidence brought down to us 
from previous centuries. Highly interesting 
is the unique method of exposition used as 
well as the material. Certainly many fam- 
ilies in those days were possessors of mag- 
nificent displays of costly plate and the 
silversmith was highly appreciated, busy, 
wealthy and among the most prominent of 
English citizens. Chapter III concerns 
“Marks on Old Metal Wares.” It is a 
very powerful chapter and must interest 
the merchant as well as the amateur col- 
lector, for it is the clearest and best exposi- 


‘tion of the complicated question of makers’ 


and Hall and date marks so far published. 
At last this troublesome problem is so laid 
before the reader that a novice can get atthe 
date and place of manufacture. Its Lon- 
don Hall-marks from 1300 to 1919 and its 
London date-letter sets are displayed from 
1697 to 1915 and greatly aid to quick de- 
ciphering of dates of London pieces: There 
are also page illustrations of the marks of 
the Provincial Assay offices, active and 
closed. Chapter IV is devoted to the pro- 
cesses of the silversmiths’ craft (plate and 
old Sheffield). It is all so up-to-date How 
many of the CrrcuLar’s readers know about 
the latest pierced-work machine? On page 
94 we read of the recent overcoming of the 
jagged edges (burr) of the former piercing 
which had to be filed off the metal? “Only 
since the outbreak of the War has a 
machine been invented which will pierce 
irregular designs with clean outlines. It is 
known as a nibbler.” 

And with Chapter V we start a series 
termed by our author “The Quest,” in 
which the different objects which interest 
the collector are enumerated alphabeti- 
cally and graphically described. Six chap- 
ters are dedicated to this most useful in- 
formation. Following the description of 
each article is a selection of prices paid 
at auction sales for typical pieces of dif- 
ferent dates and other qualifications ac- 
The 
most valuable feature of this very practical 
assistance to collectors is that these prices 
of old plate are compiled from auction 
sales held during recent years. The old 
Sheffield Plate prices are based on the sales 
of the Bethell collection in 1910, which con- 
tained about 400 pieces, the author finding 
no important Sheffield Plate sales in recent 
years. But he adds some selling prices of 
last year. Warnings to amateurs as to 
“tricks of the trade” are given. In dis- 
coursing on the “trend of prices” of old 
silverware, the author says that the price 
tends upwards since the World War, espec- 
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ially on pieces of good shape and condition. 
On this topic the following statement is in- 
deed interesting. “A closer examination 
must confirm, we think, the opinion that 
collectors favor, of any two pieces of the 
like sort, the one which is the lighter in 
weight. It is not difficult to understand 
the reason, for if a predetermined sum is 
to be spent on an Old Silver cabinet, two 
articles of a different character, but of the 
same period or place of assay, will make a 
more interesting addition to the collection 
than a single example of either of equal 
weight to the two smaller lots. In no other 
way can one account for the remarkable 
prices which have been paid recently for 
small cream jugs, trencher salts, muffineers 
of only two or three ounces weight, and 
tumbler cups.” And these recent prices! 
Think of 760 shillings per ounce in 1919 for 
a cream jug; a William and Mary chocolate 
pot at £290; Ionic column candlestick at 
£75; a Paul Lamerie basket of 39 ounces 
12 dwt., at 200 shillings per ounce, etc. But 
old spoons appear, from recent prices, to 
have fallen from public favor. 

Chapter XI is “Bibliographical” and is 
devoted to indicating the titles of books 
which will furnish the investigator the right 
channels and save individual research in 
the catalogues or indexes of the public 
libraries. It also gives useful reviews of 
such monumental works as those of Charles 
J. Jackson and Montague Howard and of 
the works of J. W. Caldicott, John H. Buck, 
F. H. Bigelow, etc. etc. Chapter XII 
consists of a useful glossary of trade 
terms. 3 

In the final Appendix we have a table of 
dates pertaining to the manufacture and 
marking of plate and a list of Old Sheffield 
Plate articles. The silversmiths’ nomen- 
clature of forms is pitifully obscure. The 
goblet and the cup are forms often con- 
fused with one another. Mr. Young’s defi- 
nition is useful to all interested in the 
subject of drinking vessels. He says: “The 
features which differentiate the goblet from 
the cup lie in the shape of the bowl and 
the method of supporting the body on the 
foot. A goblet is usually, but not invari- 
ably, bellied; the bottom of the body is 
egg-shaped, and it is supported on a balus- 
ter or straight stem and a foot that may 
be square or any other shape, but is com- 
monly round and slightly domed. There is 
not the same distinctiveness in a cup, for 
there the body curves away into the foot, 
with or without a collar to relieve its com- 
paratively short stem.” This author also 
tries to help us to clarity on porringer 
versus caudle cup (an old stumbling block). 
He tells us: “It is difficult to determine 
when a cup of the XVII or XVIII cen- 
turies is a porringer and when it is a 
caudle cup. Roughly the deciding factors 
are the shape of the body and the presence 
or otherwise of a cover. If the vessel is 
bellied and rather squat and has a cover, 
then the 20th century auctioneer ‘lots’ it as 
a caudle cup; if it has fairly straight sides 
and is lidless it figures in the catalogue as 
a porringer ; and this ready way of dividing 
the two is perhaps as good as any other.” 

Mr. Young has certainly done great serv- 
ice to the collector, and his practical 
“pointers” clear the road for those on 
collecting bent.—C. W. C. 
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Connecticut Jewelers Meet at Hartford 





Members of Nutmeg State Association Hold Annual Convention, Discuss 
Trade Problems, Elect Officers and Enjoy Banquet 
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Hartrorp, Conn., April 7,—The sixth 
annual convention of the Connecticut Re- 
tail Jewelers’ Association was held in the 
spacious lounging room on the top floor 
of the Hartford Club building on Prospect 
St. A registration book placed at one end 
of the large hall was used by the visitors 
and members to enter their names, the 
blotter being the official record of the 
number in attendance, this being nearly 
150 retail jewelers, jobbers and traveling 
men. The meeting was opened at 9:30 
o'clock, and after sufficient time had been 





GEORGE L. LUX, PRESIDENT 


given for registration, the gathering was 
called to order with President George L. 
Lux of Lux, Bond & Lux, Hartford, in 
the chair. 

In opening, President Lux said that it 
was a pleasure to greet such a gathering of 
jewelers to this city and’ the convention, 
and he extended to all the comforts, good 
feeling and best wishes of the officers of 
the association. He hoped that everybody 
would leave at the conclusion of the festiv- 
ities with a good feeling, and happy over 
the benefits derived from the many matters 
to be discussed. President Lux then called 
up Secretary Merton W. Bassett of the 
M. W. Bassett Co., Hartford, to read the 
minutes of the last meeting. The report 
was approved. 

Called upon to make his annual report, 
Treasurer George P. Spaar, Winsted, an- 
nounced the receipts for the year and the 
expenses of the association. The report in- 
dicated that the financial condition of the 
organization is in‘very good condition. The 
following are the new members admitted 
to the association: N. M. Ruddy, 52 State 
St. New London, Conn.; W. G. Swain, 21 
Asylum St., Hartford; Henry C. Reid & 
Sons, Bridgeport; Milton A. Hooton, An- 
sonia; William D. Churchill, Winsted; 
Michael P. Leghorn, New Britain; Hart- 
well E. Baxter, 153 Bank St., New London; 





Robert T. Chadwick, Elm St., Putnam; 
Perry & Stone, Inc., New London; W. E. 
Pierpont, 106 South Main St., Waterbury; 
Gustav H. Friedrich, 21 Ward St., Rock- 
ville; George H. Bullock, Wallingford; 
Wells A. Smith, 977 Main St., South Man- 
chester; Frank X. Lucier & Bro., Putnam; 
J. A. Russ, 174 State St., New London. 


Foliowing the report of Treasurer Spaar 
a nominating committee for the election of 
officers for the ensuing year was appointed 
by Chairman Lux. While the members 
were preparing a slate, the subject of white 
gold was dwelt upon. After an interesting 
discussion as to the possibilities of selling 
white gold as a substitute for more precious 
metals, it was moved that a committee be 
appointed to look further into the subject. 

It seems to be the opinion of many of 
the retail jewelers that white gold will 
cause trouble for the retailers in the future, 
and it has been suggested that this kind of 
metal being properly stamped. Resolutions 
will be adopted toward this end, and an 
effort will be made some time before the 
next gathering to make a detail report on 
the subject. An act favoring the stamping 
of this kind of merchandise is strongly 
urged by the retail jewelers to become a 
law. 


The question of having quarterly meet- 
ings for the members of the State associa- 
tion was also brought up for action, the 
gatherings to be held every three months 
in the city in which the jeweler holding 
the office of president of the association re- 
sides. Many are in favor of this move, but 
it was decided that a further canvass and 
vote be made and a committee be appointed 
by President Lux, which will give the as- 
sociation a report on the results of its in- 
vestigation. 

The nominating committee for new 
officers and members of the executive com- 
mittee for the year having completed its 
list, President Lux announced the names 
of the candidates for office. The nominees’ 
names were met with favor and the follow- 
ing were unanimously elected: President, 
George L. Lux, Hartford; first vice-presi- 
dent, George W. True, Middletown; second 
vice-president, Frank M. Todd, Bridge- 
port; secretary, Samuel H. Havens, Hart- 
ford; treasurer, George P. Spaar, Winsted. 
Executive committee: J. C. Tracy, Willi- 
mantic; Anthony W. Hull, Wallingford; 
Fred Weber, Meriden; Lee Roberts, Bris- 
tol; L. L. Gregory, Derby; George H. 
Dyson, New Britain; Samuel Kirby, New 
Haven; J. C. Whittlesey, Rockville, and 
C. C. Costello, New London. 

As a result of the discussion regarding 
the excise tax on the retail sale of all kinds 
of jewelry, resolutions were adopted favor- 
ing the abolishment of the excise tax on 
jewelry, and to take its place a sales tax on 
all transactions. 

At the conclusion of the talk and final 
decision regarding the excise tax, President 
Lux brought up the subject of national 
advertising and publicity work now being 
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conducted for the interests of the retail 
jewelers. The retail jewelers of this State 
are in most cases in favor of this publicity 
line of campaign, and it was finally decided 
to put the subject to vote, and resolutions 
favoring the work. 

The committee on legislation for the Con- 
necticut State Retail Jewelers’ Association, 
consisting of Fred Weber of Meriden, and 
Edward J. Brown of Hartford, reported 
that it was a pleasure to announce the pas- 
sage by the House of Representatives on 
March 4, 1919, of an act concerning jew- 
elers’ liens. This act, they reported, is not 
worded as the committee wanted it, but 
after careful study Messrs. Weber and 
Brown found that it was a workable law. 
The committee recommended at today’s 
meeting that the association send a copy 
of this act to every member, also to have 
a form of notice printed for the use of the 





M. W. BASSETT, RETIRING SECRETARY 


members of the association. The act con- 
cerning jewelers’ liens reads as follows. 


Every jeweler, watchmaker or silversmith who 
shall alter, repair or do any work on any article 
of personal property at the request of the owner 
or legal possessor of such property, shall have 
a lien upon and may retain the possession of 
such ,article until the charge for such alteration, 
repairing or work shall have been paid. If such 
debt remains unpaid for more than twelve months 
any such jeweler, watchmaker or silversmith may 
sell such article at public or private sale and 
the proceeds, after first paying the expense of 
such sale, shall be applied in payment of the 
debt, the balance if any to be paid to the treas- 
urer of the ccunty in which the sale is held 
within ten days, in trust for the debtor. No 
such sale shall be held until after 30 days’ notice 
to the owner or legal possessor shall have been 
given by registered mail to his last known ad- 
dress, stating the time and place of sale. If the 
owner’s or possessor’s address is unknown, or 
if such registered mail notice is returned, fur- 
ther notice shall be given by advertising the time 
and place of the sale in a newspaper having a 
substantial circulation in the locality where the 
sale is to take place, and by posting the same 
on the nearest signpost at least "30 days in ad- 
vance of the sale. No such article shall be sold 
as hereinbefore provided, the value of which is 
more than $25, unless the charges against the 
same shall equal at least one-third the value of 
the article. 


During the convention it was informally 
discussed by several of the officers of the 
State association how urgent it is during 
the coming year to secure an even greater 
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Incompetence is due almost entirely to lack of infor- 
mation—not lack of ability. 
—Paul Cherrington 





There is no reason for Jewelers handling 
diamonds running from one hundred per carat 
to quarter carats to be 


“Incompetent” 


for lack of information, regarding the condition 
of the diamond market. 





All that’s necessary is to get in touch with us. 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 
68 NASSAU ST., N. Y. 


Antwerp, 1 Rue van Lerius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 











= 


Sa MMM 














April 14, 1920. 


membership of this association than at 
Following an informal discussion and 
yarious advices concerning prices of certain 
repair work conducted at retail jewelry 
establishments and the confidence of a cus- 
tomer in his retail jeweler, the motion was 
made to adjourn, all unfinished business 
having been completed. 


ADDRESS OF RICHARD LENNIHAN 


Shortly after 2:30 p. M. President Lux 
called the gathering to order and intro- 
duced Richard Lennihan, of Harvard Uni- 
versity, as the next speaker to address the 
gathering. Mr. Lennihan is connected with 
the Bureau of Business Research at the col- 
lege, and he chose for his subject, “Business 
Administration.” Mr. Lennihan used charts 
in illustrating certain points to be brought 
out during his talk, referring to the buying, 
selling and listing of merchandise and the 





GEORGE P. SPAAR, TREASURER 


profit end of the retail business of a man 
who conducts a mercantile establishment. 
He declared that many business men are of 
the opinion that a course at college consists 
of such work as “abstract theorizing.” He 
pointed out, however, that so far from 
being a course of theory, the bureau now 
being conducted at Harvard college is teach- 
ing facts based. upon practices that are 
known and the subject and its detail has 
been thoroughly investigated. His address 
also included operation of business and the 
makeup and detail that is needed in adver- 
tising the merchandise a retail merchant 
has to dispose of. 

The next speaker introduced by Presi- 
dent Lux was Treasurer Spaar of the State 
association, who was one of the delegates 
chosen from Connecticut to attend the na- 
tional convention in Chicago last year. Mr. 
Spaar gave a full report of the gathering 
and the many benefits derived from the 
meeting were brought out in his talk. A 
full report of the proceedings appeared in 
Tue JeweLers Crrcutar a few days after 
the great meeting adjourned. 

It was shortly after 4 o'clock when 
Arthur G. Mansur, of Burlington, Vt., pres- 
ident of the New England Retail Jewelers’ 
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Association, was hailed as the next speaker 
by President Lux, Mr. Mansur receiving a 
rousing welcome by the clapping of hands. 
Mr. Mansur spoke on “The New England 
Jewelers Institute.” His address appears in 
full on pages 147 and 149 of this week’s 
issue of THE JEWELERS’ CIRCULAR. ° 

Mr. Mansur was loudly applauded when 
he finished his address. An adjournment 
was then made until 7 o’clock, at which 
time the dinner for members and their 
guests took place. 


The Banquet 


The banquet was held in the large dining 
room of the club on the second floor, the 
tables having been tastefully decorated with 
daffodils, roses and carnations. As the 
diners entered an orchestra rendered 
several selections, including “Dardanella,” 
which made a decided hit. The honor of 
toastmaster of the evening fell to Presi- 
dent Lux. At the head table were the fol- 
lowing: President Lux, George H. Dyson, 
New Britain; Mrs. Dyson and Miss Dyson, 
Mrs. George Lux, George P. Spaar, Win- 
sted; A. S. Flint of the Waltham Watch 
Co., Waltham, Mass., and Henry Arnold of 
Boston, Mass. Among the members and 
guests present were the following: Merton 
W. Bassett and Mrs. Bassett of Hartford; 
Otto W. Kapitke, Hartford; George P. 
Spaar, Winsted; E. J. Steele of the Wal- 
tham Watch Co.; G. V. Broberg of the New 
England Watch and Jewelry Co., Boston, 
Mass.; Arthur G. Mansur, president of the 
New England Retail Jewelers Association, 
of Burlington, Vt.; A. E. Garnsey, presi- 
dent of the Maine State Retail Jewelers 
Association; J. F. Kahl, president of the 
Massachusetts State Retail Jewelers Asso- 
ciation; H. J. Whitcomb, president of the 
New Hampshire State Retail Jewelers’ As- 
sociation; G. M. Hascall, president of the 
Vermont State Retail Jewelers’ Association ; 
F. H. Sloan, Hartford; A. M. Kohn, Hart- 
ford; S. H. Havens, Hartford; Fred Weber, 
Meriden; Frank M. Todd, Bridgeport; Lee 
Roberts and Mrs. Roberts, Bristol; Milton 
A. Hooton, Ansonia; L. L. Gregory, Derby; 
J. C. Tracy, Willimantic; Frank H. Mann, 
Hartford; W. A. Smith and Mrs Smith, 
South Manchester; Anthony W. Hull, Wal- 
lingford; George H. Bullock, Wallingford; 
Leroy. Thompson, Mabie Todd & Co., New 
York; Arthur L. Terwilliger, Hartford; 
J. C. Whittlesey, Rockville; George F. Gil- 
more, Bush Terminal Sales Co., New York; 
Henry C. Reid, Bridgeport; Richard Len- 
nihan, Cambridge, Mass.; Edward J. Brown 
and Mrs. Brown and Miss Foley, Hartford; 
J. Fred Bitzer, Hartford; F. H. Elliott, 
Smith Patterson Co., Boston, Mass.; Carl 
W. Linquist and Mrs. Linquist, Hartford; 
Michael P Leghorn, New Britain; G. W. 
True, Middletown; C. C. Costello, New 
London; Samuel Kirby, New Haven; Rob- 
ert T. Chadwick, Putnam; N. M. Ruddy, 
New London; W. G. Swain, Hartford; 
William D. Churchill, Winsted; Hartwell 
E. Baxter, New London; W. E. Pierpont, 
Waterbury, Gustav H. Frederich, Rock- 
ville; Frank X. Lucier, Putnam, and J. A. 
Russ, New London. 

In addition to the various selections from 
the orchestra and. the’ many songs from the 
diners themselves, a list of selections having 
been left at the plate of each, the associa- 
tion provided a tteat in engaging a male 
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quartet from Winsted, Conn. Their vocal 
selections were greatly enjoyed and the 
young men were loudly applauded at each 
interval, encores being in order during the 
entire evening. 

As the last dishes were taken from the 
tables by the corps of waiters, Toastmaster 
Lux arose and said that the association 
wishes to give thanks to the ladies who 
graced it with their presence at the ban- 
quet. He said that it had been a great 
pleasure to preside at such a gathering as 
had been held during the day, and turned 
out to be such a successful meeting of the 
retail jewelers and their guests. He hoped 
and felt quite sure that all would enjoy the 
evening, and then called for a selection from 
the male quartet. 

ADDRESS OF GEORGE H. DYSON 

The first speaker of the evening was 
George H. Dyson, of the Porter & Dyson 
Co., New Britain. Mr. Dyson had prepared 





GEORGE H. DYSON 


a paper entitled “Precious Metals as Ap- 
plied to the Jewelers’ Art.” Mr. Dyson 
used exhibits of refined, virgin and leaf 
gold to illustrate his talk, also several 
samples of gold used by dentists in their 
work. He urged that legislation should be 
brought into force to protect the retail 
jeweler, and the public also, in the sale of 
white gold and platinum, being strongly in 
favor of a rigid stamping law for articles 
of jewelry made from these kinds of 
precious metals. 
ADDRESS OF A. S. FLINT. 


The next speaker introduced by Toast- 
master Lux was A. S. Flint of the Waltham 
Watch Co., who chose as his subject “Op- 
portunities in the Jewelry Business.” He 
said that he was not an after-dinner 
speaker, but he wanted to talk on “what I 
think that the public thinks of you in your 
business.” The jewelers are in good stand- 
ing with the public, he continued, for in 
their repair department customers leave 
precious jewels and articles of priceless 
value and ask only in return either the 
name of the jeweler or the name of the 
customer. If you go to a bank, you are 
obliged to sign up, if securities or other 
bonds or stocks are deposited there. Mr. 
Flint said that in-a certain city he knew a 
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ail jeweler and had visited him in his 
shop many times; this jeweler’s reputation 
being irreproachable. One day a man, a 
panker, left a string of pearls, valued at 
$10,000, at the store to be restrung, and Mr. 
Flint asked how much the job would cost. 
The jeweler didn’t know positively, but 
thought $2.50. “It’s worth $10.00,” and 


tet 











PRESIDENT OF THE MAINE 


ASSOCIATION 


A. C. GARNSEY, 


the speaker took issue with the jeweler, 
showing the confidence that the customer 
had, but the liability that the jeweler had 
either by dropping or stepping on the pearls 
or in other ways damaging them. Return- 
ing the pearls to the bank, the jeweler 
asked for the ten dollars, much to the sur- 





A. G. 


MANSUR, PRESIDENT OF THE NEW 
ENGLAND JEWELERS’ INSTITUTE 


Prise of the banker, whereupon the jeweler 
showed that this particular bank charged 
$10 for the rental of a safe deposit vault. 
It was six of one and half a dozen of an- 
other, and the jeweler received the amount 
he asked for. 

The speaker said his first jeweler boss 
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was not successful in business because he 
was a good mechanic but not a good mer- 
chant. He believes that the jewelry busi- 
ness is based on the confidence of the pub- 
lic, “or the train’s gone,” as Mr. Flint ex- 
pressed himself. This is the age of the 
specialist, and he was willing to take off 
his hat to any jeweler who sells his labor 
to the public. He told how Massachusetts 
has given a course in watchmaking at the 
Waltham High School, now a part of the 
school department of the State, and we 
have, he said, 60 per cent of the students 
we teach in the business. 

“This student, graduated, is a finished 
workman, and the retail jeweler receives 
the services of a young man who can turn 
over his work.” “Much repair work,” the 
speaker added, “is sold on guess work and 
hours are put in before a final price is 
known. Some jewelers accept no watch- 


cleaning jobs. A watch should be examined 


— 





FRANK M. TODD, SECOND VICE-PRESIDENT 


thoroughly before the customer leaves the 
timepiece for repairs, 15 minutes of examin- 
ation being much better than hours later, 
for upon the first examination under the 
glass, “if there were any whiskers they 
were full grown.” He said there is no guess 
work with the auto repairer or the plumber. 

Mr. Flint said that free engraving can be 
sold the same as ladies’ clothing. without 
alterations, unless charged for. “The jew- 
eler can do it, and this organization can 
help, it being the personal touch that 
one gives to his trade, and holds, not 
to let it slip away. If a jeweler doesnt 
study his business he can’t blame anybody 
but himself.” The speaker said ‘Don’t be- 


come a member of the ‘Can’t Be Done 
Clab;” 
Mr. Flint said that he believed the 


greatest medium for the retail jeweler was 
advertising. The dealer that does not join, 
he continued, loses out in the greatest game 
of merchandising. In concluding, Mr. Flint 
gave a brief description of a negro gold 
miner of Africa, telling of his home and 
various wives. 


ADDRESS OF HENRY ARNOLD. 


The last speaker of the evening was 
Henry Arnold of Boston, who spoke of the 
importance to the retail jeweler of rubbing 
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elbows with the other retail jewelers. The 
jeweler of today had advanced and is on a 
pedestal by himself, and organization has 
brought him there, he believes. He said 
that jewelers have got to get together and 
plan a defense against industries which 
effect their business. He spoke of the lux- 
ury tax and the delegation sent to Wash- 
ington, D. C. All questions of vital im- 
portance today, he explained, are being at- 
tended to by organization work both by the 
national and State jewelers associations. 
At all conventions the jewelers should go 
as friends, forgetting about “the man down 
the street.” Mr. Arnold spoke of the co- 
operation among the jewelers of Lawrence, 
Mass., when an order for 26 military 
watches was sent to one jeweler from a big 
mill there. These watches were scarce at 
the time, but a trip to the “other fellows’ 
stores” resulted in a round-up of 22 of the 
timepieces. The spirit of it was the best, 
and the organization work and dinners like 
this evening, he said, had accomplished it. 
Mr. Arnold spoke highly of publicity work 
and the great movements now going on. At 
the conclusion of Mr. Arnold’s talk Toast- 
master Lux asked for a rising vote of 
thanks to the speakers of the evening and 
the male quartet. The gathering broke up 
following the singing of “Auld Lang syne.” 








AUTO BANDITS AGAIN 





Four Men Rob Store of Brooklyn Jeweler 
and Escape with Loot Valued at $1,700 

A quartet of automobile bandits at- 
tacked the jewelry store of Hyman Dia- 
mond, 1003 Flushing Ave., Brooklyn, 
N. Y., early last Thursday evening and 
after smashing a big show window made 
their escape with merchandise worth 
about $1,700. The police have been 
given a good description of the men and 
the stolen jewelry and are now working 
on the case. 

About 5 P. M. on the day of the rob- 
bery Mr. Diamond was busy at his 
bench in the front of the store when an 
automobile was driven up to the front 
of his establishment. Without the least 
warning, three of the men leaped from 
the machine, while the other stayed at 
the wheel, and before anyone realized 
what had happened one of the quartet 
hurled a brick through the window. In 
an instant the other two men were busy 
scooping the jewelry from the window. 

As soon as Mr. Diamond heard the 
crash he realized what had happened and 
dashed from his store, only to see the 
three men jump into the waiting auto- 
mobile and dash off. The jeweler and 
his daughter, who were the only ones in 
the store at the time, gave chase to the 
fleeing machine, but when they realized 
they had left the store unguarded they 
returned. 

An inventory showed that eight dia- 
mond rings, three La Vallieres, one pair 
of earrings, 10 signet rings and a number 
of scarf pins had been stolen. There 
were no marks of identification on the 
jewelry, but the police were given a good 
description of the stolen merchandise. 








H. L. Johnson of Marysville, Kan., has 
sold out to A. F. Hartwick. 
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that is fashionable. 


Jewelry might well be exquisite examples of craftsmanship, yet lack the essen- 


tial requisites that make it salable. 


Wheeler platinum Brooches DO Sell. Truly beautiful, they possess a rare 
blending of workmanship and utility, combined with that all-essential appeal 


that makes for successful selling. 


We are pleased to announce to the trade the opening of our new Factory at 72-78 
Spring St., New York, where our manufacturing facilities will be better than ever. 
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JOBBERS MEET JUNE 7 AND 8 





Thirteenth Annual Convention of the Na- 
tional Wholesale Jewelers’ Associa- 
tion to Be Held at Atlantic 
City, N. J. 


PuILADELPHIA, April 7.—Announcements 
have just been sent out by Thos. A. Fern- 
ley of this city, secretary of the National 
Wholesale Jewelers’ Association, to the ef- 
fect that the 13th annual convention of that 
organization will be held at Atlantic City, 
N. j., Monday and Tuesday, June 7 and 
8, the convention headquarters being at the 
Hotel Traymore. 

Before deciding on Atlantic City, the or- 
ganization took a vote by mail of its mem- 
bers as to the place at which the conven- 
tion should be held, particularly as _ to 
Providence or Atlantic City. The vote for 
the latter was in a ratio of three to one, 
as against Providence. 

Mr. Fernley’s call for the meeting also 
states that the officers and executive com- 
mittee requests the members to submit to 
the secretary's office suggestions as to any 
and all subjects which they feel should have 
the consideration of the association at its 
annual reunion. Accompanying the an- 
nouncement is a table giving the special 
rates offered by the Hotel Traymore to the 
members who wish to make reservations 
there for the time of the convention sea- 
son: 

Officers of the organization at present 
are: President, Noble R. Fuller, of the 
Edwards-Ludwig-Fuller Jewelry Co., Kan- 
sas City, Mo.; first vice-president, P. T. 
White, of Otto Young & Co., Chicago; 
second vice-president, E. W. Reynolds, of 
E. W. Reynolds Co., Los Angeles, Cal.; 
treasurer, L. P. White, Philadelphia; sec- 
retary, Thos. A. Fernley, Philadelphia. 








Alleged Window Smasher Caught by Water- 
bury, Conn., Police and Now 
Held for Trial 


Waterrury, Conn., April 8—Nearly 
$1,500 worth of jewelry and watches were 
stolen from the display window of the re- 
tail jewelry store of George J. Gailey, 33 
Grand St., early this morning when a man, 
later captured and identified by the police, 
smashed the plate glass window, a brick 
being used to gain an entrance to the estab- 
lishment. 

People living in the neighborhood of the 
store heard the crash of falling glass and 
the police were summoned to the place. A 
patrolman fired a shot at the fleeing man, 
who dropped part of his loot in his attempt 
to make a quick escape. 

Pay envelopes bearing the name of Felix 
Rodnick were found by the police, the 
alleged thief being later rounded up at his 
work. He fled a second time to a local 
lumber yard, where the police found his 
coat, which they say contained 30 of the 
stolen watches. 

Rodnick was finally located and taken to 
police headquarters. He told the detec- 
tives, they say, that he was without money 
and had decided to break into the jewelry 
store, as he believed this was an easy 
method of getting funds. 

The prisoner has lived here but a few 
weeks, coming to Waterbury from Wor- 
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cester, Mass. In the city police court to- 
day he was charged with burglary, the case 
being continued. 

Nearly all of the stolen property has been 
found. 








BEWARE THESE GIRLS 


Jewelers Cautioned to Look Out for Pair 
Who Skipped Out from Norfolk, Va., 
After a Brief Career 
Norrotk, Va., April 7.—Jewelers gen- 
erally and particularly those located in the 
south are warned to be on the watch for 
two women believed to be clever swindlers, 
who operated in this city recently. It is 
possible also that the women are associated 
with a man accomplice, who posed as a 

travelling salesman. 

The women came to Norfolk some time 
ago and started a “ready-to-wear” depart- 
ment, opening a small room on the second 
floor of a business building. By false re- 
ports they obtained a credit rating in 
“Bradstreets,” and ordered a quantity of 
merchandise from various wholesale and 
manufacturing firms in New York and 
other cities. They also contracted debts 
in this city, and on the strength of the 
rating were able to obtain jewelry and 
other articles on credit. Before the swin- 
dle could be discovered, the girls skipped 
for parts unknown, although the impres- 
sion prevails here that they may have gone 
to North Carolina, as they were last seen 
leaving on the Norfolk & Southern R.R. 
at 8.35 p. Mm. Saturday night. 

The women are described as follows: 
No. 1—About 24 years old; 5 ft. one in. 
high, weighing about 106 Ibs. She has 
well shaped eyes and her hair, which is in- 
clined to curl, is light brown with a red- 
dish tint. She has fair complexion, small 
hands and feet, soft, well modulated voice, 
and shows cleverness and ability. A dis- 
tinctive feature is her false front teeth. 

No. 2 is about 22 years old; 5 ft. 3% 
inches high, weighing about 125 Ibs., with 
fair complexion and brown bobbed hair, 
which is inclined to be curly. Her eyes, 
which are of brownish hue, are distinguished 
by the fact that one is slightly smaller 
than the other, and the white of eyes ap- 
pears to be bloodshot. 

The girls claim to be dancers, and it is 
thought that in addition to starting a busi- 
ness again may attempt to run a dancing 
hall. The man who is believed to be their 
accomplice and who posed as a traveling 
salesman is about 5 ft. 9 inches high, very 
dark brown eyes, dark complexion and 
black hair and has a smooth shaven face. 
He has a good appearance and talks slowly 
and quietly. 

Jewelers to whom these parties may at- 
tempt to offer goods should be careful 
either to get their pay in advance, or see 
that the recommendations of security of- 
fered are all that they are represented to be. 











According to a charter of incorporation 
issued at Albany, N. Y., last week, the firm 
of Eugene M. Bowman & Co., has authority 
to conduct a jewelry business in New York. 
The capital is $1,000, and incorporators are 
Eugene M. Bowman, 157 W. 44th St.; Emile 
A. Hoeffer and Henry Behar, both of 56 
W. 53d St., and all of New York. 
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GOLD PLATED PEN POINTS 


Federal Trade Commission Issues Com- 
plaints Against Concerns Stamping These 
Articles So That Word “Plated” 

Is Covered by the Holder 

Wasuincton, D. C., April 8—Recently 
the Federal Trade Commission issued a 
complaint against the C. Howard Hunt Pen 
Co., of Camden, N. J., and the Turner & 
Harrison Pen Mfg. Co., of Philadelphia, 
charging them with unfair competition in 
the manufacture and sale of gold plated pen 
points. The Commission’s complaint was 
directed to the alleged practice of selling 
gold plated pen points stamped “14 karat 
gold plated,” the stamp so arranged that 
the word “plated” occurs near the heel of 
the pen point and is obscured by the holder 
of the pen point into which it is inserted, 
while the words “14 karat gold” remain 
visible. This arrangement the Commission 
claims is apt to mislead the public into the 
belief that gold plated pen points are 14 
karat gold. 

The C. Howard Hunt Pen Co. has made 
answer to the complaint. It admits that 
within the past four years it has manufac- 
tured and sold gold plated pen points, upon 
which are stamped “14 karat gold plated,” 
the word “plated” occurring near the heel 
of the pen point, but denies that it inserts, 
or causes the insertion of, such pen points 
into any barrel or holder of pen points, or 
otherwise obscures the word “plated,” while 
the words “14 karat gold” remain visible, 
and denies that it has so stamped any pen 
points with the intention or effect of mis- 
leading either the trade or the public into 
the belief that such pen points were 14 
karat gold pen points. 

The answer avers that the pen points 
manufactured by the company and so 
stamped were so stamped at the specific 
request of the customer to whom they were 
sold and that in so stamping such pen 
points the company carried out the specifi- 
cations of the customers; that the pen points 
so marked were shipped in packages with 
the word “plated” clearly appearing there- 
on. The company further avers that it did 
not insert such pens in any barrel or holder, 
nor did it in anywise procure any such 
insertion. It further avers that neither the 
customer who purchased the pens so 
marked, nor the trade, nor the general pub- 
lic were deceived by any act of the com- 
pany. 

The answer also states that the company 
has not marked any pen points, or sold 
any pen points so marked, since the year 
1918, and that it is not now so marking 
and does not intend to so mark, any pen 
points. It therefore prayed that the com- 
plaint be dismissed. 





The North American Watch Co., Mans- 
field, O., has reserved for its employees five 
pool and billiard tables in the parlor of 
the Saratoga, for a match series of five 
games to be played each Monday evening. 
The teams have been selected and are com- 
posed of all of the men who wish to enter 
the contest. Norman Crowhurst and 
Charles Pifer have been selected as cap- 
tains of two teams. The team winning 
three out of five games is to be the guest of 
the loser at a banquet. The first game was 
played March 8. 
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The Latest Jewelry Seen in New York 


Note—The following information is published not only for the benefit of the jeweler, but 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
formation as to the very latest articles in jewelry that are shown in the shop windows of bi 
dealers in the metropolis and about such special pieces as have been made for customers, an 

This information is right-up-to-the-minute, and gath- 

ered directly before THE Jewelers’ CircuLaR goes to press. The notes ma 
eneral information of the people of his 

stir up interest in jewelry generally, or the information may be used by 
journals, as to the latest styles in jewelry. 

EWELERS’ CIRCULAR, in any way that the jeweler may feel will prove 
best for the information of the people of his district, or valuable as a news item on tlie latest 
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_~ shop windows always are interest- 
ing to the sojourner on the avenue, 
but this Spring added interest has been 
shown in their trimming and decking 
through the incentive of Fifth Avenue 
Week, and the Rambler has chosen some 
of the jewelry window displays to describe 


for you. 
* * * 


Silver was given prominence in a small 
space when a tall bud vase and two small 
bon-bon dishes were used as the only 
pieces against a ground of pastel green 
plush. The vase was broad of base, very 
tall and extremely narrow topped with a 
border of open pierced work. The two 
small dishes were gold-lined; one formed 
as a basket had a dainty handle and the 
other was raised on tiny claw feet. 

* * + 

A dressing set of enameled silver placed 
in the window as it might be on one’s own 
toilet table was made up of 20 odd pieces. 
There were trays large and small, brushes, 
combs and odd pieces with perfume bottles 
and powder boxes galore, and to top it all 
there was a little jewel box made to match 
in a colonial design of beaded edge and 
enameled banding in mauve. 

* * * 


Some magnificent diamond-and-pearl-set 
pieces typical of the type called opera 
jewels were arranged in one window with 
a diadem for the central interest perched 
high on a velvet base. A sautoir necklace 
of pearls hung at one side and a necklace 
of diamonds on the other with finger-rings, 
bracelets and earrings scattered about in 
magnificent profusion. The tiara was pat- 
terned with upright lines of diamonds 
topped with diamonds formed in two stars. 
The sautoir necklace of pearls was finished 
with a huge smooth cut sapphire for its 
pendant drop, while the diamond necklace 
made up entirely of tremendous stones 
which were used like beads in a gradated 
String. 

* * * 


A jewelry grouping that was particularly 
attractive showed an assortment of watches 
in different styles and types. There were 
sautoir watches in enameled gold, wrist 
watches encrusted with diamonds, and a 
watch set in a finger-ring was a curiosity 
that both pleased and amused all passers- 
by. One sautoir watch and chain was elab- 
orately carved from platinum with dia- 
monds and pearls together for alternate 
links on the chain and as a central cluster 
on the watch case. Another was black 
enamel in pin line on both watch and chain, 
and the watch case was made square to 
match the chain pattern. A wrist watch 


mounted on a leather strap looked very 
practical, but also very handsome. The 
case was platinum in a frosted finish, and 
the form was rounded high in the center, 
narrowed down to meet the wrist band. 
The strap was of gray and the watch face 
was silver tinted with platinum hands and 
numerals. 
* * * 


Finger-rings chosen at random from 
among several of the leading displays in- 
clude some exceedingly attractive designs. 
From a window holding only sapphire 
mounted jewelry comes one finger-ring 
where four sapphires made the corners on 
the bezel and the center is filled out with 
a huge smooth cut stone. Another from 
the same window has a long narrow sap- 
phire on a marquise shape, backed by a 
framework of platinum holding diamonds 
in a square form which runs down into the 
finger-ring circle and makes a_ ground 
against which the sapphire is shown off to 
advantage. From another window comes a 
square bezeled ring holding an enormous 
diamond tipped at the corners with a tiny 
carving of platinum to make the setting. 
Row upon row of small diamonds are run 
fan-shaped from the ring circle to the cen- 
tre of the bezel to blend the two together 
and make a splendid mounting for a square 
cut emerald in one unusual ring and again 
this method of forming the diamonds in 
two lines has been used to mount a round 
flat pearl. 

x Ok Ok 


A perfect picture was formed by the 
decorations in one elaborately arranged 
window where each piece was given ample 
room for good display, and the whole space 
was made to appear as though taken from 
the corner of a_well-furnished library. 
The simulated table top was covered in 
green hand-tooled leather and upon this 
was standing a handsome flower vase in 
gold picture frames, gold bound and the 
desk set iri tinted copper. Taft roses 
placed with care in a vase of gold made the 
bright color note for the window. The 
picture frames were of leather to blend 
with the table cover and their binding for 
inner edge and outer frame were pierced 
from gold sheet. The desk set was a hand- 
some affair in large geometrical shaped 
pieces. Inkwell and stand, made separately, 
were placed together to make the central 
group. Flanked on either side by the 
smaller pieces and at one side stood a book- 
rack in the same material of tinted copper. 
The lid of the inkwell and the handles of 
the smaller pieces were made of polished 
copper, while the tray and the sides of the 
inkwell were tinted in colors ranging from 
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brown through green to a blue with 
splashes of a deep red for emphasis. The 
effect is a mottling like colors in volcanic 
glass. 

e * * 


Three windows of another jeweler’s shop 
made three distinct groupings of different 
types of articles to be found at a jeweler’s. 
The three windows, all about the same size, 
held for the first, bags and purses, cigarette 
holders and pocket pieces as a splendid dis- 
play of utility things. The second showed 
a full tea and coffee set on a huge silver 
server and the third window held personal 
ornaments and gem set jewels. The bags 
in the first window were mounted and 
meshed in gold and platinum, gem-studded 
and mounted with watches. The vanity 
cases were enameled and hand-engraved 
for their patterning, and belt buckles, ciga- 
rette holders and smoker’s things were 
frosted for their finish and monogramed 
in gems or lettered with hand carving. 
One meshed bag in a checkerboard pattern 
of gold and platinum was _ platinum 
mounted and handled in a strap of gold and 
platinum mesh. A tiny watch framed in 
diamonds was inset in its platinum mount, 
and the long narrow bag was finished with 
a pendant tassel. The silver service was 
in Dutch silver in a repousse pattern of 
beautifully drawn poppies. All the pieces 
were magnificent in proportion, and beside 
the regular tea and coffee pot cream and 
sugar servers and bowls to match there 
were a pair of cake plates, a bread dish, 
sandwich servers and tea and coffee spoons. 
For the personal ornaments a combining 
of the colored gems with pearls and dia- 
monds has been chosen. There were long 
pearl ropes in this window with shorter 
strings, a diamond collar and diamond and 
ruby mounted bracelets. Sapphires and 
emeralds were set in finger-rings and ear- 
rings and small hair ornaments held dia- 
monds and pearls. THE RAMBLER, 








PLATINUM BILL. PASSES 





New York Legislature Approves Act to 
Regulate Marking of Platinum, Which 
Now Goes to the Governor 


Atpany, N. Y., April 13—It was an- 
nounced today that the Assembly had 
passed the bill to protect the public in the 
sale of platinum articles, the Senate having 
previously passed the measure. 

This bill which was drawn by the jewelry 
trade under the auspices of the Jewelers’ 
Vigilance Committee, was finally settled 
and approved at a mass meeting of the in- 
dustry recently held in New York. It 
makes it a misdemeanor to mark an article 
platinum that is not composed of 925 pure 
platinum on members of the platinum group 
of metals, 

The bill now goes to Governor Smith 
for his approval. 








Plans are under way for the annual con- 
vention of the Michigan Retail Jewelers 
Association, which is to be held at Lansing 
May 4 and 5. A letter has been sent to 
the members by Mr. W. H. Horton, second 
vice-president, urging a large attendance at 
this convention. 
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Noel Loses Suit Against Lloyds 





Jury Decides That Chicago Jeweler Is Not Entitled to Recover Insurance 
for Alleged Diamond Robbery—Plaintiff and His Chief Witness 
Made Poor Showing 














Cuicaco, April 10.—Lloyds, of London, 
Eng., the insurance company, won a suit for 
$25,000 brought against them before Judge 
Page in the United District Court last week 
by Rud Noel, Chicago diamond broker. The 
jury, after hearing the evidence, noted in 
the last issue of THE JEWELERS’ CIRCULAR, 
arrived at a verdict in two hours from the 
time they were given their instructions by 
Judge Page. Some of this time they spent 
in eating their dinner, so that it is not clear 
whether the greater part of the two hours 
was spent in a discussion of the evidence 
or a perusal of the menu, as it seemed to 
the experienced eye that the 12 men had 
about made up their minds before they left 
the jury box. 

Immediately upon receiving the unfavor- 
able verdict counsel for Mr. Noel declared 
that an appeal would be taken to the Ap- 
pellate Court. The case was lost because 
of a number of things, some of which 
cannot be stated here because of the danger 
of a contempt of court charge. 

The most unfavorable testimony given 
during the trial was presented involuntarily 
to the jury on cross examination by 
witnesses for the plaintiff. Mr. Noel made 
an unfortunate impression because he was 
forced to confess an amazing amount of un- 
familiarity with details of his bookkeeping. 
He sought in vain to explain that he could 
not remember details of his business more 
than two years old, but John S. Lord, 
counsel for Lloyds, was merciless in his 
quest for information on minor points. 
Any jeweler who could have seen Mr. Noel 
struggling to remember details which his 
haphazard method of bookkeeping did not 
show would have resolved on the spot to 
either employ a bookkeeper or else become 
a bookkeeper himself. 

C. E. Haberman, salesman for Mr. Noel, 
was held up and robbed, according to the 
contention of ‘the plaintiff, on March 15, 
1918, when the loss of $29,000 worth of 
diamonds insured with Lloyds is said to 
have occurred. Haberman made a star wit- 
ness for the defense, although he was placed 
on the stand to give testimony in support 
of the plaintiff. Well Mr. Lord literally 
tied Haberman into a knot on cross-ex- 
amination. Then he pulled the knot at both 
ends, until Haberman confessed that he 
was not telling the truth. Mr. Lord had 
secured the facts concerning a Municipal 
Court suit in which Haberman figured 
several years ago.’ The facts tended to 
show that Haberman had perjured himself 
for the sum of $85. Haberman’s testimony 
was such that Judge Page, in giving his 
instructions to the jury, said in effect that 
his story on the stand could hardly be taken 
seriously. Immediately after the trial 
Haberman left for Cincinnati, where he is 
now engaged in selling motor trucks. 

In spite of the decision of the jury, 
friends of Mr. Noel are firm in their belief 
that the diamonds were actually lost, al- 


though whether they were lost in the man- 
ner contended by Haberman or not is now 
an open question, which is still to be de- 
cided by the higher court. 





Cuicaco, April 8, 1920. 
Editor of THE JEWELERS’ CIRCULAR: 

In your issue of October 2, 1918, you de- 
voted considerable space to an article en- 
titled “Can Lloyds Be Sued?” This 
article discussed the suit of Rudolph Noel 
against the Underwriters at Lloyds, Lon- 
don, based upon an alleged robbery of 
Noel’s entire stock of diamonds from his 
salesman, Charles Haberman, on March 
15, 1918. 

The answer to the question “Can Lloyds 
Be Sued,” is, “Yes.” The Underwriters 
voluntarily entered their appearance in this 
suit. 

The other question involved in this case 
is: “Was Rudolph Noel entitled to recover 
on his policy on account of his alleged loss?” 
A jury of 12 men in the United States 
District Court at Chicago, after a trial of 
several days before Judge T. Page, former 
president of the American Bar Association, 
answered this question yesterday uhani- 
mously, “No.” 

This alleged robbery was surrounded by 
a number of suspicious circumstances and 
Charles Haberman made so many contra- 
dictory statements that his testimony was 
not to be believed. For this reason the 
writer recommended that this claim be re- 
fused and apparently for the same reason, 
and in view of other facts appearing on 
the trial, the jury was of the same opinion. 

This suit was successfully defended upon 
the merits, although your article of Oc- 
tober 2, 1918, asserts that Mr. Noel had a 
strong case and suggests that the Under- 
writers were attempting to contest the case 
only on technical points. 

The holders of policies issued by the 
Underwriters at Lloyds, London, need have 
no fear that their actual losses covered by 
their policies will not be paid. 

This letter is written at the request of 
some of the agents in Chicago, represent- 
ing the Underwriters at Lloyds, with the 
request that you give this announcement 
the same publicity that you gave the article 
of October 2, 1918, as they believe that you 
only desire to be fair in the matter. 

Very truly yours, 
Joun S. Lorp. 








Market Prices for Silver Pars 
The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the last week: 
Selling Price 


London U. S. Gov't 

Date Official Assay Bars. 
ME OG. évaveswassseeeen™ 72 129% 
ST, csi fen iers ea-cieaee 72% 129% 
po SER ree er are 72 128% 
RN Oa) oier6. chee ais pee eaniai ie 69% 125% 
SI 3 cies vetn connie 69 124% 
ee ns ore 69% 124% 
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HOLD MONTHLY MEETING 





Members of Rochester Retail Jewelers’ Asso- 
ciation Discuss Trade Problems and 
Other Topics 

Rocuester, N. Y., April 10.—Members of 
the Rochester Retail Jewelers’ Association 
held a regular monthly meeting at Powers | 
Hotel, Thursday evening. After dinner the 
members assembled in a room reserved for 
the session. James J. Ernisse called the 
meeting to order. Secretary J. Given was 
away on a trip to Florida and Charles F. 
Vanderpool acted as secretary. 

The attention of those who had not sent 
in their list of stock of old or discontinued 
patterns of silverware to the secretary was 
asked and they were requested to do so 
at once 

E, J. Scheer spoke of the lack of uni- 
formity in retail prices of silverware in 
some stores. A list of the patterns most 
in demand was made and it was suggested 
that a minimum price be accepted for all 
sales of such goods. Mr. Scheer spoke of 
the proposed law on platinum ware now 
before the law-makers at Albany and the 
secretary was requested to write to each of 
the committeemen in charge of the bill at 
Albany urging its passage. 

All present congratulated S. D. Burritt, 
recently appointed Master Craftsman in the 
International Watch Guild. Upon his reso- 
lution a letter of congratulation was drafted 
and sent to Phineas Ford, who celebrated 
his 92nd birthday Friday. Mr. Ford was 
in the jewelry business here in 1856. He 
sold his business to Charles F. Vanderpool 
and retired 31 years ago. Mr. Ford was 
elected honorary member of the association. 
George Schoeffer, of Schoeffer & Hortel, 
who returned from a business trip to New 
York last week, spoke of the watch supply 
situation. 

George P. Klee submitted samples of 
cards suitable for membership cards and 
he was empowered to purchase a suitable 
number for the members’ use. 

Speaking of the use of platinum in the 
fine arts, Charles H. Dygert said that a 
State law is good, but the national body 
would do better if the matter was taken 
up and a federal law enacted for all states. 
The secretary was asked to write to the 
National Association suggesting that that 
body work for a federal law. 

Charles Sunderlin displayed a watch 
keeping good time. It is an open face 
English Vergne made by C. Watson, jewel- 
er to Charles I of England and was owned 
by Col. J. Cox, General George Washing- 
ton’s aide. The watch was repaired by 
Charles Townsend in Philadelphia in 1811. 

Russell Scheer displayed an advertise- 
ment of a jewelry house in a local paper. 
A statement in the advertisement was con- 
sidered unfair to other jewelers in trade 
here. Mr. Burritt said that he would call 
on the advertiser and request the omission 
of the offending statement. 

Charles H. Barker, jeweler, 702 South 
Ave., was elected to membership; also 
Joseph M. Wildman, secretary of the Levy 
Jewelry Co., Inc. 








The Frick-Morris Sales Co., Houston, 
Tex., has been succeeded by the Morris 
Sales Co. 
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DENY HIS RIGHT TO SUE 





Attorney General Sets Up Technical De- 
fense to Walter Forstner’s Suit to Re- 
cover Property Seized During War 
An answer to the suit in equity brought 
on March 1 by Walter Forster against A, 
Mitchell Palmer, Attorney General of the 
United States, and Francis P. Garvin, Alien 
Property Custodian, was filed recently in 
the United States District Court, New York, 
by the defendants. This action was insti- 
tuted under Sec. 9 of the Act of Congress 
on Oct. 6, 1917, known as the “Trading with 
the Enemy Act,” and in it Mr. Forstner 
seeks to recover title in the F. Spiedel Co. of 
Providence, R. I., and the W. A. H. Wells 
Co., Cranston, R. I., which were seized in 
May, 1918, by the Alien Property Cus- 

todian. 

In their answer, Attorney General Palmer 
prays that he be dismissed as a de- 
fendant in this suit for the reason that he 
is a party to the action as set forth in the 
pill of complaint and that a suit brought 
against him in his official capacity is really 
against the United States. The answer 
asserts under Sec. 9 of the “Trading with 
the Enemy Act,” so far as it allows suits to 
be brought against the United States, does 
not permit the joining of the Attorney 
General as a party defendant. 

Continuing, the answer denies that the 
plaintiff is not an “enemy” or “ally” under 
the meaning of the “Trading with the Ene- 
my Act.” The defendants admit that in 
May, 1918, the Alien Property Custodian 
determined that after investigation that the 
plaintiff was an enemy not holding a license 
granted by the president. Pursuant to this 
discovery, it is stated they seized, trans- 
ferred and delivered to the Alien Property 
Custodian as property of the plaintiff, the 
following: 17 shares of common stock of 
the W. A. H. Wells Co., all the rights, 
title and interest of the plaintiff in the 
F. Spiedel Co. and cash amounting to 
slightly over $1,000. This property, the 
answer asserts, was later transferred to the 
treasurer of the United States and is now 
‘beirig held by the official. 

In conclusion, defendants pray that they 
‘be dismissed with costs in their favor. 





SUIT SETTLED 





Action of Wightman & Hough Co. Against 
D. A. Schulte, Inc., for Unfair Competi- 
tion, Ends by Agreement Out 
of Court 

A settlement to the equity action insti- 
tuted by the Wightman & Hough Co., Prov- 
idence, R. I., on Feb. 20 against D. A. 
Schulte, Inc., 384 Broadway, Manhattan, 
‘has been effected, according to an order 
filed in the United States District Court, 
New York, last Wednesday. The right of 
“the defendant to sell cigarette cases stamped 
with the word “Yankee” was involved in 
‘this suit and the fact that it was settled 
‘before it went to trial was probably due to 
the fact that the plaintiff recently obtained 
an injunction against the manufacturer of 
‘the cases involved for infringing on the 
‘firm’s rights. 

The settlement agreement states that the 
‘defendant may sell all of the “Yankee” 
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cigarette cases that it now has on hand and 
which it may hereafter purchase from Vic- 
tor Nivois, not to exceed 10,000. After the 
10,000 cases, or whatever number Mr. Ni- 
vois may be able to supply, have been dis- 
posed of, the defendant, according to the 
court order, shall sell no cigarette cases 
that are not of the plaintiff’s make. The 
order also requests that a consent decree 
for an injunction be issued against the de- 
fendant but that this injunction shall not 
be effective until Aug. 1, 1920. In con- 
clusion the order states that all taxable 
costs in this suit shall be paid by the 
defendant. 

Readers of this journal probably recall 
that on Feb. 20 the Wightman & Hough 
Co. filed their suit against D. A. Schulte, 
Inc., charging unfair competition in trade 
and infringement of the trade-mark or trade 
name. This suit was an aftermath of a 
decision handed down recently by the Cir- 
cuit Court of Appeals, giving the Wight- 
man & Hough Co. exclusive right to use 
the word “Yankee” on cigarette cases. 








Officers Elected by the Silversmiths Co. of 
the Gorham Co. of New York 

Provipence, R. I., April 10—Announce- 
ment was made from the office of the Gor- 
ham Mfg. Co. in this city yesterday of the 
election of officers of the Silversmiths Co., 
the holding corporation, and of the Gor- 
ham Co., the selling corporation, at New 
York on Thursday. These officers include 
a number of Providence men. John S. Hol- 
brook, of this city, who is president of the 
Gorham Mfg. Co., was elected president of 
both the Silversmiths Co. and the Gorham 
Co. The other officers of the Silversmiths 
Co. were as follows: Vice-presidents, Harry 
A. Macfarland, of: Mount Vernon, N. Y.; 
secretary, William S. Stone, of Providence; 
treasurer and assistant secretary, Arthur G. 
Folsom, of New York. 

The directors chosen by the stockholders 
of the Silversmiths Co. were as follows: 
John S. Holbrook, Herbert J. Wells, Rus- 
sell Grinnell, Henry S. Sprague, Frank W. 
Matteson, Robert L. Knight, Alfred K. 
Potter, William- A.-Viall and James S. 
Utley, all of this city; Samuel D. Mc- 
Chesney, of Newark, N. J.; Daniel Stani- 
ford, of Boston; Arthur G. Folsom, of New 
York; Harry A. Macfarland, of Mount 
Vernon, N. Y.; George E. Wells, of Bridge- 
port, Conn., and George Carlton Comstock, 
of New York. 

The annual meeting of the Gorham Co. 
was also held at New York the same day, 


and the following officers and directors’ 


elected: President, John S. Holbrook, vice- 
presidents, Alfred K. Potter of Providence 
and Robert Loch of New York; secretary, 
William S. Stone, of Providence; treasurer, 
James S. Utley, of Providence; directors, 
John S. Holbrook, Alfred K. Potter, Frank 
W. Matteson, Russell Grinnell and James 
S. Utley, all of Providence; Robert Loch 
of New York and Harry A. Macfarland of 
Mount Vernon, N. Y. 








Robbers recently entered the jewelry 
store of Jinby Bros., Sacramento, Cal., and 
found the safe unlocked. They took about 
$500 worth of jewelry and escaped, leaving 
no clue upon which the local detectives 
could trace them. 

é 
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DENY INFRINGEMENT 





Hipp. Didisheim Co. File Answer to Patent 
Suit Over Luminous Dials Brought 
by American Radium Co. 

A general denial of all the allegations 
made by the American Radium Co., in its 
suit against the Hipp. Didisheim Co., Inc., 
and Hippolyte, Bernard and Henri M. Di- 
disheim as officers and directors of the con- 
cern in New York, has been placed on file 
in the United States District Court as the 
defendants’ answer in the action which was 
started in February, 1920. 

As will be recalled by readers of THE 
JEWELERS’ CircuLar, the complaint in this 
action claimed infringement on certain new 
and useful improvements in luminous sub- 
stances used on dials of clocks, watches and 
other indicators, claimed to be covered by 
United States patent letters No. 911,401. 
The defendants, in their answer, make a 
general denial of practically all the allega- 
tions charged by the American Radium Co. 
They admit the claim of the plaintiff that 
Arthur Junghans of Schramberg, Germany, 
did file an application on Sept. 27, 1907, for 
certain new improvements in luminous sub- 
stances for indicators and that patent let- 
ters were issue on Feb. 2, 1909. The de- 
fendants deny, however, that Junghans was 
the original inventor of the improvemerfts 
and assert that they were in public use or 
on sale before Junghans received patent 
letters. 

The answer maintains that the defendants 
are not informed, save by the bill of com- 
plaint, that Junghans assigned his rights to 
the plaintiff so therefore ask for proof. 
Continuing, the defendants deny that they 
have at any time unlawfully or illegally 
manufactured, used or sold any article or 
device in infringement of United States 
patent letters No, 911,401. Further, they 
deny that they are at present infringing on 
the plaintiff's rights and also claim that the 
latter is not entitled to any profits made by 
the Didisheim concern. 

In setting up a further defense, the de- 
fendants maintain that United States patent 
letters No. 911,401 are invalid and void 
because the inventor failed to make the 
proper oath and because this invention had 
been patented prior to the issuance of these 
patent letters. The defendants support their 
claims by naming a score or more of in- 
ventors of patents alleged to be similiar to 
that of the one involved. 

In their answer the defendants also name 
a number of well known clock concerns in 
this country as sellers of articles containing 
this luminous substance two years prior to 
the time Junghans obtained his patent let- 
ters. The defendants also make a number 
of other allegations to show why this patent 
is void and invalid. 

In closing, the defendants ask that the 
bill of complaint be dismissed with cost in 
their favor. 








The Gargan Jewelry Store, Fall St., Sen- 
eca Falls, N. Y., has been purchased by 
Ed. A. McArdle and Andrew T. McArdle, 
sons of Mr. and Mrs. Andrew McArdle of 
19 Maynard St. The store will in the 
future be conducted under the name of 
McArdle & Co. 
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Luncheon and Annual Meeting of Historical Society 





Members of Maiden Lane Historical Society Meet at the Bankers’ Club, 
Enjoy Excellent Menu and Interesting Addresses and Re-elect Officers 














— 


The man who thinks that there is no 
sentiment in business has evidently never 
analyzed the character of the American 
business man and particularly has never 
come in close contact with the jewelry trade. 
Few more striking examples of sentiment 
could be cited than the annual meeting and 
luncheon of the Maiden Lane Historical 








A. K. SLOAN, RE-ELECTED PRESIDENT 


Society held Saturday afternoon at the 
Bankers’ Club of New York, for what but 
sentiment could bring over 100 business men 
together on an afternoon where nothing was 
to be discussed that would in any way mean 
dollars and cents to them, but there they 
were carefully listening to the reports of 
their committees and officers arranging the 
routine business of the year and paying 
honor to some of the veterans of their in- 
dustry. For veterans of the industry there 
were aplenty, but they were old only in 
years. At the head table sat the president, 
A. K. Sloan, 82 years young, while on his 
left sat L. J. Mulford, president of THE 
JewELers CircuLarR Publishing Co., his 
senior by three years, and who recently 
celebrated his 69th year in the jewelry 
business. At the same table sat Charles G. 
Alford, for 52 years active in the jewelry 
business, and down among the “boys on the 
floor” sat young men most of whom had 
been connected with the jewelry trade from 
a quarter to a half century. 

The luncheon began shortly after 1 P. M. 
and the guests enjoyed the following menu: 
Grapefruit with Cherry 

Olives Almonds 

Crustade of Shad Roe, Bankers’ Club 
Roast Spring Chicken Stuffed with Raisins 
French Peas Potatoes Parisienne 

Romaine Salad 


Celery 


Ice Cream Cakes 


Coffee 
Following the discussion of the menu, 


President A. K. Sloan, who has been the 
president of the society since its organiza- 
tion, called for order and spoke briefly 
before introducing the speakers of the day. 
He said that he was glad to see so many 
present and then spoke of the growth of 
the society. 

He next introduced Albert Ulmann, 
historian of the society who made a most 
interesting address in the course of which 
he gave a number of historical facts in 
connection with the Maiden Lane district, 
called attention to the Fifth Avenue week 
celebration and told of the plan of the 
society for erecting a tablet this Fall to 
commemorate the site of the old John St. 
theatre. Mr. Ulmann 1s always an interest- 
ing speaker and on Saturday he had so 
much of interest to tell the jewelers that 
everybody was sorry to have him conclude 
his address, 

He spoke of a number of historic sites 
in the Maiden Lane district calling passing 





JOSEPH D. LITTLE, SECRETARY 


attention to the old John St. M. E. Church 
giving the dates on which it was originally 
built and the time when it was rebuilt. He 
also spoke about the old John St. theatre 
and called attention to some of the notables 
who in years gone by attended plays there, 
mentioning among others, George Washing- 
ton. He also spoke of actors who had ap- 
peared in that famous old playhouse. 

In calling attention to the Fifth Avenue 
week celebration, he commented very 
favorably upon the plan saying that it was 
a step in the right direction in arousing 
civic pride and that the idea now being 
carried out on Fifth Avenue could well be 
emulated in other sections of the city. The 
education of young people in this way, he 
believes, is an excellent plan. 

He told of the plans which are now 
under way for the placing of a tablet to 
commemorate the location of the old John 
St. Theatre and said that arrangements 
would be made to have a dinner of the 
Maiden Lane Historical Society at that time 
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at which notable playwrights, theatre man- 
agers, actors and actresses will be invited 
as guests of the society. A suitable tablet 
will be placed to mark the location of the 
old theatre at that time. 

The next speaker was Harry C. Larter, 
“Mayor of Maiden Lane,” who gave an in- 
teresting address which he prefaced by giv- 
ing the names and presidents of practically 
all of the jewelry organizations in Greater 
New York. This list he said he would 
turn over to the secretary to be filed in the 
archives of the society so that by the year 
2020 when members of the Maiden Lane 
Historical Society of that time, went 
through the files of the organization, they 





LEO WORMSER, TREASURER 


would know that the old chaps of 1920 were 
really rather lively after all. 

He then spoke of the work of the Maiden 
Lane Historical Society and voiced his hope 
that it would continue to prosper. 

Following the addresses, the annual meet- 
ing was officially called to order by Presi- 
dent Sloan, who said that he was not a 
candidate for re-election to any office. 
While he was talking Leo Wormser asked 
that John W. Sherwood take the chair and 
as soon as Mr. Sherwood had taken charge 
of the meeting, it was moved that the 
present officers be re-elected to serve the 
organization for the ensuing year and this 
was unanimously voted. 

The officers of the society are: President, 
A. K. Sloan; secretary, Joseph D. Little; 
historian, Albert Ulmann; treasurer, Leo 
Wormser; vice-presidents, John W. Sher- 
wood, George M. Hard, Louis Kahn, M. L. 
Bowden, O. G. Fessenden and George E. 
Fahys. 

The trustees are: Henry Abbott, C. G. 
Alford, W. T. Brown, Leopold Stern, C. E. 
Hastings, H. C. Larter, W. I. Rosenfeld, 
John L. Shepherd, M. D. Rothschild, W. H. 
Tarlton and T. Edgar Willson. 

The luncheon committee in charge of the 
luncheon were: Courtland E. Hastings, 
Walter H. Tarlton, Alpheus L. Brown, Leo 
Wormser, John W. Sherwood, Harry C. 
Larter, Albert Ulmann, and Joseph D. 
Little. 
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GET BANDITS’ AUTO 





paltimore Police Locate Machine Used by 
Men Who Robbed Armiger Store and 
Get Valuable Evidence 


pattimoreE, Md., April 10.—The big 
. dark-green Cadillac automobile used by the 
five armed bandits who held up pedestrians 
on Charles St. while they smashed the witi- 
dow of the James R. Armiger Co., March 9, 
has been found by the Baltimore police. 
It was located April 5 in a private garage 
in the rear of 1708 Linden Ave., by Marshal 
of Police Carter and Detective Lieutenants 
J. F. Dougherty and P. B. Bradley. For 
over three weeks the automobile had been 
locked in the garage, which was just big 
enough to hold it, and its presence there 
was not known to the police until Nathan 
Ostrov, owner of the property, caused an 
investigation to be made. 

The automobile was stolen from a garage 
in Philadelphia two days before the 
Armiger robbery, the keeper of the garage 
on Girard Ave. being held up at the point 
of a pistol while the machine was being 
made ready for its run to this city. Three 
days after the robbery, in which diamond 
rings valued at $20,000 were stolen, Balti- 
more detectives had established the identity 
of the automobile. 

For the first time evidence was discovered 
in the stolen machine indicating that one 
of the bandits sustained a severe head 
wound when a splinter of broken glass from 
the Armiger window fell, point downward 
on his head, cutting a hole in the cap he 
wore and evidently causing a deep wound 
on his head. A number of blood-soaked 
clothes and handkerchiefs were found in 
the tonneau of the machine, and other 
things recovered by the detectives indicate 
that the bandits made a hurried flight after 
storing the automobile in the garage. 

Not only were two caps, one of them 
soaked with blood, and other articles used 
by the bandits were found, but the police 
recovered the two empty trays which, filled 
with glittering gems, were taken from the 
shattered window. The trays bore blood 
stains and finger prints, and it is practically 
certain that they will be used as evidence 
when the bandits are brought to trial. Mar- 
shal Carter directed experts from the Ber- 
tillon Bureau to make a minute examina- 
tion of the car for the purpose of obtain- 
ing finger prints. The police, at this time, 
refuse to divulge the result of their exam- 
ination. That the bandits were prepared 
for wounds was proved by what was found. 
In addition to cloths and bandages, bottles 
of antiseptic solution, the contents of 
which had been used, were left in the car 
by the highwaymen. A black silk handker- 
chief, usually used for mask purposes, was 
ound, 

For the first time the exact manner in 
which the shot was fired from one of the 
automatic pistols carried by the bandits, 
which felled Charles E. Williar to the 
street, was determined. The shot was fired 
from the rear window of the automobile, 
the impression of the muzzle of the pistol 
and the torn section of the transparent cel- 
luloid being plainly discerned by the police. 

The identity of the five bandits has been 
established and, as previously told in this 
Paper, two are under arrest, one being held 
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in Philadelphia, where he is wanted for 
several crimes, and another is now in the 
City Jail here. Three of the five are at 
large, but search for them will not be re- 
linquished until they are brought to trial. 








New York Jewelers Republican Campaign 
Club Starts Prize Contest for a Slogan 


Officers and members of the executive 
committee of the Jewelers Republican Club 
gathered at a luncheon Wednesday of last 
week as the guests of H. C. Larter, chair- 
man of the executive committee, to discuss 
the plans for the coming campaign in this 
city. Various routine matters were attend- 
ed to and committees appointed. It was 
decided to start work actively to get the 
businessmen of the trade interested in pol- 
itics and particularly to join this club. 

It was suggested that a contest for a 
slogan be encouraged in the trade and a 
committee appointed for this purpose. Prizes 
will be offered for the best slogan and it 
is suggested that authors also arrange if 
possible the letters of the slogan in the 
form of an acrostic as is shown in the first 
received by the committee. The slogan sub- 
mitted is “We Will Vote” and the acrostic 
rhyme was arranged as follows: 


We Will Vote 


W hereas and whereon, as legal folks say, 
E very good dog must have his day. 


W atchful and waiting our poor country may 
I nherit a place in the sun some day; 

L et every one vote who thinks he knows 
L ittle things indicate how the wind blows. 


V ote the right way; get up on your toes. 

O ut of the White House then there goes 

T he boss of the bunch that’s rocking the 
boat— 

E very one this year must step up and vote. 


It is possible first and second prizes 
or first and last prizes will be arranged 
for. Those submitting slogans should do so 
at the earliest possible moment to Harry 
P. Dickinson, 11 John St., New York. 








DEATH OF WILLIAM CRANE 


Veteran Boston Retail Jeweler Dies at the 
Age of Seventy-Five Years 

Boston, Mass., April 12.—William Crane, 
one of the oldest and most highly respected 
retail jewelers in this city, died at his 
home in Winthrop last Wednesday. He 
was 75 years of age. His death was en- 
tirely unexpected by the trade, and, in fact, 
very few even knew that he had been ill 
although he had been absent from business 
for two months. The news came as a shock 
and great surprise. 

Mr. Crane was born in Quincy and was 
the son of Joseph and Mary Crane. He at- 
tended the public schools of his home city 
and later studied medicine with the inten- 
tion of becoming a physician, but he aban- 
doned this idea to enter business. For 10 
years he was in the employ of Charles W. 
Kennard & Co., Tremont St. jewelers, and 
34 years ago joined Mr. Rand in forming 
the firm of Rand & Crane. In other words, 
Mr. Crane had been in the jewelry business 
nearly 45:years. He was a member of the 
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Boston Chamber of Commerce and was a 
32d degree Mason. He is survived by his 
widow who was Miss May Mortimer. 

The Rand & Crane house held a con- 
spicuous place among the many important 
retail establishments in this city and Mr. 
Crane personally was held in the highest 
esteem by all members of the trade who 
knew him to be the personification of gen- 
tility coupled with the keenest integrity and 
business acumen. He was one of the old 
school to whom the younger generation 
His 
passing leaves a pang of regret that only 
time can eradicate. 








DEATH OF A. H. BLISS 


North Attleboro Jewelry Manufacturer 
Passes Away After a Long Period 
of Ill Health 

NortH Artiesoro, April 12—Anthony H. 
Bliss, a well-known and highly esteemed 
jewelry manufacturer, died last Thursday 
afternoon at his home on Church St. He 
had been in failing health for some time. 

Mr. Bliss was born in Rehoboth 69 years 
ago. He was the son of Henry E. and Cor- 
delia Hale Bliss. When a young man he 
came to North Attleboro and had made his 
home here ever since. 

For many years he was engaged in the 
manufacture of jewelry. For many years 
he was located on Broad St., but of late 
years he has been doing business in the 
Whitney building under the firm name of 
A. H. Bliss & Co. 

He was one of the first men to become 
interested in automobiles and endeavored 
to be one of the pioneer automobile manu- 
facturers, but was not successful. 

Deceased is survived by a widow and two 
sons, Edward C. of Connecticut and Frank 
H. of this town, who was associated with 
him in business. 

The funeral was held Sunday afternoon 
at 2.30 o’clock from his late home on 
Church St. Rev. H. E. Latham officiated 
and burial was at the Mount Hope Cem- 
etery. 











Jewelry Trade Reported to Be Booming in 
Australia 

Wasurncton, D. C., April 10.—In a con- 
sular report reviewing Australian trade con- 
ditions in 1919, it is stated that the sug- 
gestion has been made both in the press and 
on the political platform that an unduly 
large proportion of the Australians’ in- 
creased wages is being expended on the 
purchase of jewelry. “The jewelry trade 
is booming to a greater extent than ever 
before,” the report says, “and is at the 
present time faced with a shortage of labor. 
The demand for all classes of jewelry has 
greatly increased.” 

The report adds that important action 
has been taken by the Australian govern- 
ment to prevent trade with Germany, not- 
withstanding the ratification of the peace 
treaty. The provisions of the Trading with 
the Enemy act have automatically ceased 
to operate, but the Commonwealth authori- 
ties have taken advantage of the Customs 
Act to erect an effective barrier against 
German goods. A proclamation to this ef- 
fect is to be issued declaring German goods 
prohibited imports. 
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Wisconsin Jewelers Hold Excellent Convention 





Members of State Retailers’ Association Meet at Milwaukee and Consider 
Many Trade Topics—Officers Elected and Banquet Enjoyed. 














——— 
——— 


MitwavuKEE, Wis., April 8.—The record 
of the 15th annual convention of the Wis- 
consin Retail Jewelers’ Association, held 
April 6 and 7, at the Republican Hotel here, 
like that of every preceding meeting, fur- 
nishes a*most interesting and instructive 
contribution to the literature of organiza- 
tions of this craft. 


Tuesday 


President J. R. Chapman of Oshkosh 
called the convention to order shortly after 
11 a. M. Tuesday, and introduced Phil A. 
Grau, business manager of the Milwaukee 
Association of Commerce. His welcome 
was more than that. It was a masterly 
address that touched upon the big prob- 
lems confronting the nation and suggested 
solutions in a constructive way. Mr. Grau 
is a lawyer by profession and a gifted 
orator who is making a deep impression 
upon the civic and commercial progress of 
Milwaukee. He said it was a matter of 
congratulation to note that a craft organi- 
zation is able to attract a big crowd, which 
was an easy matter during the war period 
when the lash of patriotism alone drove 
men together, but more difficult in peace 
time, especially when prosperous conditions 
made unthinking men feel they do not 
longer need the advice and counsel of fel- 
low business men or to deliberate with 
them on problems and find solutions that 
mean progress and continued prosperity. 

Ex-President Hiram J. Smith responded 
to Mr. Grau’s welcome and said that as 
a man who started in business in Milwau- 
kee in 1860, he probably was more entitled 
to welcome Mr. Grau back home than Mr. 
Grau was to welcome the convention to 
Milwaukee. Mr. Smith related, however, 
that he himself was just “coming back 
home,” having retired from active manage- 
ment of his business at Racine to reside in 
Milwaukee once more. 

President Chapman delivered the annual 
address, speaking as follows: 


ADDRESS BY PRESIDENT CHAPMAN 
Ladies and Gentlemen: 


We are gathered here today for our 15th annual 
convention of the retail jewelers of the State of 
Wisconsin. It gives me great pleasure to welcome 
you. 

You know there is an old saying that “chickens 
come home to roost.” We have held our con- 
vention the last two years in other cities of the 
State, and while we have been treated most royally 
in these cities, we are glad to be back to Mil- 
wavkee. We kind of feel at home here you 
know. We have always found such a ready wel- 
come from the jewelers of Milwaukee that we 
sometimes feel we should meet here every year. 

One more year has rolled by, and we have seen 
many changed business conditions since our last 
meeting. While no doubt we have all done a 
larger volume of business than in previous years, 
it will stand us all in hand to take an accurate 
inventory of ourselves and of our business. 

Let us be sure to keep our assets down to their 
actual value, that is, what we would be able to 
realize on them, were we obliged to sell. Always 
keep before your mind’s eye your liabilities. If 
this is not done there is danger of overstocking 
and of spreading our resources to such an extent 
that when the demand lessens the business will 
suffer very seriously as a result. Let your turn- 
over be your watchword. 


A great many of us figure we have taken in 
considerable money this year, but when we get 
through paying our several kinds of taxes and 
other increased expenses we find there has been 
a great inroad made in our supposed profits. 

I wish to express my appreciation to some of 
the manufacturers who have seen fit to place the 
re-sale price upon their products so as to allow 
the jeweler a fair and living percentage on the 
sale. Rather that than the manufacturer who 
places the re-sale price upon his wares and then 
from time to time raise the wholesale price, and 
also lowers our discounts, without raising the re- 
sale price to the consumer. In this way cutting 
into the profits of the retail man. 

Gentlemen, if we are going to receive any 
benefits from our association it must be through 
hearty co-operation. That, and in no other way 
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can we eliminate the abuses that have for so 
many years been present in the jewelry business. 
Fer instance, guarantees on jewelry and watches, 
free engraving, and for the past two years our 
unjust and discriminating taxation. I feel that all 
these wrongs will be righted in due time, and 
that there is prosperity ahead of us if we possess 
the courage to push. 

I know the secretary will make full report to 
you on our Mutual Fire Insurance Co., but I 
take this opportunity of calling your attention to 
its splendid growth in the past year. He tells me 
that we will reach.the $4,000,000 mark by the 
end of this year. It is worth boosting for gen- 
tlemen—let us all help it along. 

The success of the affairs of this association is 
due to the splendid work of its officers, and I 
wish to thank them for their assistance. 


Because of the lateness of the hour, ad- 
journment was taken for luncheon, and at 
the opening of the afternoon session Secre- 
tary A. W. Anderson presented his annual 
report, which was as follows: 


REPORT OF SECRETARY A. W. ANDERSON. 
CHANGE IN CONVENTION DATES, 


Your board of directors felt the necessity for 
changing the annual convention dates from Feb- 
ruary, which has been the convention month for 
three years past, to April, for the reason that the 
business of the National Jewelers’ Mutual Fire 
Insurance Co., which is handled by the same staff 
working for the Wisconsin Retail Jewelers’ As- 
sociation, has grown to such an extent that the 
first six weeks of the year are entirely occupied 
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in closing up the year’s business, getting ready 
the reports for the State Insurance Department 
and the Collector of Internal Revenue, leaving 
no time to prepare for a State convention. 

We trust this change will meet with the ap- 
proval of our members, and that we may figure 
on about the same time of the year for future 
State meetings. 


MEMBERSHIP. 


Our association finished 1919 with nearly 300 
paid members, New York State alone showing a 
larger number of members at that time. Our re- 
newals are coming in very satisfactorily for 1920, 
and at an average increase in the amount of yearly 
dues. The new scale of dues adopted last year, 
to be first put into effect in 1920, is working very 
satisfactorily, the amounts ranging from $5 per 
year to $25, depending on the size of stock. 
The average amount received to date will be not 
far from $7, but may be slightly under that by 
the time all renewals are in, and the largest 
number of remittances are of course for $5, 
which is the amount of dues on stocks up to 
$5,000. 

Your officers feel that it is a question of but 
a short time when the association will be entirely 
self supporting and not obliged to go outside of 
the membership for funds to replenish our treasury 
in order to take care of the necessary expenses. 

At the present time the Jewelers’ Mutual Fire 
Insurance Co. has no solicitor in Wisconsin, but 
as sOon as one is engaged it is the intention of 
the directors of the State association to- have 
him work also as solicitor of new members among 
those jewelers in the State who are not already 
in the organization. 


DISTRICT CLUBS. 


With our minds and attention now fully di- 
verted from war and the work incident thereto, 
it is time to return to the building up of our 
organization through the medium of local and 
district clubs. We expect to start the ball rolling 
with the organization of a district club in Racine, 
Kenosha and tributary towns, for which ~ the 
jewelers in that territory are ready. 


REPAIRS AND ENGRAVING. 


No jewelers anywhere are more fully awake to 
the necessity for keeping up-to-date on the ques- 
tion of costs in the repair department, and the 
new suggested minimum repair price list, as re- 
arranged by a committee appointed at the “last 
national convention in Chicago, is being pretty 
generally followed or improved upon. 

The change from the old custom of’ free en- 
graving to no free engraving is meeting with gen- 
eral approval, and should have the hearty and 
unanimous support of every jeweler as a step. in 
the direction of cutting down overhead expense. 

Repair lists, also cards reading “We charge for 
all engraving,” have been supplied to all members, 
but any member may have’ extra copies by apply- 
ing to the secretary. 


SCARCITY OF WATCHMAKERS, 


Even before the war our members found it 
increasingly hard to obtain watchmakers competent 
to do first class work. The war made this situa- 
tion more acute, and the rapid decline in the 
number of skilled workmen has caused our trade 
much worry. 

In Wisconsin we are trying to overcome this 
trouble by establishing a liberal scale of wages 


for apprentices who may be indentured to watch- 


makers under the new apprenticeship law. You 
will hear about this in detail from a representa- 
tive of the industrial commission, and any jeweler 
interested in securing an apprentice may obtain 
the necessary blanks for either the watchmaking 
or jewelry trade from the secretary at this con- 
vention. 

In Chicago the board of education opened a 
school for watchmakers on Jan. 5, and it is hoped 
to interest partially incapacitated service men in 
this trade, as they will receive an allowance in 
cash, monthly, from the government while learn- 
ing their trade. 

In New England the jewelry trade, manufac- 
turers, wholesalers and retailers have joined in 
starting the New England Watchmakers’ Institute, 
which is expected to partly remedy the situation 
there. 

Apparently what is needed just now is. an 
ability on the part of our members to convince 
young men of the desirability of learning a highly 
paid trade, such as watchmaking now is, for the 
entrance wages to apprentices, though most liberal 
as apprentice wages, naturally are not as high as 
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oung men can earn at present in many factory 
joer other unskilled jobs. 

WATCHMAKERS TO THE TRADE. 
at many workshops taking in trade work 
in the past two or three years. 

i ived by your sec- 

any complaints have been receive 

= relative to shops taking in watchwork. The 
complaints usually cited that after watches were 
shipped it was next to impossible to get them back 
or get any word from the people to whom they 
were sent. Several complaints were followed up 
by your secretary, resulting in most cases in the 
return of the goods after a long delay. However, 
cases are known where the goods were not ob- 
tained again by the jewelers nor any satisfaction 
in any other way. ; 

Members are warned to not ship watches to re- 
pair shops before making certain of their relia- 
bility, and I am pleased to say that we have 
numerous well equipped and thoroughly reliable 
shops in the country, the only drawback to them 
being the fact that they are crowded with work. 


A gre 
have beer started 


A NEW CONTRACT—SAME OLD JOKER. 

Many of our members will remember the “Salt 
Shaker Contracts” which were numerous in this 
State and elsewhere two years ago, and I am 
sorry to report that a new contract, of larger pro- 
portions, is being offered to jewelers and others 
in this State at the present time, which I feel 
they should be warned against. 

This contract purports to give an agency for 
phonographs and to assure the agent of a certain 
amount of profit on his investment, provided, of 
course, that he does not fail to do certain things. 
Here is the joker in the contract, just as it was in 
the salt shaker game. The requirements are al- 
most impossible of fulfillment, but they are printed 
in such fine type and occupy so much space on 
the contract, and are passed over -so lightly by 
the agent when talking to his prospect, that the 
jeweler, or other victim, does not realize what 
he has promised to do until he tries to make the 
house live up to its end of the agreement. Then 
he finds out all about the joker in the contract 
which relieves the house of the necessity of ful- 
filling its part of the agreement, and the only 
thing the victim can do is pay his notes and get 
rid of his machine as best he may. 

Look out for any agent who is a stranger to 
you and who wants you to sign a contract or a 
series of notes It’s a good plan to ask your 
lawyer first and then refuse to sign afterward. 


WAR TAX ON JEWELERS, 


The five per cent. war tax on jewelry sales to 
the consumer is still with us, but an active cam- 
paign in favor of its abolishment is now being 
prepared, and I am pleased to advise our members 
that several lines of business are co-operating in 
this work, and that the active head of the central 
body or committee is Meyer D. Rothschild of 
New York, chairman of the jewelers’ war revenue 
tax committee. We may feel assured that with 
Mr. Rothschild at the helm this work will be car- 
ried on in a most capable and thorough manner, 
and all our members need do is to stand ready 
to co-operate with Mr. Rothschild’s committee 
when he asks for help. 

Mr. Rothschild was invited to address this con- 
vention on the question of Federal taxation, but 
his labors in connection with this huge new task 
will keep him closely confined to his work for 
months to come, and if he was therefore unable to 
be present here with us. 

Among the plans of this committee is the fram- 
ing of a bill placing a sales tax on everything, in 
an amount of about one per cent. of. the sales 
Price. They will probably also suggest the in- 
creasing of present exemptions of $1,000 for 
single persons and $2,000 for married persons to 
considerably higher amounts, and suggest that the 
taxes thus lost be made up on larger incomes. 


OTHER LEGISLATION. 


Our members have heard a good deal about the 
Jones bill and the Siegel bill, both now before 
Congress, which would compel all manufacturers, 
wholesalers and retailers to place on all wares, in 
plain figures, the cost price of all merchandise as 
well as the selling price. 

There seems little chance for these radical bills 
to become laws, but our Jewelers’ Vigilance Com- 
mittee is giving the matter careful attention, and 
should these bills get before congressional com- 
mittees for hearings the jewelry trade will be ably 
represented. 

In the State of Montana a special session of 
the legislature passed such a bill in 1919, and 
created a State Trade Commission to enforce the 
act. But the business men of the State, including 
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the jewelers, lost no time in putting up a fight 
against the law and it was knocked out. 

Our members will be promptly advised of any 
developments in this matter. 

A rumer has spread among the trade that the 
Government is to investigate the charges of 
profiteering in the jewelry trade as well as in 
other lines. Your secretary is not aware that 
there has been any profiteering in the jewelry and 
kindred lines, and can find no substantial basis 
for the rumor that is circulating. The Lever act 
as passed pertained to prices on foodstuffs, and 
the act was subsequently amended, in Qctober, to 
include wearing apparel. There would seem to 
be no ground for an investigation of any retail 
jeweler under this act unless such retail jeweler 
alsu: handled foodstuffs or wearing apparel. 

Even were it a fact that the Government would 
investigate the retail jewelry trade our members 
would have nothing to fear, for the matter of 
proving that the retail jeweler is not profiting 
excessively would be a very simple one indeed. 

Your secretary has served in this capacity for 
10 years. It has been a great honor and privilege 
to serve this body of jewelers for so long a petiod. 
It is certain that conditions in the trade generally 
are much better than they were 10 years ago in 
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numerous ways. This has been brought about by 
co-operation among our members. For a continua- 
tion of such co-operation and united effort among 
our members I plead today, knowing full well 
that organization and harmony are necessary to 
make the retail jewelry trade more pleasant and 
profitable. 

The annual report of the treasurer, Henry 
F. Stecher of Milwaukee, was then given, 
and showed the association in excellent 
financial condition. 

Convention committees were announced 
as follows by President Chapman: 

Resolutions—Gustave Keller, Appleton; 
Leonard Nelson, Madison; Henry W. 
Rank, Milwaukee; J. F. Krumrich, Osh- 
kosh; George Durner, Milwaukee. 

Finance—E. F. Rohn, Milwaukee; T. G. 
Steudel, Chilton; John M. Regner, Ke- 
nosha; Thomas Bruhy, West Bend; R. G. 
Foss, Oconomowoc. 

Grievance—John P. Hess, Fond du Lac: 
J. Vanderzanden, Green Bay; Howard Wil- 
liams, Delavan; Louis Esser, Milwaukee; 
John Armbruster, Cedarburg. 

Question Box—David Goldman, Milwau- 
kee; P. A. Brunstad, Chippewa Falls; Os- 
car E. Lentz, Clintonville; Capt. H. W. 
Klopf, Nellisville; F. H. Coburn, East 
Troy; Alva Snider, Beloit; Frank C. Hyde, 
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Appleton; W. H. Grunert, Green Bay; C. 
W. Anderson, Madison, and John H. Stout- 
hamer, Milwaukee. 

Entertainment—Ed. H. Motl, president 
Milwaukee Jewelers’ Club; Harry Stout- 
hamer, A. C. Hentschel, Henry J. Oberst, 
Joe Wellstein, Art Bachmann, Thomas 
Platzer, all of Milwaukee. 

“Glad Hand’”—All members of Manufac- 
turing Jewelers and Jobbers’ Association 
of Milwaukee. 


ADDRESS OF EDWARD WOLFF 


Cogent reasons why jewelers, by the very 
nature of their business and its high dignity, 
should be in the forefront in supporting vig- 
orously the Better Business Bureau activ- 
ities in city, State and nation, were brought 
before the convention by Edward Wolff, 
vice-president of the Advertisers’ Division 
of the Milwaukee Association of Com- 
merce, as special emissary of the Better 
Business Bureau recently made a part of 
the division. Mr. Wolff’s subject was 
“Cleaning Up Fraudulent Advertising,” and 
he showed how urgently necessary it was 


for the continued welfare of the retail: 


jewelry business that its members take the 
utmost pains to prevent untruthful pub- 
licity to go forth because eventually it de- 
stroys the,confidence which the public has 
in the business, and which is its mainstay. 

Mr. -Wolff left one thought with the 
jewelers which is of particular interest. 
Speaking, he said, as a man viewing the re- 
tail jewelry business at a distance, he felt 
that the trade is overlooking a wonderful 
opportunity by generally confining its ad- 
vertising to certain seasons, such as Christ- 
mas and New Year’s or Easter. He sug- 
gested that propaganda be started to make 
the birthday just as much of a gift time as 
the great holidays, thus distributing bigger 
business throughout the year without re- 
ducing that of the already most active 
periods. In this connection he compli- 
mented the Milwaukee Jewelers’ Club in 
adopting a plan of all-year-round co- 
operative publicity based on the slogan, 
“Give Jewelry for Gifts.” 

Mr. Wolff was given a rising vote of 
thanks for his friendly advice and counsel 
and his constructive and friendly criticism 
of the trade. 

At this juncture President Chapman 
arose to pay a beautiful tribute to Col. 
John L. Shepherd and called upon Joseph 
Mazer to speak. Mr. Mazer related feel- 
ingly the incidents leading up to and the 
actual presentation of the gift of a solid 
gold knife and fork set to Col. and Mrs. 
Shepherd in January, and related other in- 
timate stories to show that “The Colonel” 
regretted it more to be compelled to be 
absent than the Wisconsin jewelers them- 
selves regretted it. Other members also 
spoke of Col. Shepherd in a keen sense of 
loss over his absence. 

The problem of apprenticeship, which 
has come before every Wisconsin conven- 
tion in years, was given a thorough analy- 
sis as the result of an address made by 
Stewart Scrimshaw, for four and a half 
years supervisor of apprenticeships with 
the Industrial Commission of Wisconsin. 
Mr. Scrimshaw was mainly responsible for 
placing apprenticeships on a _ systematic 
basis by the execution of an old law passed 
in 1911 providing for apprenticeship con- 

















































































SS 





eee eee eee 


STE tae 















= A ale ies: 


THE JEWELERS’ CIRCULAR April 14, 1999 








Ptt1tnr4aL + 


Aer ark, _— 
6s Some Ry, S 


























UR Mr. I. Oppenheimer is now in Europe visiting the diamond 


markets of Antwerp, Amsterdam, Paris and London. Upon 


his return he will show a complete stock of all sizes and qualities 





that will be of special interest to you. 
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This was not administered until 
ig when he was brought to Wisconsin 
for this purpose. The present splendid sys- 
tem worked out for the jewelry and watch- 
making trade is largely his work. He 
explained the contract and schedules of 
duty, hours of work and compensation in 
minute detail so that any members who had 
misgivings concerning the law might be 
informed of the great benefit, rather than 
any detriment, it will prove to be to the 
hans of you may wonder, and such has 
been told. me, that in spite of the existence 
of the law and setting up of machinery for 
its administration, you have no greater 
number, and perhaps less apprentices than 
you had before the law was enacted,” said 
Mr. Scrimshaw. “That is your own fault. 
The State has gone as far as it can. It is 
up to you to go out and get your appren- 
tices; the law cannot do that for you. 
After you have them, the State will take 
good care of you and them. I know there 
is a consciousness among boys of today 
that the employer doesn’t want an appren- 
tice—he wants a flunkey. You must change 
that idea and show the youth that you want 
him to come and ‘stick’ with you to learn 
atrade. Your business has the exceptional 
advantage of being a high class, well-paid 
calling of which any man may be proud, 
and a boy should be equally as proud to be 
associated with men of such high calibre 
and such a dignified business.” 

A discussion of apprenticeships during 
which Mr. Scrimshaw answered a cross-fire 
of questions, brought out the thought that 
the success of systematic apprenticeship is 
a matter of education, and results cannot be 
expected immediately. 

The remainder of the Tuesday afternoon 
session was devoted to a talk by Joseph 
Mazer concerning the adjustment of 
watches to position, which he illustrated 
with a blackboard and chalk. 

The annual executive session was held 
Tuesday evening, Vice-president John H. 
Stouthamer presiding, and Walter H. Mel- 
lor acting as leader. Mr. Mellor came here 
expressly to lead the Question Box at the 
invitation of the Wisconsin association. 
Following the executive session, there was 
a stag party, with buffet lunch and cigars. 


Meeting of National Jewelers’ Mutual Fire 
Insurance Co. 


The annual meeting of policyholders of 
the National Jewelers’ Mutual Fire Insur- 
ance Co. was held at the beginning of the 
Wednesday morning session. It was called 
to order by President William H. Upmeyer 
of Milwaukee, who spoke as follows: 


ANNUAL ADDRESS OF PRESIDENT UPMEYER OF 
THE NATIONAL JEWELERS’ MUTUAL FIRE 
INSURANCE CO. LIMITED 


The National Jewelers’ Mutual Fire In- 
surance closed the year 1919 with $2,462,875 
of insurance in force, against $1,411,000 the 
year before, a gain of over $1,000,000. 

_We have gained over $350,000 in business 
since the first of this year and have now 
about $2,800,000 of insurance in force. 

Our gross premiums in 1919 were $34,- 
585.66, against about $19,000 the year before. 
Assets increased in one year from. about 
$23,000 to $36,729.12. 
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We wrote one and one-half times as much 
insurance in 1919 alone as in the years 1914, 
1915, 1916 and 1917, combined. Our gain 
for the first three months of this year, 
about $350,000, is equal to all the gain we 
made in the first two and one-half years 
after the company began writing insurance, 
and, believe me, we did hustle at that time 
to make a showing. 

Insurance written so far in 1920, counting 
renewals and new business, is equal to all 
the business we wrote in 1914, 1915 and 
1916, all of which goes to prove the rapid 
growth of our company. 

Look at the report of our company of 
Dec. 31, 1919, and you will see that our 
insurance company is not a cheap plated 
affair, but real platinum all through; we 
are now in such shape that every jeweler 
in the country should be proud to have one 
of our policies, to say nothing of the busi- 
ness side of it, and I don’t know of an 














HENRY F. STECHER, TREASURER 


easier way to make a few dollars than to 
take the limit of fire insurance that our 
company will write on stock and store and 
home. 

We are now returning dividends of 3334 
per cent. Take enough insurance afd all 
of your dues in the jewelers’ association 
wil! cost you less than nothing. The in- 
surance company now shows what jewelers 
can do by pulling together, if all jewelers 
will support all the efforts that are made 
by the right people in their behalf, such as 
the Jewelers’ Vigilance Committee, Re- 
search Department, Jewelers’ National Pub- 
licity Association, local clubs, etc. 

Whenever you see real jewelers under- 
take something for the betterment of condi- 
tions in the jewelry trade, do all the boost- 
ing you can, work for it, talk for it, help 
pay for it, for in the end you will gain 
by it. 

The jewelry business has never been in 
a finer condition than right now. Let usall 
help to keep it there. 

Secretary and Manager A. W. Anderson 
of Neenah then made a detailed report of 
the year’s operations, as follows: 

The report of Treasurer Henry F. 
Stecher showed the organization to be mak- 
ing rapid progress. 
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The splendid condition and progress 
made by the fire company was also strik- 
ingly indicated by the report of the 
auditors. 

W. H. Upmeyer of Milwaukee, A. W. 
Anderson of Neenah and John H. Stout- 
hamer of Milwaukee were unanimously re- 
elected members of the board of directors 
of the fire company for the three-year term. 
At a later session of the board the officers 
of the company were re-elected for one year 
as follows: 

President, W. H. Upmeyer, Milwaukee; 
vice-president, Hiram J. Smith, Racine; 
secretary, A. W. Anderson, Neenah; treas- 
urer, Henry F. Stecher, Milwaukee. The 
other directors are: Gustave Keller, Apple- 
ton; Thomas J: Dale, Kenosha; John P. 
Hess, Fond du Lac; James R. Chapman, 
Oshkosh; J. H. Stouthamer, Milwaukee. 


W ednesday 


After the fire company meeting, the con- 
vention proper resumed its work. A fea- 
ture of the Wednesday morning session was 
a talk by Joseph Mazer of New York, who 
gave the jewelers advice about conducting 
their stores. 


ADDRESS OF PROF. F. H. ELWELL 


Prof. F. H. Elwell, C. P. A., of the de- 
partment of business administration, Uni- 
versity of Wisconsin, came from Madison 
to talk to the convention Wednesday after- 
noon on “What Is Cost?” and explaining 
the accepted methods of experts to deter- 
mine the answer. He made the point that 
too few jewelers and other retail mer- 
chants take into account their own time 
devoted to their business, and he suggested 
that every store owner should charge a 
reasonable salary for his own services to 
his business. 

In speaking of legitimate expenses, Prof. 
Elwell paid a high tribute to the trade and 
technical press, and said the expense ac- 
count of every merchant should contain the 
record of an investment in a trade paper 
subscription. “It is-a splendid investment, 
and by every means a most legitimate item 
of expense,” said he. “No merchant should 
dare to try to get along without them.” 

Prof. Elwell cleared up numerous intri- 
cate points in the procedure of retailers in 
making State and national income tax re- 
turns in order to do justice to themselves 
and still be fair to the Government in 
every respect. 

Following Prof. Elwell’s talk, there was 
a discussion which revolved largely about 
turnover and methods of keeping merchan- 
dising records. J. F. Krumrich of Oshkosh 
was selected by Prof. Elwell to present 
some new thoughts in this connection. Mr. 
Krumrich established a big reputation at 
the 1919 convention in Oshkosh by his 
paper, “The Real Cost of Selling Jewelry,” 
which was given in amended form at the 
national convention in Chicago, and has 
been placed in the hands of practically 
every jeweler in the country. It was char- 
acterized by Prof. Elwell as the very best 
expressions on the subject that had ever 
come to his attention from the jewelry 
trade. 

Secretary Anderson presented a fine let- 
ter of greeting from Col. John L. Shepherd, 
and the convention by a rising vote decided 
to send to him at B’loxi, Miss., a message 
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R. A. BREIDENBACH, Inc. 


51-53 MAIDEN LANE NEW YORK 
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CORNER OF NASSAU ST, suitable for cutting calebra stones. Emeralds Especially 
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of good cheer from members of the asso- 


ciation. 

Gustave Keller of Appleton, as chairman 
of the committee, presented the following 
resolutions, which were unanimously 
adopted as the true expression of the senti- 
ment and opinion of the members, indi- 
vidually and collectively. 


Report OF COMMITTEE ON RESOLUTIONS. 

We, the members of the Wisconsin Retail Jewel- 
ers’ Association, in 15th annual convention assem- 
bled, at the city of Milwaukee, Wis., April 6 and 
7, 1920, do hereby express ourselves as follows: 

As fellow citizens and business mten, being in- 
terested in the complete and wise rehabilitation and 
reconstruction of the industrial, economic and so- 
cial interests of our nation, hereby pledge our 
best efforts toward that end and assure our public 
authorities and fellow citizens of our fullest co- 
operation in all efforts to establish sane and just 


conditions. 
* * * 


Recognizing the faithful and efficient service 
rendered by the officers of our National and State 
organizations, we express to them our heartiest 
appreciation and pledge our future unstinted sup- 


ort. 
P + oe 


We view with much satisfaction the advance of 
the interests of our craft as a result of organ- 
ized effort and hopefully look to the future for 
still more improved conditions. 

* * * 

We hail with delight the gradual discontinuance 
of “free engraving’? and heartily endorse the 
efforts being put forth by our National and State 
organizations to eliminate this evil. 

* * * 

We recommend again the discontinuance of loan- 

ing watches free when one is left for repair. 
* * . 

We heartily commend to the attention of the 
jewelers of State and Nation the Minimum Repair 
Price list as issued by the American National Re- 
tail Jewelers’ Association, and urge the observance 
of its recommendations. Every man is worthy of 
his hire. 

* * * 

Recognizing’ the problem which confronts our 
craft and the nation in the matter of future prac- 
tical and efficient craftsmen, we view with satisfac- 
tion and heartily endorse the apprenticeship law 
as enacted by the State of Wisconsin, and pledge 
to the Industrial Commission of Wisconsin heartiest 
co-operation. 

As a clearing house of much value to the jewel- 
ers of our nation, we heartily recommend the 
greater use of the “Want and Exchange Column” 
in the American National Retail Jewelers’ Bulle- 
tin. Its mutual helpfulness has already been 
firmly established and that without cost to anyone. 

* * * 


We endorse most heartily: 

The work of the Jewelers’ War Revenue Tax 
Committee in its efforts to bring about proper and 
fair adjustments and for furthering other legisla- 
tion beneficial to the jewelry trade; 

The work of the Jewelers’ Vigilance Committee 
in exposing fake claims and statements as to 
jewels in watches; ia 

The work of the Research Bureau, and pledge 
to ex-Fresident Brock our continued support; 

The plan of President Everts of the National 
organization, of building up or increasing the 
number of ‘upholding’? memberships, to the end 
that the National organization will be placed upon 
a sound financial basis; 

The work of the Fair Trade Committee in its 
efforts to establish fair and standard prices for 
merchandise; 

The efforts being put forth by the Butterick pub- 
lications in their efforts to cultivate and stimulate 
“Home Buying,” thus building up home com- 
munities; 

The efforts being put forth by the Jewelers’ 
National Publicity Association, and extend our 
congratulations upon results already obtained and 
urge the continuance of its efforts. 

* * * 


We view with disfavor the reduction and with- 
drawal of cash discounts as made by silver manu- 
facturers, believing a fair cash discount is con- 
ducive toward cash buying and prompt settlement, 
a consummation toward which our organizations 
have been and are working. 

* * * 


We urge once more the stamping of trade marks 
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upon all goods, so that the jewelers can more 
easily identify the makers. 
Ve again express our deep gratitude to our 
Trade Press, assuring it of our loyal support. 
* * * 


With profound regret have we missed the kindly 
face and genial companionship and the fatherly 
advice of our honored friend and benefactor, Col. 
John L. Shepherd. Though he is not with us in 
person,.we know he is in spirit, as we are with 
him. We recommend that the officers be and they 
are hereby instructed to dispatch to Col. Shepherd 
and his good wife, at present sojourning at Biloxi, 
Miss., the heartiest greetings of the Convention, 
and wish to the Colonel speedy and complete re- 
covery, coupled with an urgent invitation that he 
be present at the next convention. 

* * * 

We hereby record our great pleasure at having 
with us at this convention our great co-workers 
in the jeweler’s cause, Joseph Mazer of New York, 
and Walter H. Mellor of Michigan City, Ind., 
and thank them for the honor done us by their 
presence and for counsel and assistance given us. 

* * * 


Thanks and appreciation are hereby also ex- 
pressed to Philip A. Grau, business manager of 
the Milwaukee Association of Commerce, for his 
splendid and inspirational address of welcome; to 
Mr. Edward Wolff, of the Better Business Bureau, 
for his masterly address on “‘Cleaning Up Fraudu- 
lent Advertising”; to Mr. Stewart Scrimshaw, ex- 
Supervisor of Apprenticeships, Industrial Commis- 
sion of Wisconsin, Madison, Wis., for his great 
interest in our business by helping to develop 
specifications for jewelers’ apprentices; to Prof. 
F. H. Elwell, C. P. A., of the University of Wis- 
consin, for his able and instructive address on 
“What Is Cost, and the Method of Determining 
It”; we further thank the management of the 
Republican Hotel and the public press for courte- 
sies extended. 

* * * 

In conclusion, we again beg to express out at- 
tachment to our Ladies’ Auxiliary, and are hereby 
pleased to give testimony to its value to our or- 


ganization. 
* * * 


The annual election of officers followed.’ 


John H. Stouthamer of Milwaukee, who 
served three terms as vice-president, was 
elected president to succeed James R. Chap- 
man of Oshkosh, who likewise served three 
years. John P. Hess of Fond du Lac was 
elected vice-president. A. W. Anderson of 
Neenah, and Henry F. Stecher of Milwau- 
kee, were re-elected secretary and treasurer, 
respectively, the ballot being waived so 
they might be chosen by acclamation, which 
was in appreciation of long and faithful 
service. 

W. H. Upmeyer, Milwaukee; J. R. Chap- 
man, Oshkosh; H. J. Smith, Racine; T. J. 
Dale, Kenosha, and Gustave Keller, Apple- 
ton, were re-elected as members of the 
board of directors. 

Delegates to the national convention at 
Louisville, Ky., in August were elected as 
follows: J. F. Krumrich, Oshkosh; H. F. 
Stecher and J. H. Stouthamer, Milwaukee ; 
Gustave Keller, Appleton. The alternates 
are: J. R. Chapman, John P. Hess, H. J. 
Smith and W. H. Upmeyer. 

Milwaukee was chosen as the seat of the 
16th annual convention in 1921. The dates 
will be selected later by the board of di- 
rectors. It is believed likely that dates 
immediately following the Easter holiday 
will again be fixed, as this experiment this 
year worked out with eminent success. 


The Banquet 


The crowning event of the convention 
was the annual banquet of more than 175 
covers, including members, their ladies and 
invited guests. Gustave Keller of Appleton 
was toastmaster, and the orator of the eve- 
ning was John H. Moss, a prominent Mil- 
waukee manufacturer and ex-president of 





CIRCULAR 





107 


the Milwaukee Association of Commerce. 
Mr. Moss made a powerful plea for 
“Americanization.” 

Addresses also were made by Joseph 
Mazer and Walter H. Mellor. A special 
number was provided by Anton Klein of 
Ripon, a member of the association, who is 
a gifted violinist. The accompaniment was 
by Miss Louise Fuchs, daughter of Alfred 
W. Fuchs, a Milwaukee member. 

A hit of the evening was the presentation 
with solemn ceremony of a brilliant red 
wig or toupee to Mr. Mazer by Secretary 
Anderson. At the annual election in the 
afternoon, Mr. Mazer was called upon to 
make the nomination of a secretary, and his 
speech contained many a libel upon Mr. 
Anderson’s beauty. To cure the secretary 
of the hard and fast habit of pitching pen- 
nies, Mr. Mazer and Mr. Mellor during 
the afternoon collected all the pennies 
which members present might have in their 
pockets, which were presented to Mr, An- 
derson with the admonition to gamble no 
more, since he now had “every cent” in 
the entire crowd. The pennies were used 
by Mr. Anderson to buy the wig which at 
the banquet he presented to Mr. Mazer and 
made him wear it “so none might believe 
Joe’s oft-repeated boast that I am his son.” 
All of the banqueters joined heartily into 
the spirit of the incident, and the uproar for 
a time was deafening. Dancing followed 
the dinner and speeches. 


The Ladies’ Auxiliary 


The Ladies” Auxiliary of the Wisconsin 
Association held one of its most delightful 
gatherings during the two days of the con- 
vention. The only set program was that 
prepared by the Milwaukee ladies for 
Wednesday. The members gathered at the 
Republican Hotel at 9.30 a. M., and were 
taken in automobiles to the Milwaukee 
School of Trades for Girls at 18th and 
Wells Sts., where two hours were devoted 
to inspection of vocational training meth- 
ods and devices. -At 1 p. M. the Milwaukee 
ladies tendered a luncheon at the Gorgoyle, 
where the annual business meeting was con- 
ducted. The election resulted as follows: 
President, Mrs. A. R. Bachmann, Milwau- 
kee; vice-president, Mrs. Lilian Wiggen- 
horn, Watertown; secretary, Mrs. Edgar C. 
Anger, Oshkosh; treasurer, Mrs. Trace 
Christensen, Stoughton. 

A theater party at the Merrill followed, 
and later the ladies joined the men at the 
annual banquet at the Republican. 








Following an investigation into the loss 
of silverware which has been going on for 
some time at the factory of the Williams 
Bros. Mfg. Co., Glastonbury, Conn., 
George Kamoncky of South Prospect St., 
Hartford, was arrested by Deputy Sheriff 
George L. Afflick on a charge of theft. 
Constable Mucio, who is in the employ of 
the company, had been also called in on 
the case and his work resulted in the 
rounding up of the suspect. A search war- 
rant was issued and the home of Kamoncky 
was visited, where it is alleged a quantity 
of stolen silverware was found. The pris- 
oner was arraigned before Justice of the 
Peace Gates in Glastonbury, and .a plea 
of guilty was made by the accused. He 
was fined $25 and costs, amounting to 
$56.25, which he paid. 
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Treasury Department Opposes Gold Excise Tax 





Secretary Houston Writes Ways and Means Committee That Treasury Is 
Against Subsidies and Opposed to Stimulation of Gold Mining by 
This Means—Bill’s Chances Not Considered Bright 














—_—_ 


WasHincTon, D. C., April 12.—The 
chances of the passage of the McFadden 
gold excise bill are very slim at the pres- 
ent time, at least, at this session, since it 
became known today that the Treasury 
Department was absolutely against the 
proposition outlined in this measure. 
The attitude of the Treasury Depart- 
ment has been officially expressed to the 
committee in charge of bill by Secretary 
of the Treasury Houston. There has 
also been opposition to the measure by 
advocates of the Evans gold bill. 

The Treasury Department’s attitude in 
opposition to the McFadden gold excise 
bill, is expressed in a letter by Secretary 
Houston to Chairman Fordney, of the 
House Ways and Means Committee, in 
which he states: “The Treasury is op- 
posed to subsidies in general and is par- 
ticularly opposed to subsidizing the gold 
mining industry,” and he added, “I be- 
lieve that the gold miners will in the 
long run benefit with the rest of the 
community from the ability of this coun- 
try to maintain itself on a gold basis.” 

In connection with the general subject 
Secretary Houston forwarded with his 
letter a copy of a report dated Feb. 11, 
1919, made by a committee appointed by 
Secretary McAdoo to investigate the 
problem of production of gold. Some 
excerpts from this report follow: 

“The cessation of hostilities has radi- 
cally changed the situation and any need 
of particular effort to promote or stimu-. 
late our gold production which may have 
existed has ceased. Under the circum- 
stances there is, in our opinion, no need 
for artificial stimulation of gold produc- 
tion. Not only has any need therefore 
passed, but there have come into opera- 
tion causes that will in due time restore 
all industry, including the mining of 
gold, to a normal basis. Gold mining 
will then become again normally profit- 
able and respond automatically to nor- 
mal stimuli. It is therefore the judgment 
of this committee that no steps should 
be taken by the government to stimulate 
or promote the production of gold.” 

The committee which made this re- 
port consisted of Albert Strauss, Edwin 
F. Gay, Raymond T. Baker, Emmet D. 
Boyle and Cope Yeatman. 





Wasuincton, D. C., April 7.—The Mc- 
Fadden gold excise bill has been referred 
to the experts of the Treasury Department 
for a report. The Federal Reserve Board 


has the bill before it, but officials of the. 


Board informed the correspondent of THE 
JEWELERS’ CircuLar that they were unable 
to say when a report would be made to 
the House Ways and Means Committee 
on the bill. It is believed, however, that 
the bill would be reported back to the 
Committee by the Treasury Department 
within the next few days. 

Action by the Ways and Means Com- 


mittee probably will be guided by the De- 
partment’s report on the Dill. 

Introduction in Congress of bills is al- 
ways followed by a flood of petitions fa- 
voring or opposing the bills. A number 
of petitions in the form of telegrams have 
been received by Representative Raker, ot 
California, asking for the passage of the 
McFadden Dill. These were referred to 
the Ways and Means Committee. G. J. 
Rector, president of the Nevada County 
Bank of Nevada City, Calif., wired as fol- 
lows: “People of entire gold mining region 
vitally concerned in passage of McFadden 
gold excise bill. Means the salvation of 
the gold mining industry.” 

George W. Starr, president of the Cali- 
fornia Metal and Mining Producers’ Asso- 
ciation of Grass Valley, Calif., wired: “I 
heartily endorse the proposed gold excise 
bill.” 

The American Gold Dredging Co. also 
urged the passage of the bill. 





H. C. Larter, who headed the committee 
of the Jewelers’ Vigilance Committee, which 
went down to Washington to interview the 
Congressmen and Treasury officials in re- 
gard to the McFadden gold bill, reported 
the result of their work at a special meet- 
ing of the Jewelers’ Vigilance Committee, 
held Wednesday at the rooms of the Jewel- 
ers’ 24 Karat Club of New York. 

Mr. Larter’s report was most encourag- 
ing and was practically in line with the 
report sent out to the members and con- 
tributing members that was published in 
THE JEWELERS’ CIRCULAR in full last week. 

The work of this special committee was 
heartily endorsed by the entire Jewelers’ 
Vigilance Committee, to whom reports will 

‘be made from time to time as to the prog- 
ress of the bill. 


DEATH OF GYULO ARMENY 











Pioneer New York Gold Pen and Jewelry 
Manufacturer Dies After an Illness 
of Eleven Weeks 

The trade was grieved to learn last 
Saturday of the death of Gyulo Armeny, 
one of the pioneer gold pen makers of the 
country and treasurer of the Armeny & 
Marion Co., manufacturers of gold pens, 
90 Nassau St., New York. Mr. Armeny’s 
death was caused by gangrene poisoning 
and occurred at his home, 3117 Kings- 


bridge Ave., West Bronx, N. Y., after an. 


illness of 11 weeks. The funeral was to 
be held yesterday (Tuesday) afternoon 
after THE JEWELERS’ CrircuLarR had gone 
to press. Interment was made in Wood- 
lawn Cemetery. 

Gyulo Armeny, was of foreign birth, 
having been born in Austria-Hungary on 
May 15, 1850. He secured his early edu- 
cation in Europe and at the age of 19 
years, unaccompanied, he came to the 
United States. 

His first employment was at the bench, 
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in a jewelry store in the Bronx. Inci- 
dentally this jewelry store was the first 
establishment of its kind in the Bronx sec- 
tion of the Metropolis. After spending 
some time at the bench he gained enough 
knowledge of the manufacturing end of 
the business to start in on his own acocunt 
in the Bronx. Some time later he entered 
the employ of John A. Riley, one of the 
pioneer jewelers of New York whose 
establishment was located on Bond St. 
Shortly afterwards, however, he again 
started in business on his own account 
at 75 Nassau St., New York. While 
he was still engaged in the manufacturing 
jewelry business he met William C. Marion, 
an old time gold pen maker. In 1887 they 
formed a partnership and opened a shop 
at 100 Maiden Lane under the style of 
Armeny & Marion. This business grew to 
such proportions that in 1890 it was moved 





THE LATE GYULO ARMENY 


to 90 Nassau St. and five years later Mr. 
Armeny bought the building which’ is still 
known as the Armeny building. In 1905 
the pen business was incorporated as the 
Armeny & Marion Co., Inc., and when Mr. 
Marion died in 1917,- his sons became 
affliated with Mr. Armeny and since that 
time have been carrying on the concern. 

Shortly after Mr. Armeny started in the 
pen business, he became less active in the 
manufacturing of jewelry. Up to the’ time 
of his death, however,.‘he always wanted 
to be classed as a manufacturing jeweler 
as well as a pen maker. 

Mr. Armeny was a charter member of 
National Lodge 209 F. & A. M., and a 
former member of several other organiza- 
tions.. He was also an expert on precious 
and semi-precious stones and ‘owned min- 
ing interests in New Mexico and South 
America. 

Deceased is survived by a widow and 
nine children. 








The Leininger-Oelheim Co., Buffalo, N. Y., 
has been incorporated to do business in 
jewelry and optical goods with a capital of 
$50,000. The incorporators are Edw. 
Leininger and C. G. Oelheim of Buffalo 
and R. E. Leininger of Kenmore, N. Y. 
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Notorious Swindler Still at Work 








Baum Alias “Harris” Continues to Find Victims Among New York 
Jewelers—Look Out for Him 

















——— 


Despite the warnings which have ap- 
peared in THE JEWELERS’ CIRCULAR during 
the past few weeks notifying the trade to 
beware of Harry Baum alias “Weiss, alias 
“Schaller,” alias “Harris,” etc., this clever 
swindler continues to prey on jewelers 
throughout New York city. Last week he 
claimed at least two victims with losses to 
the jewelers amounting to several hundred 
dollars. 

One of the victims was a retired jeweler 
who makes his office with the firm of 
Arthur W. Ware & Co., 12 E. 18th St., 
while another, according to the police was 


and when the jeweler could not satisfy him 
with stock in hand Mr. Scheniderman 
showed him some designs. Baum finally 
selected a design and after leaving an order, 
told Mr. Schneiderman that he wished to 
purchase a diamond ring for a niece. He 
was shown an assortment of rings and 
selected one costing about $500. 

During the transaction, Baum was being 
closely watched by Fred Gick, a salesman 
for the Frank M. Whiting Co., and Louis 
Tomchin, a retail jeweler, 32 Graham Ave., 
Brooklyn, who were at the time visiting 
Mr. Schneiderman. Both of these men re- 





HENRY BAUM, ALIAS “HARRIS,” ALIAS “WEISS, 


Phelps & Perry, 5 Maiden Lane, New 
York. At the latter place it was said that 
David M. Perry, head of the concern, was 
out of the store and for that reason no esti- 
mate of the loss could be obtained. The 
retired jeweler lost a ring worth $500, 
which was later located by Detectives Scan- 
lon and Murphy working in conjunction 
with the agent of the Jewelers’ Co-operative 
Bureau, in a pawnshop on Third Ave. The 
ring had been pawned for $200, so the only 
loss the retired jeweler will actually suffer 
will be the cost of redeeming it. 

Another place visited by Baum was the 
retail jewelry store of William Schneider- 
man, 954 Westchester Ave., Bronx, N. Y. 
By heeding the warnings which have ap- 
peared in THe JEweELeRS’ Crrcucar and the 
advice of a jewelry salesman and a visiting 
Brooklyn jeweler, Mr. Schneiderman saved 
himself at least $500. 

Baum appeared at the Schneiderman store 
on Tuesday, April 6 at 5 p. m. Shortly be- 
fore Baum called, Mr. Schneiderman was 
summoned to the telephone and told that 
S. I. Gross, one of his customers, was send- 
ing I. A. Harris of the Liberty Clothing Co., 
to purchase some jewelry. Several hours 
after the telephone call, Baum, representing 
himself as Mr. Harris, appeared at the 
Schneiderman store. He stated that he de- 
sired to buy a bar pin costing about $2,800 


, 


ETC., WHO IS SWINDLING JEWELERS 


called reading the warnings in THE 
Jewe ers’ CrrcuLar and Mr. Schneiderman 
also stated that he was certain that he 
recognized Baum as the man whose picture 
appeared in a recent issue of this journal. 
When Mr. Schneiderman walked to the rear 
of his store to polish the ring, both Mr. 
Gick and Mr. Tomchin warned him not 
to do business with the man. 

Finally when the ring was placed in front 
of Baum, he stated that he would take it 
and call the following day to make further 
arrangements about getting the pin and at 
that time would make payment for the ring. 
Mr. Schneiderman, however, refused to 
give up the ring and Baum offered to pay 
for it with a check. After a hurried search 
of his clothes, Baum discovered that he had 
no checks so informed Mr. Schneiderman 
that if he would give him a blank check 
he would draw one on the Chatham & 
Phenix National Bank. Mr. Schneiderman, 
however, refused anything but cash for the 
ring and after a lengthy discussion, the 
jeweler finally agreed to meet Baum the fol- 
lowing day in the office of the man who 
had sent him. When Baum left, Mr. 
Schneiderman turned to his files of THE 
JeweELers’ CirRcULAR and at once recognized 
“his customer” as the swindler. Shortly 
afterwards, Mr. Gross called at the jewelry 
store and was astotinded to learn that the 
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man that he had sent to Mr. Schneidermam 
was a swindler. 

It was learned that Baum had called at 
the establishment of the S. I. Gross Co., 
dealer in handkerchiefs, 532 Broadway, and 
representing himself as I, A. Harris of the 
Liberty Clothing Co., Buffalo, N. Y., placed 
a large order. Mr. Gross stated that be- 
lieving Baum was really the head of the 
Liberty Clothing Co. he took him out to 
lunch and when Baum informed him that 
he wished to buy some jewelry, he referred 
him to Mr. Schneiderman. 

Last Wednesday Mr. Schneiderman ac- 
companied by two detectives from the Simp- 
son St. police station, went to the office 
of Mr. Gross but Baum failed to appear. 
It was later learned that while they were 
waiting for their man, he had called at 
the establishment of Arthur W. Ware & 
Co., 12 E, 18th St., and placed an order 
for umbrellas. At this place he also rep- 
resented himself as I. A. Harris, and after 
leaving an order intimated that he was in 
the market for some jewelry. The sales- 
man at once introduced him to the retired 
jeweler who makes his office at the estab- 
lishment of the umbrella concern and think- 
ing the man all right, the jeweler im- 
mediately took him to the office of Jacob 
Mehrlust, 6 W. 48th St. Mr. Mehrlust 
stated he would not sell the man anything 
but would give the retired jeweler anything 
he wanted on memorandum. Baum finally 
selected a ring and also placed an order for 
a bar pin. The ring was given to the re- 
tired jeweler on memorandum and he in 
turn gave it to Baum, who was to call at 
the Ware establishment later in the day to 
pay for both the ring and the pin. When 
Baum failed to put in an appearance, the 
jeweler became suspicious and upon investi- 
gation learned that the man was a swindler. 

The police department and the Jewelers’ 
Co-operative Bureau were immediately 
notified and on Saturday the ring was re- 
covered in a pawnshop on ‘Third Ave. near 
59th St. Although the ring was worth 
about $500 it had been pawned for $200. 

According to the police, Baum called at 
the store of Phelps & Perry, 5 Maiden 
Lane, last Saturday and after representing 
himself as Mr. Harris, obtained some 
jewelry. Just what he secured or the value 
of it could not be learned. 

Jewelers are again warned to beware of 
this man and the fact that he uses the same 
methods should put the trade on their 
guard. 








Announcement of the dissolution of the 
partnership of Wells & Gunde, well known 
New Haven, Conn., jewelers, the forma- 
tion of a new corporation to be known as 
Wells & Wikender, Inc., has been made. 
The reason for the ending of the associa- 
tion of C. R. Wells and J. Gunde, after a 
partnership lasting since 1878, is the desire 
of Mr. Gunde to retire from active busi- 
ness. The store has had the same loca- 
tion on Chapel St. for 42 years. Mr. Wells 
has been a resident of New Haven since 
1871. F. W. Wikender has been with 
Tiffany, New York, as a watchmaker for 
15 years. Mr. Wells will be president and 
treasurer of the corporation, Mr. Wil- 
kender, vice-president and secretary. Mr. 
Gunde will have a financial interest. 
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The Jeweler who is fortunate enough to 
secure the W. W. W. proposition, not 
only procures for himself a truly, re- 
markable, well-made line of good Rings, 
but he gets the advantages that come 
only with an advertised proposition. 


The “CHAMELEON FLOWER OF 
RINGS” which is our new display, is 
worth a great deal to any Jeweler, be- 
cause it will not only stop every man, 
woman and child in front of his window, 
but it will create ring sales. 


Wait for the W. W. W. Man—It will 
pay you! 


White, Wile & Warner 


Makers of nationally advertised rings in which 
the stones do stay 


Buffalo, N. Y. 
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Hyman Silverman has withdrawn from 
the Reliable Commission Jobbing Co., 588 
North Main St. 

The R. & T. Co. has removed from 95 
Pine St. to larger quarters at 74 Clifford 


‘William F. Leeder, formerly of the stone 
firm of Leeder & Bernkopf, has sailed for 
Europe for a brief vacation. 

Albert E. Stevens has sold a tract of 
land with buildings thereon, located on the 
southerly side of Whitmarsh St. 

Mr. and Mrs. Howard L. Carpenter left 
last Thursday for Pinehurst, N. C., where 

’ they will remain several weeks. 

Fred C. Backus, secretary of the National 
Jewelers Board of Trade, was in the city 
the past week, visiting the Providence 
office. 

The retail store of Joseph Charney, 131 
Randall St., was broken into last Sunday 
afternoon and about $15 worth of imitation 
stones and some money stolen. 

George M. Simpson has purchased the 
watch and clock repairing equipment of the 
Hermann shop and removed it to his retail 
jewelry store on Franklin St., Newport. 

The Rialto Jewelry Co., 415 Richmond 
St., is being conducted by George Stama- 
takos and Frauk Felch, according to their 
statement filed with the city clerk’s office. 

Thomas R. Jordan, formerly the Provi- 
dence Lapidary & Optical Co., 118 Empire 
St., is now conducting the lapidary busi- 
ness in his own name at the same address. 

A show case at the entrance of the F. W. 
Grand store, corner of Westminster and 
Snow Sts., was broken open and robbed 
of a quantity of goods last Sunday night. 

F. W. Grant & Co., electroplaters and 
polishers, have just been increasing their 
facilities by the installation of a large pol- 
ishing equipment, at their plant, 173 Eddy 
St. 


A daylight saving plan went into effect 
on Wednesday at the plant of the Kescot 
Mfg. Co., Inc., 67 Clifford St., operating 
from 7 a. M. until 5 p. M., instead of from 
8 to 6. 

Julius J. Jacoby, Inc., has filed a cer- 
tificate with the Secretary of State an- 
nouncing an increase in its capital stock 
from $5,000 to $25,000, all common stock of 
$100 par value. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the office of the Asso- 
ciation in the Turks Head building, this 
city, Friday, April 16. 

John S. Holbrook, president of the Gor- 
ham Mfg. Co., was chosen as one of the 
delegates to the national convention at the 
State convention of the Republicans in 
Infantry Hall on, Monday last. 

The administrator’s inventory of the 
estate of Salkind Zetlin was filed in the 
Municipal Court on Friday and ordered 
recorded. It shows a personal estate of 
$69,739.98, including 250 shares in the A. & 
Z. Chain Co., valued at $60,000. 

Charles W. Battey, formerly of the man- 
ufacturing jewelry concern of Schofield, 
Battey & Co.. has resigned as sales repre- 
Sentative of the Kescot Mfg. Co. to become 
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sales manager of the What Cheer Braid 
Co., of Peacedale, R. I., with office head- 
quarters at 357 Westminster St., this city. 

F. J. Mulvey, for 22 years with W. S. 
Hough & Co., and Thomas _ Stratton, 
formerly with McKenzie & Walton, of Paw- 
tucket, have formed a copartnership under 
the firm style of Mulvey & Stratton, for the 
manufacture of channel tubing in all shapes 
and designs, in the old Gorham Co.’s build- 
ing, 74 North Main St. 

An attempt was made to break into the 
retail store of A. Colitz, 88 Main St., Woon- 
socket, last Monday night by way of a 
rear window. The screen covering the 
window was torn from its fastenings, but 
the thief was apparently frightened away. 

Sigmund Fischer, of Fischer & Pruefer, 
manufacturing jewelers of this city, sailed 
last Saturday from New York for Europe 
on a buying and selling trip for his con- 
cern. During his absence he expects to visit 
France and the new republic of Czecho- 
Slovakia, and other places. 

John G. Carruthers, 27 years old, who 
last week pleaded not guilty to a charge 
of larceny of 1,360 ounces of scrap silver, 
valued at $1,500, from the Cook, Dunbar, 
Smith Co., silver platers of this city, by 
whom he was employed, in the Sixth Dis- 
trict Court on Tuesday, waived examination 
and was held to await the action of the 
grand jury in $2,000 bail. 

Walter Kettler, foreman of the finish- 
ing room of the General Chain Co., was 
presented a handsome mahogany stand and 
smoking set by the employes of his depart- 
ment Saturday. The gift was presented 
by Miss Louise Cassidy, in appreciation of 
Mr. Kettler’s uniform courtesy and kind- 
ness. He has resigned the position to en- 
gage in business for himself. 

The Ostby & Barton Co., through its pres- 
ident, Harald W. Ostby, has recently pur- 
chased three very beautiful and valuable 
antique pieces for the Rhode Island School 
of Design collection. They are an antique 
Chinese buckle, a French collar and a pair 
of French buckles. All these pieces are 
very old. Mr. Ostby is chairman of the 
committee: of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion, that is raising funds for the purchase 
of the equipment for the new building for 
the jewelry and silversmithing department 
of the school that is now being erected. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: Charles Brown, of Steiri & EIl- 
bogen, Chicago; Ben Felsenthal, of Ben 
Felsenthal & Co., New York City; Frank 
Karrell and Mr. Geroghly, of Kaufman & 
Baer Co., Pittsburgh; Clarence Loeb’ and 
Mayo Loeb, of Loeb & Sons, Cincinnati; 
Mr. Goodman, of Goodman & Co., Indian- 
apolis; L. W. Rubenstein, of L. Rubenstein, 
New York City; Everett Ward, of N. H. 
White & Co, New York City; M. J. 
Grauer, of M. J. Grauer Co., New York 
City; Messrs. Metcalf and Rover, of Met- 
calf & Rover, New York City; G. M. 
Braham, of A. & J. Plaut, Cincinnati; A. 
Greenberg, of L. H. Greenberg & Co., New 
York City; I. Behrstock, of Behrstock & 
Co., Los Angeles, Cal.; Mr. Eppstein and 
Mrs. Rosenberg, of the E. & R. Jewelry 
Co., Chicago; Saul Blatt, of Blatt & Falk, 
New York City, and I. Schwartz, of Ignatz 
Schwartz & Co.,. Chicago. 
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Atlanta, Ga. 





G. L. Ray, 150 Peachtree St., has re- 
turned to Atlanta after an extended visit 
to his brother in New Orleans. 

C. C. Blankenship, Wrightsville, Ga., 
leaves this week for Kansas City to take 
a three months’ post graduate course in 
optics. 

Paul L. Ewing, senior member of Ewing 
Bros., has been away from business this 
week having to serve on the jury of the 
Fulton Criminal Court. 

Charles F. Morris, with R. E. Hinkle, 
Dalton, Ga., and Fred M. Radebaugh and 
wife of Cartersville, Ga., were business vis- 
itors to the city during the past few days. 


Jack Fields, proprietor of the Enterprise 
Jewelry Co., Whitehall St., will leave for 
New York about April 15 to meet his 
mother, brother and three sisters who will 
arrive from Europe, this being their. initial 
visit to America. Mrs. Fields will not 
accompany her husband, but will assume 
managership of the store during Mr. Fields’ 
absence. 

Sometime between closing time Satur- 
day, April 3, and the opening hour, Mon- 
day, April 5, thieves entered and robbed 
the store of Chamberlain-Johnson-DuBose 
Co., Inc., 66-68 Whitehall St., this city. 
Although not definitely known, the job has 
all the ear-marks of being a professional 
job. The Chamberlain-Johnson-DuBose 
Co. carry a considerable stock of jewelry 
in connection with their general department 
store, theirs being the largest and one of 
the most popular department stores in the 
south. Sometime, supposedly Saturday 
night, the vault of this firm was drilled and 
the interior safe blown by nitro-glycerine, 
the burglars having gone to the carpet de- 
partment and getting an expensive rug to 
help muffle the explosion. j 

Strange Bros., retail jewelers, 14 N. For- 
syth St., this city, report that on April 5 
a man, apparently about 24 years of age, 
came into their store and asked to see 
some diamond rings. He requested that he 
be shown the ring in the window, pointing 
out a large single stone diamond that was 
priced at $425. While showing this ring 
to the prospective customer, Mr. Strange’s 
attention was suddenly attracted by some 
one rapping sharply on the outside of the 
main window. For a second Mr. Strange 
turned his head. While in this position, the 
“customer” snatched the ring from the dis- 
play card and ran from the store. At the 
time, Mr. Strange was alone in the store 
and could not give chase. A few minutes 
later the other Mr. Strange came into the 
store.and upon learning the details of the 
theft he immediately began a round of the 
pawnbrokers in order to put them on notice 
of the theft and give them a description of 
the stone. On calling at the store of Nat 
Kaiser & Co., Inc., retail jewelers and 
brokers, he learned that the crook had just 
left that store a few minutes previously. 
One of the Kaiser salesmen and R. E. 
Strange came out of the store in search of 
the thief and immediately recognized him 
across and down the street about half a 
block. They had Patrolman C. V. Whid- 
don place the thief under arrest, and when 
searched at the police station the diamond 
was found on him. 
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HILADELPH 


Rudolph Waters, a retail jeweler of 1509 
Columbia Ave., is remodeling his business 
establishment. 

Robert McConway has accepted a posi- 
tion in the material department of M. 
Sickles & Sons. 

Thomas Tomlinson, a widely known 
Frankford Ave. jeweler, left this week for 
an extended trip to England. 

Rothman & Meyer, material men, who 
have been located at 132 8th St. for some 
years, have bought the building. 

J. Milner, who conducts a retail store at 
1732 S. 7th St., has bought a building at 
7th and Moore Sts., which he is remodel- 
ing before occupying. 

J. Rotstein, a retail jeweler of 610 Pop- 
lar St., has purchased the next door prop- 
erty at 608 Poplar St., and will move into 
the new address in a short time. 

M. Rosenbaum, a retail jéweler of 222 
N. 8th St., will move a half block nearer 
the diamond center, having purchased a 
building on 8th St. above Walnut St. 


The stock of the late Harry Cain, 2924 
Ridge Ave., was sold at auction on April 
6. The stock was sold by lot, there being 
no individual buyer to purchase the busi- 
ness and continue at the old stand. 

Harry Graham, who returned recently 
from the Army of Occupation, has re- 
sumed his pre-war activities as city sales- 
man for Aisenstein & Gordon, 712 San- 
som St. 

L. B. Horwitz, who has been in the em- 
ploy of Hollander & Fleischman Co., 11th 
and Chestnut Sts., for 12 years, has re- 
signed to accept a position with Stern & 
Co. as buyer for the firm’s jewelry depart- 
ment.. 

Beginning Monday last, S. Kind & Sons 
started a clearance sale, which includes 
sterling silver and silver plated ware, jew- 
elry and watches. The sale continues for 
one week at the establishment, 1110 Chest- 
nut St. 

After some years in business at 630 Pop- 
lar St. H. Palat, a retail jeweler, will 
change his activities to South Philadelphia, 
and will occupy a building which he has 
purchased and is remodeling at 7th and 
McKean Sts. 

Charles Rose, a clockmaker of 1026 Pine 
St., is contemplating a trip abroad in an 
effort to secure clock material. Mr. Rose, 
who has been unable to secure the necessary 
materials in this country, will visit Eng- 
land and Switzerland. 

Two local representatives of New York 
firms started on selling trips this week. 
They were Fred Barry and Sonny Back- 
hofer. Barry is headed for as far west 
as Omaha, and Backhofer will confine his 
trip to western Pennsylvania. 

Charles Sanborn, a retail jeweler who 
was for many years at 2128 Market St., 
and subsequently moved to 6107 Market 
St. has now leased a property at 6148 
Market St., which he will have remodeled 
and then occupy with his establishment. 

Among the buyers in town during the 
past week have been O. O. Stillman, New 
Brunswick, N. J.; Isaac Laning, Bridgeton, 
N. J.; William Leacock, Easton: R. Wal- 
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lace, of the Righter Estate, Conshohocken ; 
H. B. Schawely, Quakertown; W. S. 
George, Ephrata; John MacPherson, 
Allentown, and L. C. Wettling, Newtown. 

An amateur thief smashed the window 
in the jewelry store of H. H. Thoman, 
Woodbury, N. J., last week, and made off 
with a few articles of small value which 
were on display. Several New Jersey re- 
tailers have reported similar depredations 
recently, although none have occurred since 
the apprehension of two robbers in Cam- 
den, as related in THE JEWELERS’ CIRCULAR 
last week. 

The express embargo on goods coming 
from New York to Philadelphia was lifted 
last Thursday morning, but the action came 
too late to save a number of Philadelphia 
jobbers a trip to Manhattan in the guise 
of their own porters. A crowd of Phila- 
delphians, among them being Louis Sickles, 
Merritt Hurlburt, Charles Wright, Max E. 
Gordon, Dave Jacoby and J. M. J. Cos- 
tello went over to New York on business 
Wednesday and loaded up with goods which 
they carried back themselves. For the past 
few weeks the jobbers have found that if 
they wanted certain goods real badly the 
only way to get them was to do their own 
carrying instead of leaving it to the express 
companies. 

E. J. Berlet, one-time Philadelphia jew- 
eler, and now chargéd with fraudulent con- 
version of property in connection with the 
bankruptcy of the Stability Motors Co. of 
this city, waived a hearing before Magis- 
trate Grelis on April 7th, and has been held 
for court. Mr. Berlet has entered into a 
general insurance brokerage business at 
1001 Chestnut St. In the meanwhile his 
friends are still trying to raise the $100,000 
fund destined to clear up the debts of the 
Stability Motors Co., whose failure en- 
meshed him, as president of the concern, 
in the present predicament. The United 
States District Court this week adjudged 
the company an involuntary bankrupt and 
the business has been turned over to Edward 
F. Hoffman, referee. 








Laneaster, Pa. 


Horace C. Palmer, late of Shamokin, Pa., 
has returned to Lancaster, his old home. 

The auction sale of the jewelry of H. N. 
Fegley’s store has ended, and Mr. Fegley is 
now devoting himself entirely to optometry 
at 163 N. Queen St. 

Benjamin E. Heiland, late with the H. S. 
Meiskey Co., has taken a position with 
J. F. Apple Co., manufacturing jeweler 
here. Mr. Apple spent last week in Phila- 
delphia and Atlantic City on business. 

A big realty deal took place here last 
week, by which Albert B. and Oscar A. 
Smith became owners of the building at 
20 E. King St., in which their store is 
located, purchasing it from Augustus 
Rhoades, whose jewelry business they 
bought out in 1912. The building fronts 33 
feet on E. King St., extends 75 feet along 
Christian St., and is four stories. 

E. J. Wilt, Carlisle, has entered the 
Bowman Technical School as a student in 
watchmaking. The class room of the Bow- 
man Technical School has been turned into 
a workroom in order to accommodate a 
large number of new students who will 
enter the school during the next few weeks. 
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The class room, where lectures will be given 
twice a week, will be hereafter located jg 
the Free Library building, which is near the 
school. 








Progress is being made on the handsome 
new store of Fair & Co., the New York 
jewelry concern which has established a 
branch store here at Charles and Saratoga 
Sts. It may be a month, however, before 
the contractors have finished making im. 
provements and alterations to the building, 
which is in the center of the jewelry dis- 
trict. 

S. & N. Katz have opened a third branch 
store on the northwest corner of 9th and 
D Sts., Sparrows Point, Md. The store is 
40 by 60 feet, and is equipped with horse- 
shoe counters and other up-to-date fixtures, 
The store is under the management of Paul 
Borcherding, William H. Wieland and 
George Stockdale. On Aug. 1 the concern 
will occupy its fourth branch on the corner 
of Light and Cross Sts., which is being im- 
proved at the present time. 

Window smashers, operating at night, 
broke the window of the jewelry store of 
Charles H. Vogts, 201 South Broadway 
April 7, and escaped with jewelry valued 
at $200. Police of the Eastern District, 
after making an investigation, learned that 
two negroes were seen loitering near Mr. 
Vogts’ store shortly before the window 
was broken. It is believed that the thieves 
were frightened off before they could com- 
plete their job, as many articles of value 
were in the window when the police arrived, 

Fire broke out on the top floor of the 
jewelry store of Samuel Kirk & Son Co, 
106 E. Baltimore St., Thursday night, but 
through quick work of discovery practically 
no damage was done to the stock of the 
firm. The company is one of the oldest in 
the country and enjoys an exclusive trade 
in this and other cities. The blaze origin- 
ated in a pile of waste, and firemen were 
obliged to break their way into the build- 
ing. The fire was extinguished before it 
had made much headway. No inconven- 
ience was caused the firm by the blaze, and 
the next day the store opened as usual. 








Anita, Ia., Jeweler Killed in Automobile 
Accident 

Des Mornes, April 10—George E. For- 
dyce, for 25 years a jeweler at Anita, Ia, 
and one of the leading citizens of that place, 
was instantly killed on April 5 when his au- 
tomobile turned turtle with him. His neck 
was broken. 

Mr. Fordyce was the sole occupant of 
the car. He was returning from Gray and 
was just east of Hamlin when the accident 
occurred. The overturned car was dis- 
covered by a passer-by. 

Mr. Fordyce was nearly 60 years old. 
He leaves four children. 








Plans have been prepared for a five-story 
brick addition to the factory of Edward 
Miller & Co., Meriden, Conn., work on 
the new structure to start within a short 
time. 
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Angus McDonald, late of McCreery’s, 
Pittsburgh, has succeeded Miss J. Marsh 
as buyer of the stationery department. 

Walter Bonn, of the M. Bonn Co., Inc., 
who with his mother has been in California 
for the last month, is expected in Pitts- 
burgh shortly. Mr. Bonn also combined 
business with pleasure while on the Pacific 


Coast. 

In accordance with a city ordinance, the 
clocks of this town will be moved forward 
one hour April 25 and then the time here 
will conform to that of New York. Jewel- 
ers are welcoming the change. 

The Quality Shop, 7 N. Chestnut St., 
Youngstown, O., of which Margolas & 
Cohen are the proprietors, has been opened 
in that city and the firm is carrying a large 
line of jewelry of every character. 


Sam F. Sipe, who went to Battle Creek 
to bring Mrs. Sipe home, will not return 
to Pittsburgh until next week. After that 
time he will be able to announce the 
speakers for the coming banquet of the 
Jewelers’ 24 Karat Club, of which he is 
president, and a 100 per cent attendance of 
the organization is expected. 

Two young “Jack Daltons” are alleged 
to have stolen the key to the jewelry store 
of John Paruba, 634 Preble Ave., North 
Side, Monday of last week, and to have 
taken $151 from the cash register by two 
boys. About $101 of the money was found 
to have been buried in the yard in the rear 
of the store and was recovered the next 
day by the police. The police say the 
older boy got the key to the store and they 
then proceeded to help themselves to what 
they wanted. They were turned over to 
the Morals Court. 

A ruling has been made here by the 
police department requiring persons who 
buy diamonds, old gold and silver, to make 
a report of their transactions to the police 
bureau, just as pawnbrokers are compelled 
to do. There are quite a few men here 
advertising that they buy stuff of this char- 
acter and the police are making these people 
report, so it is stated, in order to become 
posted as to what is going on. While 
there is no suspicion attached to the matter, 
it is stated that if the police did not main- 
tain supervision over these people, some 
lost or stolen goods might find their way 
into these places. Where a report of trans- 
actions are reported, the police, it is held, 
will be better able to keep track of crooks, 
should they operate in this manner in 
Pittsburgh. 

Members of the Jewelers’ 24 Karat Club 
were shocked to learn of the death of 
“Uncle John” Brashaer, which occurred 
last Thursday night at his home in Pitts- 
burgh. He was an honorary member of 
the club and generally known as the “Sun- 
shine Man.” Dr. John A. Brashear was, 
a number of years ago, given the title of 
Pennsylvania’s most eminent citizen by 
Governor Tener. He spoke frequently at 
the banquets of the 24 Karat Club and 
always brought a ray of sunshine to the 
membership of that body. He was one of 
the best known scientists in this country 
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and an astronomical lens maker by occu- 
pation. His old home was several years 
ago taken over by the city and fellow 
citizens, it being the place where, while 
working in the mill, he made his first lenses, 
assisted by his wife. He was a member 
of many societies and also an honorary 
member of most of them and died leaving 
a heritage of human kindness which will 
live always. President Sam F. Sipe of the 
Jewelers’ 24 Karat Club will take due 
notice of Dr. Brashear’s death at the next 
meeting of that organization. 








Wheeling, W. Va. 


Frank C. Wallace, prominent young 
jeweler of Huntington, W. Va., has been 
elected president of the Huntington Busi- 
ness Men’s Association. 

The Manley Piano Co. has opened a jew- 
elry store in its place of business on 
Second Ave., in Williamson, W. Va. This 
is being operated as a separate department, 
with M. C. Price, well-known jeweler, who 
was in the employ of the George Taylor 
Jewelry Co., for several years, in charge. 
The store will carry a stock valued at 
$20,000. 

The window of the T. H. McNary jew- 
elry store, 43 N. Main St., Washington, 
Pa., was recently smashed by a burglar and 
a $60 watch stolen, George Jenkins, who 
occupies a flat above the store, heard the 
noise of breaking glass aand opened the 
window in time to see the robber reach in 
and take the watch. He frightened the rob- 
ber away. 

C. M. Wallace, on April 1 rounded out 
his 25th year in the jewelry business in 
Huntington, W. Va., at the same stand, 923 
Third Ave. On April 1, 1895, he bought out 
the business of Ben Hilton, and he was 
inspector of the Chesapeake & Ohio, Nor- 
folk & Western and Baltimore & Ohio 
railroads from the start. He organized and 
put into operation the inspection system 
of the Ohio Valley Electric Railway Co. 
On Jan. 1 this year, Mr. Wallace took in 
his son, Frank C. Wallace, the younger Mr. 
Wallace becoming the active head. The 
‘concern is now known as C. M. Wallace 
& Son. 

That installment plan diamonds must be 
paid for was the verdict of a jury in com- 
mon pleas court at Huntington, W. Va., 
in a suit brought by H. Rose, jeweler of 
that city, against Miss Mary J. Carter, of 
Columbus, Ohio. A verdict for $106.30 
was awarded the plaintiff as balance due 
him on a stone purchased by the defend- 
ant several years ago. The _ evidence 
showed Miss Carter had agreed to pay 
$150 for the diamond at the rate of $10 
down and $2 a week. When $60 had been 
paid she stopped, telling the jeweler that 
it was all the diamond was worth. Several 
merchants engaged in selling goods on the 
installment plan testified that a profit of 
50 per cent would not be unfair. 











Trade Gossip. 





Liberal space is being used in the leading 
publications of large national circulations 
to set forth the advantages of Gorham 
silver polish. This product of the Gorham 
Co. is backed by the full guarantee as a 
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product of superior merit. This product 
has been on the market for some time but 
this is the first time it has been aggressively 
advertised on a large scale throughout the 
country. Backed by, and carrying the name 
of the world’s largest makers of fine ster- 
ling silver—the initial efforts have met 
with considerable success. The polish 
comes in three forms—cake, powder, paste. 
The paste is the more convenient for gen- 
eral use and the trade is requested to fea- 
ture this form because by so doing the 
housekeeper will be better pleased and the 
advantage to the trade is very evident. 
Samples of the polish will be sent to dealers 
gladly upon request. The sale of Gorham 
silver polish has been placed in the hands 
of Harold F. Ritchie & Co., Inc., 171 Madi- 
son Ave, New York. 
* as * 

Chopsticks are going into the discard 
in the Orient, according to American cut- 
lery makers, for many inquiries are being 
received from Hongkong for American 
knives and forks, and even carving sets of 
the less expensive variety. American cut- 
lery makers have cultivated a higher qual- 
ity blade since the outbreak of the war, 
however, and are devoting particular at- 
tention to American requirements. 








~ eae x Pet Eee me ales 


——— 


Dr. E. Howard, Melleville, La. was in 
New Orleans recently. 

Gabe Hausmann, of Hausmann, Inc., has 
returned from a trip of recuperation, and 
is now in good health again. 

Hollins Bros., Lake Charles, have sold 
out their jewelry establishment to H. M. 
Floyd, who is now conducting the business 
at that place. 

A. B. Dennis, Leesville, was in the city 
recently, buying supplies, for a few days. 
E. Waldmeier, Gulfport, and C. L. Partin, 
Meridian, Miss., were also out-of-town 
visitors. 

A. Morais and A. Hiller, of the Morais- 
Hiller Jewelry Co., have returned from 
New York and say they bought consider- 
able stock. Mr. Morais says that business 
is excellent. 

Considerable comment was made in the 
trade in New Orleans on the account pub- 
lished in the circular of the Reed & Barton 
Corporation securing the order for the 
large silver set for the Maharajah of Dar- 
wini. It was referred to as a triumph of 
American progress in the arts. 

The police have arrested the negro who 
robbed the Weinfurter jewelry store by 
pretending he was waiting for his employer 
to come to the store and make a purchase. 
The negro was identified by the employes 
of the Weinfurter store and also by em- 
ployes of Fitzgerald Bros., whom he had 
robbed some months since. 

Coleman E. Adler has just finished mak- 
ing a handsome silver plaque presented by 
the officers and other employes of the Pan- 
American Insurance Co. of New Orleans 
to Crawford H. Ellis, president. The in- 
scription is addressed to Mr. Ellis as “Our 
Admiral, Crawford H. Ellis, presented by 
the Pan-American fleet with $7,222,000 in 
applications.” 








i 
\ 
i 


a a eer 


pag 53503 


a ees eae eae ener as 





See 













THE JEWELERS’ CIRCULAR April 14, 1999, 




















GORHAM 


First, last and all the time Gorham means 





Silverware of Distinction 


TRADE MARK 


GLO 


STERLING 












































Gorham Service and Gorham integrity bespeak universal profession of respect. 


Gorham originality, variety of theme and perfection of workmanship offer 
your customers extensive choice of selection. 

Gorham prices and Gorham worth because of their intrinsicality and com- 
mercial interest are of the greatest importance to every Retail Jeweler. 


The name Gorham stands today as it has stood for nearly a century, a shining 
example of distinctive leadership. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches: 
NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue 
SAN FRANCISCO: 140 Geary Street LONDON: Ely Place 
Works: Providence, New York, Birmingham 
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at New York, N. 
State oF New York, 
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Before me, a Notary Public, in and for the 
State and county aforesaid, personally appeared 
V. S. Mulford, who, having been duly sworn ac- 
cording to law, deposes and says that he _is the 
Vice- President of The Jewelers’ Circular Publish- 
ing Co., publishers of THe JEWELERS’ CIRCULAR, 
and that the following is, to the best of his knowl- 
edge and belief, a true statement of the ownersaip, 
management (and if a daily paper, the circula- 
tion), etc., of the aforesaid publication for the 
date shown in the above caption, required by the 
Act of August 24, 1912, embodied in section 443, 
Postal Laws and Regulations, printed on the re- 
verse of this form, to wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The Jewelers’ ‘aioe Publishing Co., 
11 John St., New York 

Editor, T. Edgar Willson, 11 John St., New York. 

Managing Editor, None. 

Business Manager, H. A. Robertson, 11 John St., 
New York. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a corpora- 
tion, give its name and the names and addresses 
of stockholders owning or ae 1 per cent. or 
more of the total amount of stock.) 

The Jewelers’ Circular Publishing Co., 11 John St., 
New York. 

V. S. Mulford, 11 John St., New York. 

L. J. Mulford, 11 John St., New York. 

M. D. Mulford, Montclair, N. J. 

Kenneth Day, East Orange, N. J. 

J. Lester Parsons, 95 William St., New York. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 per 
cent. or more cf total amount of bonds, mortgages, 
or other securities are: (If there are none, so 
state.) 

None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and secur- 
ity holders, if any, contain not only the list of 
stockholders and security holders as they appear 
upon the books of the company, but also, in cases 
where the stockholder or security holder appears 
upon the books of the company as trustee or in any 
other fiduciary relation, the name of the person or 
corporation for whom such trustee is acting, is 
given; also that the said two paragraphs contain 
statements embracing affiant’s full knowledge and 
belief as to the circumstances and conditions under 
which stockholders and security holders who do not 
appear upon the books of the company as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, associa- 
tion, er corporation has any interest direct or in- 
direct j in the said sto¢k, bonds, or other securities 
than as so stated by him. 

5. That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the six months preceding the date shown above is 
(This information is required from daily publica- 
tions only.) 

THE JEWELERS’ aa AR PN a al Co., 
V. Mulford, V. Prest. 

Sworn to and stein before me this 22d 
day of March, 1920. 

SEAL] Fred Ingraham, Jr. 
(My commission expires March 30, 1927.) 
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noted in the 
columns of THE 
Jewevers’ CIRCULAR 
recently there has 
been a decline in the market price of soft 
platinum, and the extreme scarcity of this 
metal noticed some time ago is no longer 
apparent, although there is no definite 
manifestation of any increased source of 
supply at the present time. Unfortunately 
for the jewelry trade, however, the condi- 
tions that surround the soft platinum situa- 
tion in no way apply to iridium, which 
seems to be much scarcer and much higher 
in price than it has ever been before; in 
fact, iridium has become so hard to get 
that attempts to purchase the metal from 
refiners last week met with absolutely no 
response, even the largest firms saying that 
they had none for sale and would not quote 
a price on it. Cabled inquiries to Europe 
brought information that the same condi- 
tion existed there. What little iridium 
there is in this country is being used by the 
refiners for hardening platinum which they 
sell to jewelers. 

Unfortunately for the jewelry trade, the 
great majority of our manufacturers use 
hard platinum only, and no increase in the 
amount of soft platinum is going to help 
them in any material way. While some 
alloys have been introduced into the jewelry 
trade in which platinum is hardened in 
combination with metals other than iridium, 
the great bulk of our manufacturers use 
hard platinum composed of 10 per cent. of 
iridium, some few using 5 per cent. and 


A® 


The Scarcity 
of Iridium 


‘some using 15 and 20 per cent. for se 


pin tongues, etc. 

When iridium gets up so high in price 
and so scarce that offers of $350 to $400 an 
ounce for small quantities, will bring no 
response, it boots little to the manufacturer 
or refiner who is catering to the jewelry 
trade that he can get his soft platinum a 
few dollars cheaper. The situation as to 
our prospective supply of hard platinum, 
therefore, is a discouraging one, particu- 
larly as there seems to be no apparent 
prospect of relief so far as the scarcity of 
iridium is concerned. 





HE agitation of 

the gold miners 
for a bonus from the 
government which 
has resulted in the introduction into Con- 
gress of the McFadden bill to put a spe- 
cial tax on manufactures of gold, has also 
resulted in a large amount of propaganda 
which finds it way into the newspapers 
and magazines of the country. This propa- 
ganda is intended to make the public 
see that the gold miners are badly treated 
and something must be done in their inter- 
est. But unfortunately, the information 
given out in the various articles to the 
press is not always accurate in detail, and 
sometimes tends to create a wrong im- 
pression as to the facts used. This is par- 
ticularly true as to the statements pur- 
porting to give the amount and proportion 
of gold used in the arts, and is a point 
in which the jeweler should take sufficient 
interest to become conversant with the 
true facts. 

In many of the articles published the 
amount of gold used in the arts is given at 
a figure far in excess of the production of 


Where Statistics as T 
to Gold Consump- 
tion are Misleading 
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gold, this being based on statistics of the 
amount of gold furnished to jewelers and 
other manufacturers. But while it is true 
that statistics do not lie, at the same time 
they often create a very incorrect idea, and 
this is notably so in this case. While in 
many of the articles published the figures 
of the amount of gold used in the arts may 
be correct, the writers of these articles 
have not taken the trouble to investigate 
the subject sufficiently to learn that this 
amount was not entirely a conswmption of 
gold because a large part of the gold used 
(especially the gold used by jewelers) was 
not new gold at all, but old gold that had 
been refined, or gold given in exchange for 
sweeps and old metal of a similar amount. 
In other words, the reports have only 
taken the figures of one side of the ledger 
and have not credited to the jewelry and 
other industries the amount of gold put 
back through remelting and refining. When 
this is taken into consideration it will be 
found that it throws an entirely different 
aspect on the question and upsets many 
of the points made by the strongest advo- 
cates of a curtailment of gold in manu- 
facture. Instead of jewelry and other in- 
dustries using more gold than was pro- 
duced during the past year, it will be found 
that they used far less—probably not much 
over 60 per cent. of the amount mentioned. 

Jewelers should not fail to bear this in 
mind, and they should personally, and 
through their organizations, see to it that 
the point is made clear to their local news- 
papers and magazines whenever possible, 
so that when the gold situation is discussed 
by these journals it will be done intelli- 
gently based on a consideration of all of 
the facts relating to it. 





How Jewelers Have "THE number of 
Been “Tricked” by complaints; 10- 


_. ceived from jewelers 
E , : 
xpress Companies regarding their treat- 


ment by officials of the express companies 
in connection with claims for lost packages 
seems to indicate that the attitude of these 
companies on many claims, while perhaps 
legal, is technical to the extent of being 
unjust; in fact, if the same practices were 
followed by merchants in our trade they 
could hardly object if they were denounced 

“tricky.” The condition in any case is 
such that it behooves all jewelers who lose 
or have lost packages, sent by express, to 
take no chances over filing their claims for 
the loss and also in bringing suit for the 
recovery of the same. 

It appears that under the Interstate Com- 
merce Law all claims for redress for losses 
of packages of this kind must be made to 
the company within a specified time and, if 
suit is to be brought, it must be brought 
within two years. If the complaints that 
we have received have stated the facts cor- 
rectly, one of the express companies (or 
at least some of its officials or employes) 
have been taking advantage of these legal 
features by “jollying” along the complainant 
in a way that has caused him to refrain, 
first, from making formal claim for the 
loss, and, secondly, from bringing suit 
within the required time. When the time 
has expired the jeweler is informed that 
he has no redress, as the Statute of Limita- 
tions has run. Correspondence with this 
large express company recently examined, 
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iamond Rings 


The kind that will double 
your sales. Last year’s busi- 
ness proved everything we 
said for them. Success is 
assured if you make them a 
feature. 





Cross & Beguelin 


Established 1863 
Entire Third Floor 
21-23 Maiden Lane New York City 
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indicated that the official who received the 
jeweler’s complaint encouraged the latter 
in the belief that the matter would be ad. 
justed from time to time and by a series of 
excuses kept the jeweler from bringing suit 
until two years’ time had run; then the 
jeweler was informed that as he had not 
brought suit within the required time his 
claim was “outlawed.” 

While the action of the employes of the 
express Company may or may not be legal 
and while the jewelers treated in this way 
may be able to get redress in the courts 
by proving the misrepresentation made in 
regard to the adjusting of this claim, never. 
theless, the situation is a bad one for our 
trade, and we, therefore, advise our sub- 
scribers, who may suffer loss of packages 
in transit, whether retailers, wholesalers or 
manufacturers, to carefully read their ex- 
press receipts and to make the formal claim 
within the required time; also to commence 
an action against the express company with- 
in two years, no matter what the represen- 
tation of the company’s official may be as 
to the adjustment of the claim. In other 
words, the claimant in no case should be 
misled by promises of settlement given for 
the purpose of keeping him from bringing 
suit or from acting within the time limit 
put upon claims or upon law suits. The 
bad faith manifested by many of these ex- 
press agents in the past makes it dangerous 
for the jeweler to take any risk. 

Our trade will, therefore, watch with in- 
terest some actions now in the courts and 
others to be brought to test the validity of 
the stand taken by the express companies 
based upon the “tricky” practices used to 
prevent suits by claimants on claims for 
such losses. 








How American Clocks Displaced the German 
Product in Spain 


Wasuincton, D. C., April 10.—The 
effect of the war on the introduction of 
American goods into Spain is the subject 
of a special report to the Department of 
Commerce by Commercial Attache Hester 
L. Jones at Madrid. 

He reports that house clocks and alarm 
clocks were imported to the amount of 50 
tons in 1913. About 86 per cent. were of 
German origin. American clocks were then 
almost unknown to the Spanish market. 
In 1917 a total of 35 tons were imported, 
of which the United States furnished 70 
per cent. This represented a displacement 
of German business, and is reported to be 
a line in which <n especially determined 
effort will be made by the Germans to win 
back a lost market. 

Continuing, the report says: “The com- 
parisons given indicate that the war brought 
to the United States export trade an un- 
usual opportunity for an introduction to the 
Spanish market, into which it would have 
been impossible to secure so favorable an 
entry had the well-established relations of 
the more important exporting nations not 
been temporarily interrupted or at least 
shaken. 








Among the 31 electors from 10 towns of 
Hartford county who have been summoned 
to appear in the Superior Court this week 
for jury service is Michael C. LeWitt, a 
retail jeweler, 295 Main St., New Britain, 
Conn. 

















W. R. Burke, successor to A. A. Handle 
Co., Berkleley, Cal., was among the visitors 
to New York last week. 

Haldimann & Co., dealers in clocks, 51 
Maiden Lane, will move their office and 
storeroom on May 1 to 41 Maiden Lane. 

A smoker will be held by the Bronx Re- 
tail Jewelers’ Association on Tuesday eve- 
ning, April 20, at Ebeling’s Casino, 156th 
St. and St. Ann’s Ave., Bronx. 

On June 15 Jacques Kreisler & Co., mak- 
ers of platinum chains and galleries, now 
located at 41 Maiden Lane, will move to 
more commodious quarters at 333 Fifth 
Ave. corner of 33rd St. 

The office and factory of Kalina & Nesel- 
roth, manufacturers of platinum mountings, 
has been moved from 41 Maiden Lane to 
new and larger quarters in the Jewelry 
Crafts building,.45 Lispenard St. 

Joseph Weiss, importer and wholesale 
jeweler, 309 E. 74th St., expects to sail for 
Europe April 17 on the S. S. Philadelphia, 
and will make a business trip to France, 
Holland and other European countries. 

Among the out-of-town visiting jewelers 
in this city is C. L. Norsworthy, Dallas, 
Tex. Mr. Norsworthy will remain in the 
metropolis for two weeks, during which 
time he will make his headquarters at.the 
Hotel Astor. 

Paul E. Levi, of Paul L. Levi & Co., im- 
porters of precious and _ semi-precious 
stones, 170 Broadway, sailed for Europe 
last Saturday on the steamship Lafayette. 
While abroad Mr. Levi will visit the Euro- 
pean diamond markets. 

Mount & Woodhull, importers of dia- 
monds and precious stones, now at 170 
Broadway, will move on April 19 to new 
quarters in the Knox Building, 452 Fifth 
Ave. corner 40th St., where the firm will 
have increased facilities. 

The factory and offices of William Sheff, 

Inc., manufacturers of platinum and gold 
diamond mountings, is being moved from 
49 Maiden Lane to greatly increased quar- 
ters in the Canal Jewelers’ Court, 336 Canal 
St. The firm expects to be permanently 
located in the new quarters by May 1. 
J. Finkel, manufacturer of solid imita- 
tion pearls, and head of the well known 
Paris and London concern bearing his 
name, is about to visit the United States 
for the purpose of getting personally 
acquainted with his clients in New York. 
During his stay Mr. Finkel will make his 
headquarters at the Pennsylvania Hotel and 
intends to visit Boston, Providence, Detroit, 
Chicago, Philadelphia and other cities. 

M. Alexander, of Alexander & Reams, 
Tampa, Fla., arrived in New York Tues- 
day, and will remain here for the next 
week buying for his concern. Mr. Alexan- 
der expects to sail for Europe April 14 on 


THE JEWELERY’ 


the Imperator, and will be away five 
months, during which time he intends to 
visit London, Paris, Antwerp, Amsterdam, 
Moscow and Switzerland. While in New 
York he is making his headquarters with 
Hammel, Riglander & Co., 57 -Maiden 
Lane. 

The S. Borgzinner Co., which manufac- 
tures and imports fine cases for the jewelry 
trade, 82-84 Nassau St., has announced its 
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inum on a basis of from 90 to 99 per cent 
for platinum and members of the platinum 
group. The circulars sent out by the com- 
mittee urge members to telegraph their 
senator and assemblymen in favor of the 
proposed platinum law for New York State. 

In view of reports from Albany that the 
opponents of daylight saving were about to 
make another attempt to pass the bill re- 
pealing the State Daylight Saving Law, The 








All Records Broken 


During the first quarter of this year (Jan., Feb. and March) 
The Jewelers’ Circular published 1,743 pages of advertising, 
which exceeded by 250 pages the record for any previous 3 
months in the 51 years’ existence of The Jewelers’ Circular, 
and, which as usual, was considerably more than was pub- 
lished by the 6 other jewelry journals combined, and over 
1,120 pages more than any one of them. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity now offered for business expansion and 
thoroughly recognize and appreciate the dominant position 
held by The Jewelers’ Circular as the one great medium 


between the buyers and sellers. 








removal to its new factory building at 289- 
291 S. Jefferson St., Orange, N. J., about 
April 15. The concern has occupied its 
present quarters in New York for over 30 
years, and the move is due to increased 
business, which requires more accommoda- 
tions and better facilities. Hereafter the 
business will be entirely conducted from 
Orange. 

The Retail Jewelers’ Association of New 
York and vicinity have recently sent out to 
members the report of the special com- 
mittee appointed to ascertain the views of 
the members regarding the stamping or 
marking of platinum, gold and silverwares. 
This is in the form of a summary of the 
responses received to a questionnaire. Gen- 
erally speaking, it showed that the members 
of the Jewelers Association were unani- 
mously in favor of the provisions of a law 
which would compel the quality mark to be 
accompanied by the trade-mark of the man- 
ufacturer; that they were unanimously 
against legalizing the use of the word, 
“gold” or “solid gold” alone; and unani- 
mously favored a provision that where such 
words were used they be accompanied by 
the karat quality sign, the majority favor- 
ing 10 karat as a minimum and i4 karat as 
a standard for gold. The majority of the 
members favor the standardization of plat- 


Merchants’ Association on Monday sent 
telegrams to every member of the State 
Assembly from New York City urging them 
to do everything in their power to defeat 
the Repeal bill should another attempt be 
made to pass it. Even with the local option 
clause, repeal of the State law would be 
received with the greatest disappointment 
by every element in this city, said the asso- 
ciation. The repeal bill passed the Senate 
by a bare majority but it was defeated by 
one vote in the Assembly. Strong pressure 
has been brought to bear upon some of the 
New York City members of the Assembly 
to change their votes, regardless of the 
unanimous desire in the city for daylight 
saving, and permit the repeal of the law. 
The Merchants’ Association has been active 


in support of daylight saving both as a 


National and a State measure. 

Mr. and Mrs. M. C. Eppenstein, of Elgin, 
IIL, have just returned from a two months’ 
stay at Miami and Palm Beach, Fla. Ar- 
rangements had been made to go to the 
Chamberlain Hotel at Old Point Comfort 
three days prior to the time this hotel 
burned down. Mr. and Mrs. Eppenstein 
are on their way home, and stopped en 
route at the Breakers Hotel, Atlantic City, 
where they remained one week. From there 





(New York Notes continued on page 121.) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer: 


Discriminating jewelers have featured 
Solidarity Gold Cases for OVER 
THIRTY YEARS— 


Could any higher tribute be paid our 


Comparison” 


Representative Watch Jobbers 


are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. *°u.2.Montacnon 


(ESTABLISHED OVER GEORGE SALZGEBER 
THIRTY YEARS) Asst. Secretary-Treasurer 
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We cordially invite you to open an ac- 
count with us at our main office or 
the branch office best located for your 
convenience. 


Branch Offices and Managers 
434 Broadway 


Cor, Howard St. W. H. Zabriskie, Mgr. 


Bowery and Grand St. 
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ame to New York, and stayed at 
a Hotel Knickerbocker. They left New 
York for Elgin, Ill., on April 10. 

Rubenstein Bros., now at 14 Maiden 
Lane, will move about May 1 to 341 

ifth Ave. 

Ter May 1 the business of George 
Dolin, now at 14 Maiden Lane, will be 
located at 87 Nassau St. 

W. F. Chambers, New York representa- 
tive of P. & A. Linton Co., 180 Broadway, 
is serving on the United States Grand Jury 
for the April term. 

Aaron Sverdlik, of A. Schorr, returned 
last week from Europe aboard the steam- 
ship Lafayette. Mr. Sverdlik was abroad 
for four months on a buying trip. 

George W. Spier, of Washington, D. 
C., was a visitor to the offices of THE 
Jeweters’ C1RcULAR last week. Mr. Spier 
was en route to his home after a brief 
sojourn at Atlantic City, N. J. 

Irving E. Goldsmith, of Ingomar, Gold- 
smith & Co., cutters and importers of 
diamonds, 180 Broadway, returned to this 
country from the European diamond 
markets recently aboard the steamship 
Lafayette. 

J. Edgar Simonson, formerly of Ludwig 
Nissen & Co., and for many years prominent 
in the diamond trade, is spending the Winter 
in Florida. He is now at Daytona and goes 
from there to St. Augustine and Jackson- 
ville before returning north. 

A. Wallach & Co., makers of gold 
chains, 37 Maiden Lane, will move their 
factory to 11 Runyon St., Newark, N. J., 
about July 1. The office will remain in 
New York. A false rumor recently was 
to the effect that the office was also to 
be moved. 

According to a charter of incorporation 
issued at Albany, N. Y. last week, the firm 
of Paul E. Levi & Co. has authority to 
deal in diamonds, jewelry, etc. in this city. 
The capital is $50,000 and the incorporators 
are Harry Wolfe, D. K. Shappiro and 
Augusta Kempler, all of 43 Cedar St. 

The jewelry business of Max Meyero- 

‘witz was incorporated at Albany, N. Y., 
last week with a capital of $50,000. The 
incorporators are David H. Spring, 90 
Ellicott Ave., Yonkers; Joseph J. Cunning- 
ham, 370 Parkside Ave., Brooklyn, and 
D. C. Cornnell, 500 W. 141st St.; this city. 

A charter of incorporation was filed at 
Albany, N. Y., last week by Herzfeld Bros., 
authorizing this concern to engage in the 
Jewelry business in this city. The capital 
is $10,000, and the incorporators are Irving 
Herzfeld, 773 Willoughby Ave.; William 
Herzfeld, 222 New Jersey Ave., and Max 
_ 44 Court St., all of Brooklyn, 


A special meeting of the members and 
officers of the Jewelers’ Manhattan Camp, 
No. 12, of the Golden Seal Assurance 
Society will be held tomorrow (Thursday), 
April 15, at the office of the order, 68 
Maiden Lane, room 1907, at 11 A. M. This 
camp consists of the remaining membership 
of the old Jewelers’ League. Arthur F. 
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Bouton, supreme secretary, of the Order 
of the Golden Seal, will be present at the 
meeting to discuss matters of importance 
with the officers of the Jewelers Manhattan 
Camp. 

The annual Beefsteak Dinner of the 
Jewelers 24 Karat Club of New York 
will be held this (Wednesday) evening at 
Reisenweber’s, Columbus Circle and 58th 
St., at 7.00 p. M. and it is expected that 
there will be a large attendance and the 
usual good time. . The dinner is in charge 
of a committee consisting of Percy H. 
Savory, chairman, Mark Gattle, William T. 
Gough, Herbert A. Reichman and William 
J. Ward. Tickets for the dinner are $3 
each. None but members of the club will 
be admitted. 

News reached this country last Saturday 
from Berlin, Germany, that the name of 
George Frederick Kunz, of Tiffany & Co., 
and widely known as a mineralogist, had 
been stricken from the rolls of Marburg 
University, which institution in 1903 issued 
to him a degree of Ph. D. This action 
was taken by the faculty, it is reported, be- 
cause of Mr. Kunz’s “attacks and insults 





New York City is suffering from 
the effect of the “outlaw” strike of 
switchmen and _ others’ which 
started in the West and reached the 
metropolis Saturday. Beginning this 
week traffic and transportation has 
been practically at a standstill as 
far as suburban districts are con- 
cerned. 


This has delayed mail, prevented 
the receipt of materials and the 
shipments of orders, as well as 
caused business houses to work 
shorthanded through the fact that 
many of their employes could not 
get to work. At present only a 
few through trains are going out 
of the metropolis on all lines with 
a practical freight and express em- 
bargo on everything but food. 


Jewelers will realize, therefore, 
why their orders sent to metropol- 
itan houses have been delayed, first 
in the receipt, second in the filling, 
and third in the shipment. Sub- 
scribers who may find the receipt 
of this copy of THE JEWELERS’ 
CIRCULAR delayed will under- 
stand the reason therefor. 











against the German people, after the armis- 
tice, in the annual report of the American 
Scenic and Historic Preservation Society.” 
Despite the action of the German uni- 
versity Dr. Kunz will still enjoy the title 
of doctor, because of the fact that in 1907 
Knox College bestowed upon him a degree 
of Doctor of Science. This degree was 
given to Dr. Kunz for his scientific work. 
Dr. Kunz holds offices in many associations 
throughout the country and is also a mem- 
ber of numerous scientific organizations. 
He has received decorations from several 
foreign countries, among them being, 


Chevalier of the Legion of Honor; Officer 
d’Instruction Publique de France ; Knight of 
St. Olaf of Norway; Officer of the Order 
of the Rising Sun of Japan, Fourth Class. 
He also enjoys the rare distinction of being 
an honorary correspondent of the Museum 
Historic Naturalle of Paris, France. 
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After pleading guilty to smuggling into 
this country $1,200 worth of diamonds, F. 
A. B. Stricpmann was sentenced last Thurs- 
day by Judge Lynch at Newark, N. J., to 
serve three months in the Hudson County 
jail. Stricpmann was a steward on the 
steamship Rotterdam and according to the 
government purchased the diamonds on a 
recent trip to Europe. The government 
has seized the stones and instituted for- 
feiture proceedings. In prosecuting Stricp- 
mann, the government was assisted by the 
American Jewelers’ Protective Association 
and Addison S. Pratt of Pratt, Koehler & 
Boyle attorneys for the organization. 








L. M. MICHAEL DEAD 





Head of San Antonio, Tex., Loan Company 
Had Been Resident of the City 
49 Years 

San Antonio, Tex., April 9—Louis M. 
Michael, president of the Michael Loan 
Co. of this city died at 11 o’clock Wednes- 
day night at his home, 224 E..Craig Pl. 
Mr. Michael had been ill only a few days 
and his associates and family received his 
death as a great shock as his condition 
was not believed to be serious. 

Mr. Michael was 70 years of age and 
a native of Germany. He had been a 
resident of San Antonio for the past 49 
years. Associated with him in the Michael 
Loan Co., which he established some time 
ago, were his two sons, Arthur and Robert. 

Mr. Michael was a prominent Mason of 
this city, being affiliated with several 
Masonic bodies. He was a charter and 
life member of Anchor Lodge No. 424, a 
charter member of the San Antonio con- 
sistory and also a charter member of the 
Alzafar Shrine. He was also a member 
of the Knights of Pythias and of the 
order of Red Men. 

Surviving are his widow, three sons, 
all of San Antonio; Milton Michael of 
Ranger and two brothers, Isaac Michael 
of New York and William Michael of Pine 
Bluff, Ark. 

The funeral which will be under the 
auspices of Anchor Masonic Lodge No. 
424, will be held at 4 o’clock tomorrow 
afternoon, from the family residence, 224 
E. Craig Pl. Services at the home will 
be conducted by Rabbi Samuel Marks 
while the ceremonies at the grave will be 
conducted by members of the Anchor 
Masonic Lodge. 

The following will act as pallbearers: 
J. E. Winters, Frank H. Bradford, Wallace 
H. Newton, W. S. Kendall, John L. 
Clemn, Jr. 

Interment will be made in Temple ceme- 
tery. 








Representing, it is said, the majority of 
600 employes at the factory of the Will- 
iam L. Gilbert Clock Co., Inc., Winsted, 
Conn., a committee of 20 on Thursday last 
presented demands for a nine-hour working 
day with 10 hours’ compensation, the re- 
port being made to C. E. Williams, gen- 
eral manager of the concern. Officials of 
the company have reported that some of the 
men at the plant are in favor of the 10- 
hour schedule with an increase in hourly 
wages. The committee has asked for a 
reply within a few days. 
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New Double-Quick Hoke-Jewel 





The Hoke-Jewel does a dollar a 
day MORE work—better work — 
Costs much LESS to run. 











For years I have been studying torches 
for jewelers, and in all that time I have 
never seen a torch as good as the 
Hoke-Jewel. 








It is better, even, than the Hoke- 
Phoenix soldering torch, of which thou- 
sands are in use all over the world. 





It is so much better than all other 
torches for jewelers that users are al- 
ready dubbing it “The O. K. Hoke.” 





The Wonderful Hoke-Jewel solders 
silver, gold, white gold, bronze, German 
silver, platinum so quick, so easy, so 
perfect, you will just love it. 





Your present force can do 25% more 
work—but, of more importance, they can 
do better work, if you supply them with 
the Hoke-Jewel at their benches. 


The Investment that pays 100% per week. 














HOKE-~ PHOENIX 
OXYGEN REGULATOR 











HOKE CONNECTOR 












Hoke-Jewel Soldering Outfits 






The above shows a section of the shop of Hans Brassler, New York, where 


Ask for free circular, CJ 19 


all the jewelers use the new Hoke-Jewel for soldering gold and platinum. 


The Hoke-Jewel Soldering outfits in connection with 





The Wonderful Hoke-Phoenix Platinum Melting Outfits 








Illustrating complete equipment for a shop with five jewel- 
ers; for gold and platinum melting, welding, annealing, pick- 
ling, tempering steel tools at a central station, and for solder- 
ing all metals at 5 benches. 





Oxygen, to be used with Hoke Outfits is inexpensive, and 
is supplied by manufacturers all over the world; there is a 
supply house near YOU, no matter where you are. We sup- 
ply addresses. Any gas or steam fitter can fit your benches 
for use with the Hoke-Jewel, but first get our “Hints to 
Plumbers,” free. 


Sam W. Hoke, Mer., 













Hoke-Phoenix Melting Torch 


Model 107, length 23 inches; for natural or artificial gas; fastest torch 
made, for melting any quantity of platinum clips and filings—from one 
pennyweight to a thousand or more. Popular not only with the largest 
refiners and smelters, but also with the small jeweler who values time. Has 
a broad flame. Does not back-fire. 





The Hoke-Phoenix melts filings, clippings of 
sponge; it melts small lots, a single pennyweight—or 
large lots, a thousand pennyweights or more. It 
wastes no metal; your hard platinum filings or clip- 
pings are returned to you as hard as when new. It 
is equal in every way to any of the old style outfits; 
it is better in many ways than most of them; it is more 
economical than ANY of them. The Hoke-Phoenix 
does everything that a platinum melter ought to do— 
and at the lowest cost. 


The Hoke-Phoenix uses only one tank, oxygen. Ordin- 
nary gas from the house supply pipe is the fuel. This means 
safety, convenience and lowest cost. Hydrogen or acetylene 
may be used instead of ordinary gas, if preferred. 


Jewelers’ Technical Advice Co. 


5 Cortlandt Street, New York City 
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Henry G. Morris, of the Boston Manu- 

facturing Jewelry Co., has returned from a 
* tri Cuba. 

ee villiam J. Orkin, Jewelers’ building, has 
greatly extended his business premises by 
leasing adjoining offices. ‘He has also added 
considerable new machinery and other 
manufacturing equipment. 

Oscar C. Lane, manager of the Boston 
office of Reed & Barton, has returned to 
his desk after a month’s absence, due to a 
severe attack of influenza. During con- 
valescence he went to Atlantic City to re- 
cuperate and resumes business with almost 
his usual good health. 

John G. Gove has purchased the engrav- 
ing business of Henry W. Langlan in the 
Paddock building. Mr. Langlan had con- 
ducted the business for the last 15 years, 
before which he was manager of the en- 
graving department of Bigelow, Kennard & 
Co. for 10 years. He new goes to a farm 
which he has bought in North Ware, N. H., 
where he will engage in sheep and poultry 
raising. Mr. Gove was employed by Mr. 
Langlan for 10 years. 











Samuel Einstein and wife have returned 
from a vacation enjoyed in Florida. 

Harvey E. Clap is mentioned as a possible 
candidate for mayor of Attleboro at the 
November election. 

The Larson Tool Co., recently capitalized 
at $150,000, has started operations in the 

"old Clegg building. 

The C. H. Eden Co. has moved its ex- 
port department from the Sun building to 
the Blake factory on S. Main St. 

The Attleboro Chamber of Commerce was 
represented at the hearing held last week 
on the daylight saving bill. The Chamber 
is in favor of the bill. 

The firm of Carter, Qvarnstrom & Rem- 
ington has dissolved by the retirement of 
Edgar A. Remington. Mr. Qvarnstrom will 
continue the firm under the same name. 

The following jewelers have been named 
on the quota committee of the Chamber of 
Commerce new drive: C. J. McClatchey, 
M. J. Baer, George Nerney, J. L. Sweet, 
C. C. Wilmarth and Walter Tutle. 

The Attleboro Gas Company has peti- 
tioned the state commission to allow an in- 
crease in rates. The jewelers are taking a 
great deal of interest in the outcome as gas 
is one of the most important commodities 
used in the production of jewelry. 

Forest Worrall, for the past 12 years in 
the employe of the C. O. Sweet & Son Co., 
and P. Claude Homer will engage in the 
jewelry business for themselves. Before 
leaving the concern each of the men were 
presented with gifts by the firm and the 
employes. 

John Fitz and Alexander Kolbsczk were 
arraigned in court last Friday morning on 
the charge of larceny of German silver 
from the factory of the Mandalian Mfg. 
Co. Upon the recommendation of the State 
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the case against Kolbsczk was dismissed 
and Fitz was sent to the House of Correc- 
tion for six months. 

One hundred and fifty members and guests 
attended the meeting of the shop executives 
held last Thursday in the Y. M. C. A. The 
speakers were Herbert Stetson of the 
Massachusetts Associated Industries and 
Henry Joyce of the Ostby & Barton Co. A 
delegation of 20 from the Whiting & Davis 
Co. of Plainville was present at the meeting. 

William H. Saart, of the W. H. Saart 
Co., has announced that the Attleboro Ath- 
letic Association, which has been organized 
to handle the baseball team this Summer, 
will soon hold a banquet at which time the 
organization will be perfected. Attleboro 
will endeavor to take the championship 
away from North Attleboro this year. 











The Robinson Bros. last week gave each 
one of their employes a bonus. 

Frank Bliss, of the A. H. Bliss Co., is 
seriously ill at his home on Church St. 

The plant of R. Blackinton & Co. has 
been closed the past week in order to make 
repairs. 

John Peckham, the son of J. H. Peckham, 
the well-known manufacturer, will be mar- 
ried this week. The young man is identi- 
fied with the jewelry industry. 

Should the voters accept the Sunday 
sports bill it is probable that a shop base- 
ball league will be organized. Under the 
law no admission can be charged, and this 
would limit the sport to amateur players. 

The employes of the Webster Co. last 
week organized an association for the pur- 
pose of buying food and clothing in big 
lots in order to help keep down the high 
cost of living. The employes recently pur- 
chased a carload of flour at a big saving. 








Rochester, N. Y. 





Roy Present, of the P. Present Co., left 
Monday for a business trip in the western 
States. 

Bastian Bros. Co. has increased the cap- 
ital stock of the concern and offer a large 
block of the new stock to the public. 

David Present’s jewelry store window 
display was awarded first prize in the Na- 
tional Jewelers’ Timepiece Display compe- 
tition. 

About two weeks ago a woman’s diamond 
ring, valued at $425, was stolen from the 
jewelry store of J. H. Humburch, 295 Main 
St. The thief has not been apprehended. 

Louis Gitlin, jeweler, 128 Clinton Ave., N., 
recently detected a man “switching” a dia- 
mond ring while inspecting some rings in 
his store. Mr. Gitlin grabbed the man and 
made him return the stolen property. Then 
Mr. Gitlin treated the fellow to some ex- 
cellent physical culture. 

Charles P. Coster has purchased the 
jewelry store of O. Kausch, 1531 Lake Ave. 
Mr. Coster has been assistant manager of 
the Hadley B. Dodge jewelry store at Lynn, 
Mass., for the past year and a half. Prior 
to that time he was associated with the Sun- 
derlin Co., Rochester, for 10 years. 
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Henry Oemish, jeweler, 56 East Ave., 
discovered a paste diamond ring in a tray 
of rings last Wednesday. The ring is a 
good imitation of a diamond ring set in 
platinum and valued at $1,473, which was 
taken from the tray, it is suspected, by a 
shopper who called in the store last Satur- 
day to inspect some diamond rings. 











A patent has been issued to Benjamin 
Altschus, of Newark, for finger rings, and 
making the same. 

Otto Auggierez, 284 E. Kinney St., has 
been awarded $210 for injuries to a finger 
received while employed by the W. H. 
Compton Shear Co., 314 Camden St. 

Joseph G. Barnett is the trade name which 
has been filed for the jewelry manufactur- 
ing business conducted at 357 Mulberry 
St., by Joseph G. Barnett and William S. 
Tench. 

Plans are rapidly being perfected for the 
annual convention of the New Jersey Retail 
Jewelers’ Association, which will be held 
in Asbury Park next month. The program 
will be ready for announcement later. 

Krementz & Co., manufacturing jewelers 
at 47 Chestnut St., has temporarily aban- 
doned a plan under consideration to erect 
an additional unit to its present plant, and 
has leased the upper portion of the Hobbs 
building. The leased property has a front- 
age of 100 feet and a depth of 80 feet. The 
building is of mill construction, and was 
formerly used for jewelry manufacture. 

William Jasper, colored, of 45 Race St., 
Bloomfield, was held by Judge Quigley in 
the First Precinct Court in $1,000 bail for 
examination on a charge of having stolen 
several hundred dollars’ worth of jewelry 
from the jewelry store of Frank Holt & 
Co. (Inc.), 739 Broad St. Most of the 
jewelry was recovered by Detectives Reilly 
and Harris, who arrested Jasper. Theresa 


Jasper, the prisoner’s mother, was held in. 


the same amount as a witness. 

The Clinton Refining Co., refiners of plat- 
inum, gold and silver, has located its fac- 
tory at 495 S. 21st St., Irvington, N. J. The 
company is composed of John Melcher as 
president, who was, for several years, asso- 
ciated with Hand & Harman and the 
American Platinum Works, and Louis Zim- 
mer, formerly of H. A. Wilson & Co., and 
the American Platinum Works. In addition 
to assaying and refining, the concern will 
also offer to the trade the Wolliston wire 
for the wireless telephone, and wire for the 
jewelry trade. 








A letter from Johannesburg, March 11, 
received in London, states that another 
great diamond rush is expected shortly on 
ground in the native reserve on the banks 
of the River Hartz, in the Taungs District. 
The date of the proclamation is uncertain, 
owing to the floods. Several thousand 
Siaheihs in the great rush are certain, and, 
as in the case of recent rushes, the men 
are drawn from all classes. Syndicates are 
being formed at Johannesburg with a view 
to sending representatives to peg, says the 
note which adds that Kimberley and Jo- 
hannesburg firms are doing large business 
providing outfits. 
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Chicago Notes. 





Dave Jacoby, of the Providence Stock 
Co., was in Chicago last week and left for 
a western trip on Sunday. 

A. F. Eisenbeiss, of Eisenstadt Mfg. Co., 
St. Louis, was in Chicago one day last week 
en route to Minneapolis on business. 

Ernest Block, representing Louis Stern 
Co. (Inc.) left Sunday for a trip to the 
Pacific Coast and intermediate territory. He 
will return to Chicago about May 20. 

W. O. Hensley, manager of the clock and 
silver departments of the Edwards-Ludwig- 
Fuller Jewelry Co., Kansas City, included 
several days in Chicago last week on his 
honeymoon trip. 

George J. Hess of the Hess & Culbertson 
Jewelry Co. (Inc.), St. Louis, is spending 
a few days on business here and attend- 
ing the meeting of the National Jewelers’ 
Publicity Association. 

Fred Emerson, representative for the 
Eisenstadt Mfg. Co., has returned from a 
trip to Wisconsin, and with his associate, 
F. C. Gregory, is now making the Chicago 
and nearby territory. 

Noble R. Fuller, of the Edwards-Ludwig- 
Fuller Jewelry Co., spent a few days in 
Chicago last week consulting with other 
members of the discount committee of the’ 
National Wholesale Jewelers’ Association. 

Charles Elliott, who has been manager of 
the material department for the Elgin Na- 
tional Watch Co., for many years, left with 
his family last week for Los Angeles. He 
expects to spend several weeks there in rest 
and vacation. 

Roberts & Co. (Inc.), 9 West Madison St., 
will open a new store at 34S. State St ina 
few weeks. There will be no change in 
the present store but the plans for the new 
store will make it one of the finest on State 
St. when complete. ; 

J. Newcomer, Nappanee, Ind., was a 
buyer here last week. Others noted at 
wholesale houses were Conrad Nelson, La 
Crosse, Wis.; J. W. Lucas, Viroqua, Wis. ; 
Geo. C. Olin, Janesville, Wis.; H. E. Scat- 
tergood, Sturgis, Mich.; R. P. Wiggins, St. 
Louis, and V. A. Corrigan, Houston, Texas. 

Morris Eisenstadt, chairman of The Na- 
tional Jewelers’ Publicity Association, spent 
three days in Chicago last week attending a 
meeting of the officers and members of the 
committee. Mr. Eisenstadt was accom- 
panied by his bride and went from here to 
Atlantic City and New York for the honey- 
moon trip. 

H. M. Eddy, traveler for Stein & Ell- 
bogen Co. (Inc.) is confined to his home 





here on account of a severe attack of rheu- 
matism. He expects to resume traveling in 
a short time. Morris Silverberg, of the 
same firm, was compelled to return to 


‘Chicago last week for a minor operation. 


Frank Semmer is traveling his territory. 

Julius Michel, a waiter at the Edgewater 
Hotel, some time ago went to a down-town 
installment jewelry firm and bought a $325 
diamond ring “on time” to present to a 
widow of whom he was enamored. He met 
the payments on the sparkler for a while. 
Then came a coolness between Julius and 
the widow, and his lack of punctuality in 
making payments aroused the interest of the 
jewelry firm to the point of making an in- 
vestigation. The upshot of the matter was 
that the waiter was arrested and thrown into 
jail on a charge of disposing of mortgaged 
property. 

Leopold Eisenbach, western representative 
for A. Hirsch Co. (Inc.) of this city, died 
at the home of his sister, Mrs. G. L. Jonas, 
5422 Prairie Ave., on April ‘6. Mr. Eisen- 
bach had traveled out of Chicago perhaps 
longer than any other jewelry salesman. 
He was born in New York on Deccember 
25, 1845, came to Chicago in 1860 and went 
to work for Marcus Kronberg. In 1862, 58 
years ago, he made his first trip calling on 
the trade from here to the Pacific Coast. 
Since that time he has not missed a year 
making this trip. Since 1885 he has 
traveled for A. Hirsch & Co. Burial was 
in Rose Hill Cemetery, April 8. 

Of interest to the jewelry trade is the re- 
port made last week by Lieut. John Loftus 
of the burglary squad of the Chicago Police 
Department, to Chief Garrity. Twenty-five 
burglars were arrested and $20,000 worth 
of stolen merchandise recovered by the 
members of the squad during the month Jf 
March. In the report Lieut. Loftus asks 
that the number of men assigned to the 
squad be increased so as to cope with the 
increased number of burglaries which are 
expected during the Spring months. More 
burglaries occur in the Spring than at any 
other time of the year, according to Lieut. 
Loftus. He also asks permission to check 
up the activities of “jewelers and pawn- 
brokers to prevent them from disposing of 
stolen property.” Lieut. Loftus does not 
have in mind legitimate jewelers, of course, 
but those fences who pose as jewelers, and 
who are hated as much by the members of 
the trade proper as by other law-abiding 
citizens. ; 

A hearing was held last week before Ref- 
eree Sidney Eastman in the Monadnock 
Block in the matter of the failure of the 





Abt Jewelry Co. At this hearing the cred- 
itors sought information on the amount of 
stock owned in the bankrupt company by 
Messrs. Woodhull and McQuillan, of the 
firm of Mount & Woodhull, New York. Rep- 
resentations were made that Messrs. Wood- 
hull ard McQuillan owned two-thirds of 
the stock of the company, and that their 
claim should be ruled out on that account. 
Earls2r in the week Federal Judge Landis 
gave permission for the sale of the fixtures 
of the company, which will add a substantial 
sum to the amount of money to be paid to 
creditors in the form of a dividend. 


The death of Robert L. Clark, which oc- 
cured suddenly at his home, 7027 Jeffery 
Ave., on the morning of April 5, was quite 
a surprise and shock to his many friends in 
the trade here. On this Monday morning 
when Mr. Clark was longer than usual in 
the bath room, Mrs. Clark investigated 
and found that while shaving he had died 
of heart failure. He was buried in Oak- 
wood Cemetery on Wednesday after 
services in the Chapel at 2 p.m. Mr. Clark 
was identifield with the silver trade in the 
west for many years, He was formerly 
with Towle Mfg. Co. and for the past few 
years with the International Silver Co. He 
is survived by his widow and two children. 


In the person of a house detective of the 
fashionable Madison Park Apartments, the 
police believe they have in custody the man 
who robbed the wife of Max Lewy, of Lewy 
Bros., jewelers, of $5,500 worth of specially 
designed jewelry given to her by her hus- 
band. The details of the loss appeared in 
last week’s issue of the JEWELERS’ CrRCULAR. 
An investigation disclosed the fact that more 
than 20 robberies had been committed in the 
building in the last year. The house detec- 
tive, according to the police, has a criminal 
record and has served time in Pontiac Re- 
formatory. He had been employed by the 
management of the apartment building for 
about.a year. ° Police searched his home, but 
failed to find the diamonds. 

Walter Stevens, alleged member of the 
gang which robbed the Heller-Rose Com- 
pany of $200,000 worth of diamonds and 
pearls in a hold-up two years ago, went on 
trial this week at Geneva, IIl., county seat 
of Will County, charged with attempting to 
kill Lester Wedemeier, a policeman of Au- 
rora, Ill. Alibi witnesses testified that on 
the night of the shooting, Stevens was at his 
home in Chicago, in bed with a gun-shot 
wound suffered in a duel with the police on 
the streets of this city. Wedemeier testi- 
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The World 
Must Have 
Precious 
Metals 


Precious metals constitute a good share of the 
back-bone of the world’s industries. Gold 
would fall off in production if it came only from 
mines operated for its recovery. 


Tons and Tons of Gold, Silver and other Precious Metals 
are tied up in Old Stock and other Unsalable Articles 


Thousands and thousands of dollars are thus tied up which benefit no one. 


YOU have a larger amount invested in this manner than you realize in OLD 
GOLD, SILVER, PLATINUM, JEWELRY, ETC., on which you are not making 


one cent of profit; but losing money. 
Start Gathering Up These Unprofitable 
Articles Today And Send Them To Us 
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We manufacture the entire output of our smelter into specialties for the Jewelry 


and Dental trade. Making our profit from this source enables us to PAY YOU 
TOP NOTCH PRICES. 


If our check, which you receive by return mail, is not satisfactory, your ship- 
ment will be returned intact, express charges prepaid. 
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fond Feat a 


Returns from Sweepings in from 5 to 10 Days 








We Pay for | Spe ne qa Platinum Scrap, highest Market Price 


Subject to Market Changes 


Thomas J. Dee & Co. 


““America’s Foremost Old Gold, Silver and Platinum Refiners”’ 


Office: Chicago Works: 
5 South Wabash Ave. 317-319 E. Ontario St. 
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fied, however, that Stevens was the man who 
tried to kill him. Stevens was acquitted last 
Summer on a charge of murdering another 
policeman of Aurora, the companion of 
Wedemeier. Stevens is out on bond in the 
Heller-Rose case and will face trial as soon 
as the outcome of the Geneva case 1s known. 

Sam. Foreman, jeweler at 5453 South 
Halsted “St., was the victim of a clever 
woman swindler recently. | A handsome 
young woman in a sealskin coat entered 
the store and inquired for wrist watches. 
After she had looked at the line for about 
half an hour she found herself unable to 
make up her mind as to which of two 
handsome specimens to buy. Anyhow, she 
said, she would have to get her father’s 
permission. Foreman told her that she 
might take the two watches home with her 
and he would send Ignatz, his young clerk, 
with her to bring back the money. At 55th 
and Morgan Sts., the girl told Ignatz to 
wait for a few minutes while she went into 
an apartment house. After Ignatz had 
tired waiting he timidly went up to the 
apartment. Investigation showed that the 
young woman, accompanied by the wrist 
watches, had vanished via the rear exit 
immediately after her entrance. 








Evansville, Ind. 





A. C. Sisson, a well-known pearl buyer 
at Decker, Ind., and Hazleton, Ind., was a 
business visitor in Evansville a few days 
ago. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers at 407 Main St., says 
that the engraving business in Evansville 
has been increasing steadily for the past 
several years. Practically all the local 
jewelry stores have engraving departments. 

Raphael Bros., who recently purchased 
the business of I. Gans Co. (Inc.), 24-26 
Upper Ist St., will make a number of im- 
provements in their store this Summer. 
The -company carries a large line of 
jewelry, diamonds, etc., and does a whole- 
sale as well as a retail business. 

Arthur E. Stewart, Leavenworth, Ind., 
aged about 55 years, died a few days ago 
in a hospital at Louisville, Ky., where 
he had been taken for treatment several 
days before. He was business manager and 
one of the owners of the pearl button fac- 
tory, located in the old Crawford County 
Courthouse at Leavenworth. 

Charles F. Artes, of the Charles F. Artes 
(Inc.) of 327 Main St., was a busy man 
during the week, beginning April 12. He 
is the district manager for Warren T. Mc- 
Cray of Kentland, Ind., one of the candi- 
dates for the Republican nomination for 
governor, and Mr. McCray spent the week 
in this end of the State, making one ad- 
dress in Evansville. Mr. Artes has his 
candidate picked as the winner in the pri- 
maries that will be held Tuesday, May 4. 

Work on the new pearl button factory at 
Grayville, Ill., a few miles west of Evans- 
ville, which was delayed because of the 
shortage of gravel, due to the high stage of 
the Wabash River, has been resumed and is 
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now being rapidly pushed. The concrete 
floor in the building has been laid. It is 


expected that the structure will be com- 
pleted some time during the present month. 
Shells for the manufacture of button blanks 
have already been unloaded at the factory 
site. 








J. H. Crompton, or Erber-Crompton Mfg. 
Co., came in from the road to spend Easter 
Sunday, and on Monday morning left for 
a trip through Texas. 

J. Steideman, formerly with the J. W. 
Carey & Co., who sold out a short time 
ago, will leave for California in a few days 
for an extended visit. 

Carl Dossel and wife recently motored 
down from White Hall, Ill, and spent a 
day with several of the leading wholesale 
jewelers, buying goods. 

The following out-of-town jewelers 
have been in St. Louis during the past few 
days: George Porth, Jefferson City, Mo.; 
Miss Martin, buyer for C. E. Willis, Ed- 
wardsville, IIL. 

F. M. Pickles, engraver and designer, 
nephew of F. S. Pickles, proprietor of the 
Robbins Jewelry Co., sailed for England 
on the steamer Carmania on Tuesday. He 
expects to make a tour of England, to take 
six months, and will return in time for the 
Fall business. 

Frederick W. Drosten, president of the 
Frederick W. Drosten Jewelry Co., has 
been elected foreman of the April grand 
jury. The judge, in giving instructions to 
the grand jury, called particular attention 
to the number of robberies that have taken 
place recently. 

Window smashers broke into the J. C. 
Klaholt Co.’s store, at Springfield, Ill., re- 
cently and made away with about $4,000 
worth of jewelry. Thus far the thieves have 
not been caught. Both the Springfield city 
police and Pinkerton detectives are work- 
ing on the case, but while numerous sus- 
pects have been arrested, the identity of the 
robbers is still a mystery. 

Owing to delay in getting the new office 
fixtures, Mack M. Burnstine located in the 
Globe Democrat building and have not been 
able to move into their new quarters in the 
Arcade building. Labor troubles and the 
scarcity of material handicapped the instal- 
lation of the fixtures. They intended to 
have moved on April 1, but Mr. Burnstine 
thinks he will not be able to move until 
about April 25. 

‘cording to statistics furnished by an 
afternoon newspaper, the biggest jewelry 
advertisers in St. Louis, during the year 
1919, were McCoy-Weber Jewelry Co., who 
used 50,618 lines; Loftis Bros. & Co., who 
used 76,489 lines; Charles Aronberg, who 
used 31,260 lines; Hess & Culbertson 
Jewelry Co., who used 49,729 lines, and 
Mermod-Jaccard & King Jewelry Co., who 
used 117,579 lines. 

Winton E. Barker, of the Hoyt Jewelry 
Co., who was a candidate for School Di- 
rector at the University City election on 
April 6, was elected, as he should have been. 
He led the ticket, being very popular, and 
had the reputation of being a good busi- 
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ness man and an advocate for the very 
best in school affairs. University City ad- 
joins St. Louis, and is really a suburb. 
The new credit jewelry house of Weber, 
located in room 203 Oriel building at 316 
N. 6th St. opened for business Friday, 
April 3. Mr. Weber was formerly asso- 
ciated with John McCoy, and known as 
the McCoy-Weber Jewelry Co.,; on the 
fourth floor of the building, but the firm 
recently dissolved, Mr. Weber going into 


business for himself. Mr. McCoy remained 


at the location in the Oriel building, Mr. 
Weber opening his new place on the third 
floor. 








O. Beinke has opened a jewelry store at 
1110 Wyandotte St. 

The Kansas City Wholesale Jewelers had 
their monthly dinner at the Kansas City 
Athletic Club last Tuesday evening. 

George Inman, Ava, Mo., who has been 
out of business five years, has leased a 
store and purchased a stock and will open 
for business very shortly. 

H. H Kiger left Wednesday for a trip 
through Texas to look over business con- 
ditions. G. M. Kiger has left Antwerp and 
is now in Geneva, Switzerland. 

H. E. Wuerth, who lately returned from 
a five weeks’ visit in California, has just 
recovered from a case of smallpox. He 
was in the hospital about two weeks. 

J. W. Trowbridge of the Harris-Goar 
Jewelry Co. has returned from a visit to 
the company’s branches in Topeka and 
Wichita, Kans., and Oklahoma City, Okla. 

A. L. Wilson has bought the stock of the 
Brown Jewelry Co., Hutchinson, Kans. 
His brother, James Wilson, formerly with 
Oppenstein Bros., in this city, will be asso- 
ciated with him. A. L. Wilson was in the 
jewelry business in Hutchinson before the 
war and sold out to enlist in the army. 

Miss Leslie Vivian Tutt and William 
Oren Hensley were married April 2 at the 
home of the bride’s parents, Mr. and Mrs. 
W. P. Tutt, by the Rev. W. S. Abernathy. 
Following the ceremony they left for a trip 
to Chicago. Mr. Hensley is manager of 
the Kansas City Clock & Silverware Co. 

Among the recent visitors in the city 


were: A. G. Madison, Ottawa, Kans.; 
G. S. Hays, Wakeeney, Kans.; M. O. 
Squibb, Springfield; John W. Bishop, 


Claremore, Okla.; A. J. Roberts, Caney, 
Kans.; Fred W. Olmstead, Anthony, Kans. ; 
Mrs. J. H. Whiteside, Liberty; C. H. Pax- 
ton, Paola, Kans.; Charles F. Remington, 
Urich; E. H. McClintock, Garden City; 
Mr. and Mrs. H. B. French, Jameson; 
Walter Sperling, Seneca, Kans. 

An unprecedented increase in business 
has necessitated expansion of the Cady & 
Olmstead Jewelry Co., one of the oldest 
firms in the city. In addition to increasing 
the capital stock from $150,000 to $300,000 
the company has made every one of its em- 
ployes a stockholder. In 1919 the com- 
pany’s business increased 100 per cent. and 
to care for a further increase, as indicated 
by the first three months of this year, an 
entire new floor has been leased for the 
manufacture and repair of jewelry. 
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John Selbert, Frankfort, Ky., and S. S. 
Van Hoy, Jr., Shelbyville, Ky., were recent 
visitors here. 

Frank D. White and his son Leslie were 
in the city for several days recently seeking 
fixtures for a new store which they expect 
to open in Portsmouth, O. 

Word has been received that J. B. and 
E. B. Jacobs are going to cut their buying 
trip short so that they may return home in 
time to attend the opening ball game. 

The engagement of Miss Adele Herschede 
has been announced by her parents, Mr. and 
Mrs. Frank Herschede. She will marry 
Charles Carroll Hogan of Newport, Ky. 

While en route to Florida T. B. Phillips, 
formerly in the jewelry business at Bellaire, 
O., stopped a few ‘hours between connec- 
tions to call on personal friends last Thurs- 
day. 

W. Pohlmeyer, R. Hess, F. Willett, C. 
Clemser and H. Huber represented the 
jewelers in the recent bowling tournament. 
The team totalled 2,336. The highest in- 
dividual score in the game was made by Mr. 
Huber, who rolled 204 in the first game. 

Mr. McDougall, son of F. H. McDougall, 
Princeton, Mo., jeweler, stopped over in 
Cincinnati to visit a number of the local job- 
bers with whom his father has been dealing 
for years, while making a round about trip 
from his home in Little Rock, Ark., to 
Princeton. 

Great plans are being made by Cincin- 
nati jewelers to attend the opening base- 
ball game, Wednesday, April 14. Ed S. 
Mass has arranged one of the largest par- 
ties, several customers of Cohn, Hahn & 
Newstedt having requested him last Fall to 
obtain seats so that they could all be 
together when the World Champions open 
their season. Several customers of Froh- 
man & Co. have likewise made arrange- 
ments to attend in a body. 

Quite a few of the jewelers who visit 
Cincinnati frequently have come for pur- 
poses that are business-like but Joe Jay 
of Clarksburg, W. Va., frankly admitted 
this week that his main object in visiting 
the Queen City was to witness the Ziegfeld 
Follies which were playing at the Grand 
Opera House. Mr. Jay was not the only 
jeweler who attended the show but the 
balance were not quite so frank.in admitting 
that they came mainly for this purpose. 
Incidentally Mr. Jay placed a very substan- 
tial order for new stock with local houses. 

The news that A. G. Schwab had decided 
to retire from the active management of 
the firm that bears his name caused con- 
siderable interest but little surprise among 
local jewelers. Mr. Schwab has been tak- 
ing things easy for some time and his two 
sons and one son-in-law have practically 
been running the business for many months. 
Mr. Schwab’s: retirement removes one of 
the most prominent jewelers from the 
active field. He was known not only locally, 
but nationally, having held the office of 
president of the National Wholesale 
Jewelers’ Association, besides other national 
offices, during the many years he has been 
in the jewelry business. The announcement 
was made Saturday, April 3, at a dinner 
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given to the employees at the Hotel Gib- 
son. At the same time the employees were 
presented with profit-sharing coupons 
ranging in size according to the length of 
service with the firm. 








Omaha. 


O. C. Homan, treasurer of the C. B. 
Brown Co. (Inc.), is serving on a jury. 

Charles J. Duff, of the Byrne-Duff Jew- 
elry Co., has returned from a trip to Tor- 
rington, Wyo. 

T. L. Combs has gone to Chicago to at- 
tend the meeting of the Jewelers’ National 
Publicity Association, which was scheduled 
to be held April 13. 

James A. Lane, with Grover Spangler, 
Fremont, was married last Sunday to Miss 
M. Smith. Both were employed by Mr. 
Spangler. 

George F. Taylor, of the T. J. Brunner 
Co. (Inc.), was in St. Joseph, Mo., last 
week on business. Before returning he will 
visit his parents at Kansas City, Mo. 

S. H. Clausin, president of the S. H. 
Clausin Co. (Inc.), Minneapolis, Minn., 
spent a few days with friends in this city. 
Mr. Clausin was on his way home. 

J. F. Krohme, who has traveled Nebraska, 
Iowa, Kansas and Missouri for the past 10 
years for the Norris-Allister-Bail Co., Chi- 
cago, has taken a traveling position with 
the Byrne-Duff Jewelry Co. of this city. 

Among the jewelers who were in Omaha 
last week were: F. A. Howe, Spencer, Ia.; 
Ralph Merfield, Hamburg, Ia.; W. H. Hille, 
Bremer; O. H. Godsey, Herman; Ed. 
Evans, Red Oak, Ia.; Mrs. Selma Johnson, 
Genoa; R. S. Huston Newman, Grove; 
A. G. Kupka, Schuyler; George H. Burton, 
Norfolk; R. H. Elaman, Broken Bow. 








Cleveland, 0. 


Two jewelry concerns of Cleveland’ were 
incorporated last week. They are the Miles 
F. Bixler Co., with a capital of $40,000, by 
M. F. Bixler, E. C. Daoust, J. H. Schultz, 
Q. H. Finley and C. A. Alexander and the 
Continental Jewelry Co, with a capital of 
$40,000, by the same incorporators. 

Word comes from Springfield of a rob- 
bery of the Quality Jewelry Store, at 119 
W. Main St., that city, April 3. About 
12:30 aA. M. a man threw a brick through 
the window and got away with about $400 
worth of watches, chains and charms. 
Within two hours the police found him at 
the Park View Hotel, where he was going 
under the name of “Geo. A. Clouse.” At 
the time of his arrest, the man was in bed 
and the stolen jewelry was found on the 
table in his room. He was arraigned and 
held to await action of the grand jury. It 
is believed that “Clouse,” or whatever his 
name may be, is a professional thief, and 
has been in the penitentiary before. 








For the third time in the past year thieves 
were successful in their attempt to rob the 
windows of the Harding Jewelry Co., 408 
W. Northern Ave., Pueblo, Colo., when 
some time early one morning recently they 
smashed the plate glass window of the 
establishment and escaped with $360 worth 
of jewelry. 
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J. Frank Codling & Co., Operating two 
retail stores in Royal Oak, Mich., has been 
re-elected chief of the Royal Oak Volyp. 
teer fire department. 

Roland W. Steere, of Petersburg, near 
Richmond, Va., with his family has located 
in Detroit. He is an expert watchmaker by 
trade, and expects to open his own store 
soon, 

Max Jennings, former president of the 
Michigan Retail Jewelers’ Association, was 
a Detroit visitor last week. His business 
at St. Clair, Mich. is now known as the 
Max Jennings Co. 

That the business of the Charles A. 
Berkey Co., 220 Woodward Ave. has 
grown so rapidly that the firm will have 
to seek larger quarters is the statement of 
Charles A. Berkey, its founder. Mr. Ber- 
key also says that his lease in his present 
location expires a year from this May, 
When the new location is selected, Mr, 
Berkey says he will make provision for a 
large extension of his manufacturing de- 
partment. Reid Berkey, son of Charles A, 
Berkey, is now secretary of the firm. 

Detroit is not bothered this year by the 
change in time from April 5 to October 15, 
under the provisions of the More Daylight 
law, as the city council last year adopted 
measures that leave the time uniform the 
year round. Various cities in the State are 
going through the same old turmoil, how- 
ever, attendant upon the changing of the 
time every Fall and Spring. Hudson, 
Mich., merchants, including jewelers, are 
circulating a petition asking the city coun- 
cil that the official time be changed back 
to railroad time, as the farmers are still 
keeping sun time. Detroit newspapers this 
year happily refrained from trying to ex- 
plain that Detroit did not change its time, 
and in that way no one got mixed up. 

Dr. George Frederick. Kunz, New York 
gem expert, delivered an interesting ad- 
dress on the history of gems, Thursday 
evening, April 8, before the members of 
the Twentieth Century Club, one of the 
exclusive womens’ social and educational 
clubs of Detroit. Several prominent jewel- 
ers attended the lecture. Dr. Kunz spoke 
of the new popularity of the Chinese stone 
—jade—and declared it nearly as much in 
demand as pearls. He said the four most 
popular gems were now diamonds, sapph- 
ires, pearls and emeralds. He spoke inter- 
estingly of the changes the war had made 
in the prices and market values of gems. 
He told of the properties and values of 
“Kunzite,” a variety of the mineral spodue 
mene that had been named in his honor. 








Thos. F. Murphy, jeweler at 221 Genesee 
St., Utica, N. Y., has become president of 
the new Utica Show Case Co., manufac- 

‘turers of “The show case with the dis- 
appearing door,’ which has received con- 


siderable favorable comment from the 
jewelry trade. Mr. Murphy’s associates in 
the Utica Show Case Co. are Edward D. 
Bradley, vice-president; Curtis Alliaume, 
second vice-president; Thomas E. O'Reilly, 
secretary-treasurer, and Nicholas H. Cullen. 
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The E. Bastheim Co. is now well settled 
in its new and enlarged quarters. 

B. Burstein, Ajo, Ariz., is here with his 
family to spend a month and do his Spring 
buying at the wholesale houses. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., has taken his family and gone to 
Gilman Hot Springs, near San Jacinto, for 
a week’s stay. 

Manuel Marshall, of San Luis Obispo, 
has been taking a pleasure trip through 
southern California, and was here on his 
way to San Diego. 

A. J. Dutton, for some years past in bus- 
iness in San Luis Obispo, has closed out 
his store there and opened a new one in 
Anaheim, 30 miles south of Los Angeles. 

George H. England, of the gold jewelry 
department of Feagans & Co., who had one 
of the finest private collections of stuffed 
wild animals from South Africa in this 
country, has just sold his fine home here 
and with it the collection. 

Joseph Lawton, associated with Koke, 
Slaudt & Livermore, manufacturers’ agents, 
spent the week-end on a trip to Palm 
Springs, an oasis resort in the desert east 
of Banning, and extended his trip as far 
as Mecca and the Salton Sea. 

Robert H. Gilmore, of the Armer & 
Brown Co., wholesalers of jewelers’ sup- 
plies, is now on a business trip in the San 
Joaquin Valley. Roy C. Halyburton, of the 
same company, has started on a _ tour 
through Arizona, New Mexico and Texas. 

M. Kohner, recently traveling man for 
the Meyer & Talbott Co., has gone to Balti- 
more to visit his relatives there, expecting 
to be gone two months. Gus Behrstock, 
who has been with the Meyer & Talbott 
Co. for about 10 years, is no longer with 
that company, but has not yet announced 
what he purposes to do in the immediate 
future. 


The following jewelers from other towns 
have been here recently: W. C. Guerth, 
Redlands; D. Van Wart, Huntington Park; 
Walter Lawrence, Burbank; J. H. Blanch- 
ard, Ocean Park; Mr. and Mrs. Theodore 
Roberts, Anaheim; George L. Dietrich, Ful- 
lerton; W. D. Smith, Hollywood; Mrs, A. 
L. Eacrett, Hollywood; C. E. Miller, Van 
Nuys; H. Williams, Calipatria; C. C. Zilles, 
Pomona; C. G. Strock, Santa Ana; and E. 
M. Wilkenson, Pomona. 

Sol Meyer, of the Meyer & Talbott Co., 
has arrived home after an absence of five 
weeks, during which he visited New York, 
Chicago, and El Paso. He bought a con- 
siderable stock of new goods while in the 
eastern markets. David Zabriskie, man- 
ager of the company’ store in El Paso, was 
here recently and took his family back with 
him to Texas, where he has bought a new 
home and expécts to remain indefinitely. 
A Sam Friedman, who has been doing a 
jewelry and loan business for a year or 
two past at 804 S. Broadway, and who was 
formerly associated with his uncle, J. 
Wiesenberger, before the latter retired, has 
decided to quit the jewelry business and 
get into an open-air occupation. He will 
close out his business on or before the 
middle of April. He is now looking for a 
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piece of desirable ranch property in the 
vicinity of Los Angeles. 

Sidney Moyse, buyer for the E. Bastheim 
Co., surprised his friends a few days ago 
by getting married to Mrs. Marion Green, 
daughter of Myer Siegel, one of the lead- 
ing merchants of Broadway, and also the 
widow of Herbert Green, whom Mr. Moyse 
succeeded as buyer for the Bastheim Co. 
The bride and groom have gone on a 
honeymoon trip for a few weeks. 








Pacific Coast Notes. 





H. S. Gold, 112 E. 5th St., has opened 
an up-to-date repair department in his 
store in San Pedro, Cal. 

A. J. Dutton, San Luis’ Obispo, has 
closed out his jewelry store in San Luis 
Obispo and will open in Albuquerque, 
N. Mex. 

F, Fredericksen, Walla Walla, Wash., 
has purchased the Barret lot on the corner 
of lst and Alder Sts., and expects to build 
a fine building there. 

R. V. Hon, formerly with the G. E. 
Tufford Co., has opened a watch and 
jewelry repair establishment at 121 E. Con- 
gress St., Tucson, Ariz. 

S. E. Edises has opened up a new watch 
and clock house at Reno, Nev. The new 
store is the only exclusive watch and clock 
store of its kind in the city. 

The A. D. Foster Co., Harold building, El 
Paso, Tex., has disposed of its jewelry stock 
to Wiley & Benjamin, who are reported to 
have been sheep and wool merchants of 
Albuquerque, N. Mex. 

June 8 and 9 is the date that has been 
set by the Retail Jewelers’ Association of 
the State of Oregon for their 1920 conven- 
tion, according to an announcement made 
by Royal M. Sawtelle, Portland, Ore. 

M. E. V. Bogart, Ventura, Cal., has 
moved to his new quarters recently va- 
cated by Fazie & Newby Co. Now that 
he has more spacious quarters for his busi- 
ness, Mr. Bogart is increasing his stock. 

Wm. C. Retzer has purchased and taken 
over the business of C. H. Morris, Dallas, 
Oreg. He has purchased one of the oldest 
businesses in Dallas. The store was opened 
26 years ago by Mr. and Mrs. Morris. 
During all these years Mrs. Morris has 
ably assisted her husband in his business, 
and to her he credits much of his success. 
Although retiring from business, they will 
still reside in Dallas. Mr. Retzer comes to 
Dallas from Salem, where he was em- 
ployed by Hartman Bros. Co. He is a grad- 
uate of Philadelphia College of Horology, 
where he specialized in engraving and 
watch repairing. Mr. Retzer has also had 
six years’ experience with the Martin 
Jewelry Co., Walla Walla, Wash. 








Mr. Maurmann has purchased the store 
and stock of Joe Linz in the Pantages 
Theatre building, Tacoma, Wash. Mr. 
Maurmann will carry on the business under 
his own name. Over 25 years ago he and 
his brother worked for their father, J. G. 
Maurmann, in Tacoma. For five years 
they conducted the store in the Bankers’ 
Trust building. Two years ago Mr. Maur- 
mann, together with his brother, went into 
the manufacturing end of the jewelry busi- 
ness exclusively. 
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Charles E. Meyers, of Davenport, called 
on several dealers in San Francisco last 
week. 

Fred Roth, president of the M. Schussler 
Co., is at present visiting the jewelry mar- 
kets of New York. 

Max Morgan, proprietor of the Morgan 
Jewelry Co. is opening a diamond shop on 
Powell St., near Ellis St. 

Thomas Lundy, retail jeweler on Mar- 
ket St., near Kearney St., is closing out 
his store and will retire from business. 

A. Licata, jeweler, of Pittsburg, Cal., is 
in San Francisco this week. He has come 
here to be married on Easter morning. 

J. O. Kingstons, has put two new men 
on the road. B. Scofield will represent,him 
in southern California while A. J. Sigle will 
take the northern territory. 

Harry ‘Andrews, alias “Robert Wynne,” 
alias “John Meyers,” is reported to be in 
the bay vicinity accompanied by his wife. 
All jewelers have been notified to be on 
the lookout for him. 

Louis Lyons of the Lyons Manufactur- 
ing Co., Providence, R. I. is visiting the 
San Francisco trade this week. Mr. Lyons 
has been on the Coast for the past six 
weeks, and has just left for the east. 

H. E. Jones, of the Wadsworth Watch 
Case Co., has left for the Chicago office. 
On his return to San Francisco he will be 
accompanied by his wife and family. Mr. 
Jones will in the future make San Fran- 
cisco his home. 

J. M. Bjorn, retail jeweler, 215 Mont- 
gomery St. who disappeared last j'anu- 
ary from San Francisco owing large sums 
of money and not enough assets to pay 
his liabilities, has been located by the 
police in Copenhagen, Denmark. He se- 
cured his passport for Denmark, January 
17, and sailed by way of England and the 
English Channel. 








According to information received by the 
State Department April 3, all jewelry and 
other articles of gold manufacture found in 
the course of a search of practically all 
houses in Petrograd during the past week 
were appropriated by the Bolshevik authori- 
ties of that city for the purpose of pro- 
viding compensation to the Bolshevik com- 
missars and other prominent men in that 
regime. The confiscation of valuable 
articles in this authorized raid of homes 
in the old Russian capital was so general 
that it was referred to in Petrograd as 
“Golden Week.” While the wholesale con- 
fiscation was in progress under the direc- 
tions of the Bolshevik regime, guards sta- 
tioned by them encircled the city. For the 
purpose of stopping cc munication between 
Finland and Soviet Rt. -!a, the Bolshevist 
regime made plans for . moving all resi- 
dents of that portion of Soviet territory 
which parallels the Russian-Finnish border. 
In the Pskoff region, which is between 
Petrograd and Riga, and at Glazov, which 
is between Viatka and Perm on the Trans- 
Siberian railroad, workshops are running 
on a ten-hour basis by the order of the 
Bolshevist regime. 
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Protect Your Repair Department 


Your repair department has as much power to build 
good will or ill will for you as has any other department 
in your business. 


It is as important that you please the man who leaves 
his watch to be repaired as it is that you satisfy the man 
who purchases a new timepiece. 


You build store reputation as much on one transaction 
as on the other and make or mar future sales. 


Most jewelers recognize these facts and strive to make 
their repair service thoroughly high class. 


But no matter how skilled the workmen whom you em- 
ploy or how faithfully you keep delivery promises there 
is bound to be trouble and dissatisfaction unless you 
have an iron clad policy of using only GENUINE ma- 
terials. 


When you replace any part of a South Bend Watch, be 
sure that you replace it with a genuine South Bend part, 
made with the same dies, of the same material and by the 
same process which fashioned the original. Only by so 
doing can you insure your customer’s satisfaction and pro- 
tect the good name of your repair department. 


You should have a copy of our latest material catalog 
on permanent file and should carry in stock constantly a 
moderate supply of the parts for which you have frequent 
need. 


If you have the slightest trouble in getting GENUINE 
SOUTH BEND WATCH MATERIAL from your job- 
ber, write us. | 


SOUTH BEND WATCH COMPANY 
SOUTH BEND, IND. 


(i a 





- For Years Makers of S ard 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 
Jewevers’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 








nection with their business. 
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Displays for the Graduation Season 





Written Expressly for The Jewelers’ Circular. 














PRE one big idea of the Graduation Day 
display is to get the possible buyers 
of graduation gifts thinking early and often 
of what they will give, and to whom they 
will have to give. In the smaller cities 
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where the local High School will probably 
be the ‘only institution graduating pupils 
the decorations should feature the local 
High Schol symbols strongly. In the city 
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Store where the High School and public 
schools are many, and where there are 
many residents with children at State or 
National colleges, it is necessary to see 


that the displays feature the most impor- 
tant of these. 

Graduation Day exercises suggest learn- 
ing and knowledge. Léarning and knowl- 
edge are represented by such symbols as 
the owl, representing wisdom; spectacles, 
quill pens. books and candle, representing 
the means of securing that wisdom. 

The schools and colleges where the 
learning has been accquired are represented 
by certain symbols common to all, and to 
others individual with each. Photographs 
of colleges and schools or other pictures 
are symbolic in a measure. They are en- 
tirely so in their use in a Graduation Day 
window display. Exterior and. interior 
views of local and national seats of learn- 
ing are interesting exhibits in themselves. 
Representations of schools and colleges 
may also be utilized in these displays. 

Each school has its own colors. Very 
often the jeweler will find that the adoption 
of the*school colors as the color scheme of 
the window will create a good impression. 
This is a symbolic use of colors. 

Each school has adopted .a pennant de- 
sign utilizing the colors of the school. Each 
school has also adopted a class pin or em- 
blem to make it possible for one to show 
his or her colors, and to be recognized 
without unnecessary formalities. All of 
these things have a bearing on the sym- 
bolism of the window display decorations 
if the jeweler will drag them out with a 
little thought. 

When we get down to the graduating 
class itself we have a still wider field for 
symbolism. Everyone’ recognizes the 
“Sweet Girl Graduate” as the symbol of 
the Commencement exercises. The boy 
graduate is little thought of in connection 
with the Graduation Day exercises, but he 
need not be forgotten by the jeweler in 
making his merchandise displays. Both 
sexes graduate, and gifts are made to both. 

The emblem of the graduating exercise 
is the diploma. This is usually symbolized 
by a scroll tied with a ribbon, pale blue or 
the school colors. The class spirit is evi- 
denced in the class motto. This sometimes 
makes a good feature line for the advertis- 


ing on the show card of the Graduation 
Day display. The year, or date of gradua- 
tion may be used with the motto and with 
the class symbols. 
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The graduate is symbolized by the mor- 
tar-board cap and gown. 
From the foregoing it will be seen that 


‘symbolism is rather an important thing in 


window displays of special occasions, for 
all occasions are as easily symbolized as 
the Graduation Day exercises are. When 


( CLASS OF 1920 


bg 
ae, re 


GRADUATES 




















Fic. 4. 


these symbols are used it draws out of 
the mind a lot of recollections that as- 
semble the symbols together and force 
emotions that are favorable to the mer- 
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Storekeeping Department 














chant who is making the window display. 

There is nothing more interesting in this 
world than a picture of a pretty woman, 
except it be the pretty woman herself. A 


picture of the girl graduate 


in the window 


will draw attention to it. A picture of a 
suppositious, or symbolic graduate will 


serve the purpose. 
picture of the gradu- 
ate framed with a 
wreath of flowers 
tied with a bow of 
ribbon. 
Lithographs of 
graduates are pro- 
curable. Posters are 
easily secured. By 
the use of a panto- 
graph smaller  pic- 
tures of graduates 
may be made by the 
display man without 
the need of drawing 


lessons. Sign paint- 
ers can paint girl 
graduates. Why not 


use the “Sweet Girl 
Graduate” as the cen- 
ter of attraction in a 
Graduation Day dis- 


play? 
The suggestion in 
Fig. 2 is that the 


background be divi- 
ded into panels with 
the center one occu- 
pied with a picture 
of a girl graduate in 
the typical costume 
of the graduation ex- 
ercise, the mortar- 
board and =~ gown. 
In the panels at each 


In Fig. 1 we show a 























ai 


Fig. 6. 


side she may be shown in various occupa- 
tions that have interested her during her 
school term. Tennis, boating, basket-ball, 
dancing and many others might be men- 
tioned. A series of panels of this nature 
would be quite attractive in any window. 

A clever unit is suggested in Fig. .3. 
Here a typical or symbolic girl graduate 
is shown in an enlarged edition of a pho- 
tograph folder. A Latin grammar is shown 
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in the unit, but closed, and a powder box 
resting on it, showirig the later use of the 


powder box. 


A bud vase with a single 


rose and a jardiniere containing a plant 
8ive atmosphere to the unit. This is merely 


4 suggestion. 


Many other articles might 


be used with these, or substituted for somie 


of them. 


Where the interest in graduation is local, 
and probably not the most absorbing, the 


Jeweler should strive to make it so. 


He 


should strive always to keep before the 
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public the events that are acknowledged 
gift-giving occasions. It is to his interest 
to foster gift-giving. He cannot do this 
in any better way than by forcing the at- 
tention of the public to the event by a dis- 
play in which the symbolism is unmistak- 
able. 

In Fig. 4. we show a suggestion for an 
Honor Roll and list of graduates. These 
can easily be obtained and the names let- 
tered on the shield. If the jeweler cannot 
do the lettering neatly, a card writer should 
be employed to do it. In places where the 
class is small, and we are excluding from 
our minds for the moment the junior and 
intermediate grades and, considering only 
the highest group of graduates, the gradu- 
ates should be not only listed but photo- 
graphs shown of each. 

The class pin may be enlarged and cut 
out of wall board and shown in the window 
decorations with good effect. A manner 
of doing this is sketched in Fig. 5. This 
idea can be worked into almost any deco- 
ration used at this time. 


In the sketch in Fig. 6 the owl and quill- 
pen is introduced, symbols of learning. The 
owl may be used in many ways. The 
pilaster illustrated is to be used at the 
outer ends of the background, or in the 
corners of the background. The owl is 
perched on top of the pilaster. A branch 
of a tree with an owl perched thereon may 
also be introduced into the display. 


The owl may be a painted wall-board 
cut-out. A stuffed specimen might be used. 
Failing these, another method may be fol- 
lowed. This method is open to all. Cut 
out of stiff cardboard a flat representation 
of an owl. This may be roughly done, as 
it is to be covered. Stuff paper, waste or 
cotton around this to give it thickness, and 
cover with gray crepe paper. Beads may 
be used for eyes, or buttons will serve. 

A large inkpot, made of cardboard or 
other material and an enlarged quill pen 
inserted in its mouth might be used. This 
may not be very artistic, but it is sym- 
bolical. A number of inkwells from stock 
with quill pens inserted in them might pe 
used throughout the display of jewelry. 

Get the symbols of graduation into the 
-window and you'll get the graduation gift 
dollars into the cash register. 





The Real Salesman 





One who has a steady eye, a steady nerve, 


a steady tongue, and steady habits. 

One who understands men and who can 
make himself understood by men. 

One who turns up with a smile and still 
smiles if he is turned down. 

One who strives to out-think the buyer 
rather than to out-talk him. 

One who is silent when he has nothing 
to say and also when the buyer has some- 
thing to say. 

One who takes a firm interest in his firm’s 
interests. 

One who keeps his word, his temper, and 
his friends. « 

One who wins respect by being respect- 
able and respectful. 

One who can be courteous in the face of 
“discourtesy. 

One who has self-confidence but does not 
show it. The Salt Seller. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Making the Most of May 


A SEASONABLE suggestion that the 

jeweler can adopt for the month of 
May window displays is found in the plan 
successfully used by a Connecticut jeweler 
who, in order to infuse spring novelty into 
his window, arranged a layout of napkin 
plates, napkin markers and affiliated articles 
including candy baskets. This layout he 
arranged in his main window and for a 
background used an enlarged calendar sheet 
representing the month of May. At the 
top of this painted calendar sheet which 
was made out of cardboard, this line was 
featured: 


“What the Month of May Brings” 


Protruding through the center of the cal- 
endar sheet was a spray of branches con- 
taining new leaves. Nothing further ap- 
peared in the window in the way of print- 
ing, the array of plates, napkin markers, 
silverware, etc., completing the exhibit 
which was readily grasped by all who ob- 
served the display. 

Such a display proved very simple to 
arrange and served as a refreshing jewelry 
advertisement for the springtime in keep- 
ing with the thoughts of those who had 
occasion to look in the window and repre- 
senting in a very practical way the particu- 
lar articles displayed. This jeweler states 
that the carrying out of this arrangement 
served to help increase the sales of these 
articles which he claims the majority of the 
costumers had forgotten were included in 
his stock until the window display im- 
pressed them with his facilities in this di- 
rection. 

Serving the Smokers 


SERIES of articles not overworked 
in jewelry displays is that of cigar and 
cigarette holders and at the present time 
with smoking somewhat to the fore as a 
substitute for prohibition, the exhibit of 
these articles might well reflect in favor 





Thank You! 


338 S. Broadway, Los Angeles, Cal. 
March 24, 1920. 

Editor Jewelers’ Circular 

Dear Sir: 

Permit me to comment on the 
praiseworthy and valuable informa- 
tion obtainable for managers through 
your columns in the Storekeeping De- 
partment. I am a weekly reader’ of 
The Jewelers’ Circular and can well 
term it “The Jewelry World before 
your eyes every week.” 

Yours very truly, 


TREISTER’S. 
(Signed) I. H. Treister. 
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Goods Well 
Displayed Are 
More Than 
Half Sold 


Give Your Windows 
a Chance to Sell 
Your Merchandise 








Thousands of progressive Jewelers know by experience of 
the profitable results to be obtained from Modern, Sales 
Pulling Kawneerized Show Windows. 


Many Jewelers have made their new Kawneer Store Fronts 
pay their rent through the greatly increased sales their new 
windows have brought into their stores. 


Let us show you how a Kawneer Solid Copper Store Front 











— will make money for you. Cut off the coupon and pin it 
*s.& to your letterhead. 
“se, 
« 
The Ss, 
Kawneer ——_ 
Company, ~~‘, 
008: Feont Street, “s,, Send for This Book Today 
Niles, Michigan. se. 
Please send me your new = “s, THE 
Book of Designs. he Kawneer 
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SAS re ie COMPANY 


Address “s NILES MICHIGAN 
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of the jeweler’s sales. The jeweler wish- 
ing to arrange a window exhibit along this 
fine that will impress as well as display 
can do well to arrange the glass or other 
shelf in the center of the window on which 
a broken cigar, a few damaged cigarettes, a 
soiled glove or two and other similar ar- 
ticles can be displayed. On the floor of 
the window surrounding this shelf should 
be a layout of cigar and cigarette holders 
of all kirids, including gold mounted ones 
as well as the amber and other kinds, 
where a small but distinct placard can con- 
nect the thought in words suggesting that 
the use of cigar and cigarette holders will 
prevent soiled gloves, broken cigars and 
damaged cigarettes. 

Should the exhibitor care to go further, 
silver cigarette cases, tobacco pouches and 
gold and silver cigar holders can also be 
included in the display, urging that their 
purchase will be very helpful in the over- 
coming of cigar odors and other general 
objections to smoking. Such a window 
display will serve three distinct purposes: 
first, in offering a novel and somewhat dif- 
ferent window display; second, in furnish- 
ing the onlooker with an impulse to buy, 
and third, in furnishing a subject that may 
also inspire the inspiration of women who, 
on seeing the advantages of such articles, 
may carry the suggestion to those in their 
homes who may in this manner be urged 
to buy. As a supplementary value the win- 
dow will provide in this display good 
thought for seasonable gift suggestions. 


An Odd Display 

I‘ the periods when no specific holiday 

or event is scheduled, the days after the 
Christmas holidays or in March and April 
is an excellent time to exhibit “‘set pieces” 
to the public. This coyld be done quite 
originally by draping a table of frame work 
with heavy velvet properly hung in folds. 
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In the front, directly in the center, the 
drapery could part in the manner of a 
Portierre and disclose a sign of attractive 
type. On top of the covered frame or 
table could be placed the “set piece,” such 
as a massive Sheffield supporting six 
goblets, and a shaker. or some similar 
articte that has an attractive effect. The 
Something different” sign could be a few 
words, and the price terms cut out of 
cloth and brought to view by means of 
electric lights placed behind this cloth 
cut-out” so displayed by the parting of 
the velvet hangings. These cloth signs 
should prove inexpensive, and the whole 
exhibit. prove attractive as the article of 
nga cquid be changed from time to 
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Let Your Light Shine 


A REPORTER asked a successful jewelry 

dealer, “What do you consider the 
one indispensable attribute of a good sales- 
man?” 

“A thorough knowledge of his stock,” 
replied the jeweler instantly. 

Then he went on to explain that courtesy, 
good appearance, tact, all these were im- 
portant. They were as necessary as oil, 
the carburetor and tires to an automobile, 
but he pointed out that no matter how 
good the oil carburetor and tires might be 
the auto could not run without gasoline. 

Just so a salesman without a thorough 
knowledge of the stock could not stand ace 
high in salesmanship. Courtesy and the 
other attributes cannot be dispensed with. 
For they make the sale more pleasant and 
profitable, but though you may be ever so 
courteous a customer will not forgive your 
negligence if you sell her plated silver call- 
ing it sterling because you did not know 
your stock, 


More than that, most people are inter- 
ested in hearing something about the ar- 
ticles in the jewelry store. Customers do 
not know as much about the merchandise 
of the jewelry store as they do about that 
of the shoe shop. Everybody buys shoes. 
And whether they want to or not they have 
to buy shoes often. Consequently they ac- 
quire information about prices, manufac- 
ture, styles, etc. Shoes are an everyday 
topic to us. But there is a certain romance 
about jewels and the store that sells them. 

Most people are in something of a holi- 
day mood when they enter the jewelry 
store. 

Either they are buying a gift or they are 
going to spend for’ their own satisfaction. 
In any event the purchase of merchandise 
from the jewelry store takes on an air 
of festivity. 


The jewelry shopper is. more inclined to 
linger, to take plenty of time to make the 
purchase. And facts that are common 
every day knowledge to the salesman, are 
interesting tidbits of trade gossip to the 
shopper. 

You may be tired of hearing that Chinese 
jade has a decided vogue this year, but 
that information is a fashion hint that the 
shopper will treasure and pass on to her 
friends as a testimonial that she knows 
what’s what, 

Perhaps you have lost enthusiasm for 
polychrome candlesticks, but don’t allow 
that to keep you from showing the newest 
polychrome candle sticks to your customer, 
who has a home in which she takes great 
pride. 

In the smaller towns there are always 
several women who like to keep hubby, the 
home and themselves up to the big town 
standard. Those women will appreciate the 
hint if you suggest, “Aren’t these candy- 
jars good looking. It’s a shipment we've 
just received from New York.” 

There is a cachet about the merchandise 
and doings of New York that instantly fires 
the small town woman’s interest. 

A thorough knowledge of stock makes it 
possible to pass on a lot of really worth- 
while merchandise information. 

More than that a thorough knowledge 
of stock will keep one from duplicating the 
recent mistake of one saleswoman in a 
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jewelry store. She sold a white pottery 
teapot to a customer. 

“You can stand that teapot right on the 
stove,” she vouchsafed. 

The customer looked a bit doubtful. 

“That glaze,” said the shopper, “doesn’t 
look as if it would stand such a high tem- 
perature as stove heat.” 

“Oh, it will!” declared the saleswoman 
most emphatically. 

So the customer bought the teapot, fol- 
lowed the saleswoman’s suggestion. and 
cracked the teapot. 

Then it transpired that the saleswoman 
did not know her stock. She had mixed 
up that teapot with a certain kind of Japa- 
nese pottery that the store had handled 
some time before. 

It’s ‘mighty good business to know one’s 
stock from A to Z. Because the more 
a salesman knows about his wares, the 
more interesting he can make his selling 
talk to the customer and the greater num- 
ber of sales he’ll have to his credit. Let 
your light shine. 





Time Saving Methods for Computing 
- Interest 


- 





N figuring interest acctirately, it is nec- 

essary to consider 365 days a year, but 
the customary rule in banks is to consider 
a year 360 days, and a month 30 days. 
A note given at three months, however, 
is due upon the corresponding day of the 
third month, while a note given at ninety 
days is due ninety days after date. A 
note dated June 10 at three months is due 
September 10, but if the note is given 
for ninety days it is due September 8. 

It would not be possible to give a 
method of computing interest that would 
be best in all cases, but for the business 
man the banker’s method is the most sat- 
isfactory and will usually answer all his 
requirements and save him considerable 
time. This method is almost universally 
employed in business transactions. It is 
applicable to almost all interest transac- 
tions, and it is rapid and accurate. The 
rule governing this method is as follows: 

Moving the decimal point two places to 
the left in any principal shows at once 
the interest on the principal sum: 


For 120 days if the rate is 3 per cent. 

For 90 days if the rate is 4 per cent. 

For 72 days’if the rate is 5 per cent. 

For 60 days if the rate is 6 per cent. 

For 45 days if the rate is 8 per cent. 

For 40 days if the rate is 9 per cent. 

For 36 days if the rate is 10 per cent. 

For 30 days if the rate is 12 per cent. 

For 7 per cent, compute the result at 6 per cent 
and add 1-6 to the total. 

For 11 per cent, compute the result at 10 per 
cent and add 1-10 to the . 

Illustration 

_ Interest on $190 for'180 days at 3 per cent: 

Pointing off.... $1.90 equals int. for 120 days. 
-95 equals int. for 60 days. 


$2.85 equals int. for 180 days. 








Interest on $190 for 60 days at 9 per cent: 
Pointing off.... $1.90 equals int. for 40 days. 
.95 equals int. for 20 days. 


$2.85 equals int. for 60 days. 





Interest on $190 for 80 days at 6 per cent: 
Pointing off.... $1.90 equals int, for 72 days. 
-21 equals int. for 8 days. 








$2.11 equals int, for 80 days. 
8 is 1-9 of 72. Divide 1.90 by 9 equals .21. 
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It has taken 35 years 
of hard work to develop 
the organization making 
National Cash Registers 


a, ae. with two employees in one little 
room, [he National Cash Register Company 
now has a making organization of over 7,000 
people working in 21 big buildings. 


rinse 


ij 






It has taken 35 years to develop this tremendous 
organization. 


Many obstacles had to be overcome in those 
years. Money, time, and energy were thrown 
into the enterprise by large-visioned men who 
believed that cash registers were a necessity in 
stores of all kinds. 


Slowly, but surely the business grew. Building after 
building sprang up to house the expanding organization. 


The National Cash Register factory of today is the result.’ 
It is built on a foundation of faith in the cash register as a 
business necessity. It is dedicated to the making of a labor- 
saving machine that helps merchants, clerks, and customers. 


The National Cash Register Company 
Dayton, Ohio 
Offices in all the principal cities of the world 
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Cost of Doing Business 





Address by Richard Lennihan, Special Agent of the Bureau of Business Research of Harvard 
“University, at the Massachusetts Retail Jewelers’ Association convention, Narragansett 
Hotel, Providence, R. I., Tuesday, March 23, 1920. 




















AM very sorry that owing to illness Mr. 

Copeland, Director of the Bureau, is un- 
able to be here this afternoon. I think be- 
fore discussing the subject he was to take 
up with you, that is, the cost of doing busi- 
ness, it might be well for me to first give 
you a brief idea of what the Bureau of Busi- 
ness Research is :— 

Harvard University has a Graduate 
School of Business Administration which 
teaches business. This teaching to be worth 
while must be based on facts. It is to get 
up-to-date facts about ordinary everyday 
business that this school through the Bu- 
reau of Business Research, is studying the 
marketing problems of various commodi- 
ties from the point of view of the business 
man, Frequently business men look upon 
a college or university as a place of abstract 
theorizing. So far as the Bureau of Busi- 
ness Research is concerned, however, our 
object is directly the opposite. We do not 
proceed on theory. In fact we have no pet 
theories to prove. Our purpose is to find 
out just what facts are so that any theories 
regarding business practice which may for- 
mulate will be correct. Naturally the facts 
which we need first are the operating ex- 
penses. 

The Bureau of Business Research was 
started in 1911 and the first work under- 
taken was an intensive study of the retail 
shoe trade. Since then similar studies have 
been made in other retail and wholesale 
trades. We are now undertaking the study 
of the retail jewelry trade in co-operation 
with the American National Jewelers’ Asso- 
ciation, funds to cover the cost of this in- 
vestigation having been donated by the As- 
sociation: 

There is no subject of more importance to 
the successful management of a retail busi- 
ness than that of knowing the cost of doing 
business. This is a fundamental principal 
upon which all really successful businesses 
are built. You may have all the other fun- 
damentals of success—good service, good 
merchandise, good location, courteous em- 
ployees— but if you do not know your cost 
of doing business your chance of continu- 
ing as a successful retailer are slim. 

In carrying on our investigations we find 
many stores are efficiently conducted and 
are building their businesses upon firm 
foundations. Without exception proprietors 
of such stores realize that to know the facts 
about their business a little bookkeeping is 
necessary. I say a little bookkeeping be- 
cause we have found that a complicated sys- 
tem is not necessary for the average retail 
jewelry store. On the other hand; many 
Stores are running at a loss and yet the pro- 
Prietors do not know it. The most com- 
mon fault among the owners of such stores 
‘$s carelessness in accounting. Last year a 


retail jeweler paid an income tax and in the 
fall submitted his figures to the Bureau. 
In checking up his statement instead of 
making a profit this jeweler actually had a 
less for the year. 

There is another class of merchants who 
consider the time and cost spent in keep- 
ing accounts as wasted. Last Spring | 
visited a grocer whose gross annual business 
amounted to approx’mately $85,000. He 
was keeping a check book and on miscel- 
laneous pieces of paper a record of his 
charge sales. This grocer told me that he 
was entirely too busy to be bothered with 
keeping accounts and asked if I could sug- 
gest a way so that he could continue to have 
charge customers without keeping records 
other than the check book. It is a fact that 
no matter what time is spent or what 
amount of money is paid, within reason of 
course, the merchant by keeping adeouate 
records is in the end the gainer. 

The first thing we discovered in the retail 
jewelry trade, and this has been true in the 
other trades that we have studied, is that 
the accounting systems in use, when there 
were any, differed so widely that they gave 
no basis for comparison. From the be- 
ginning we were impressed with the fact 
that merchants in discussing operating ex- 
penses among themselves continuously had 
many misunderstandings owing to the fact 
that they were not using the same defini- 
tions for the same ideas- For example, one 
merchant stated that his operating expense 
was 9 per cent. On being questioned, he 
said, “Oh, that’s my payroll.” Or we would 
find that selling expense seldom meant the 
same thing to any two retailers. One pro- 
prietor would include in his expense, sal- 
aries for himself; another would not. To 
give another example, one merchant would 
include in expense rent for the store that 
he owned. A neighbor would not include 
rent in his expense. It was necessary, there- 
fore, in order to obtain worth while figures 
for comparison, for us to draw up stand- 
ard definitions for the different items that 
should appear in each jeweler’s operating 
expense. These definitions are given in Bull 
letin No. 15 “Operating Accounts for Re- 
tail jewelry.”* 

The standard profit and loss statement 
which we are mailing to the retail jewelers 
is arranged to show, the gross profit of the 
business from the sale of merchandise, 
second, the expenses of operating the store 
in some detail, third, the net profit of the 
business after all expenses have been met, 
and fourth, the final surplus. The merchan- 
dise statement starts with gross sales from 
which are deducted returns and allowances 
to customers to give net sale. The purchase 


*Explained and published in Storekeeping De- 
partment of JeEwe ters’ Crrcuzar, Feb. 4, 1919. 
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of merchandise at billed cost and inward 
freight on these purchases are added to the 
inventory at the beginning of the year. From 
this sum, cash discounts taken are deducted 
then the inventory at the end of the year is 
subtracted to determine the cost of the mer- 
chandise sold. The difference between the 
cost of the merchandise sold and the net 
sales gives the gross profits. 

The expense statement is subdivided into 
six main groups; selling expense, delivery 
expense, buying and management expense, 
fixed charges and upkeep expense, miscel- 
laneous expense, and losses from bad debts. 
These main divisions should include all 
other operating costs of any retail jewelry 
store. Each item is an expense that the 
Net profits cannot be 
accurately figured until everyone of these 
items have been provided for out of gross 
profits. (Each item was then explained in 
detail.) 

If a jewelry store has a repair shop its 
receipts and expenses should be kept sepa- 
rate from the receipts and expenses of a 
merchandise business. In this way the pro- 
prietor knows whether or not his repair de- 
partment is showing a profit or a loss and if 
a loss, he can decide whether he should, for 
good business reasons, continue this depart- 
ment. The item showing the figures for re- 
pairing and engraving and the balance of 
the items shown on the profit and loss state- 
ment is what we have called the net gain 
statement. (These items were explained in 
detail. ) 

The double-entry method of bookkeeping 
provides a check upon the accuracy of ac- 
counts and the Bureau urges its use. How- 
ever, we have found many retailers who 
through personal preference or for other 
reasons are not prepared to keep double-en- 
try books. In order that such retailers may 
have a method of computing their operat- 
ing costs in the shortest possible time, we 
have drawn up a set of so-called record 
sheets. 


Many a retailer is convinced that his ex- 
penses are too high but he does not know 
where to begin to cut down. Now it isn’t 
enough to know what your expenses are in 
the aggregate. You need to find out just 
where your money is going. Then you can 
compare your figures with other stores and 
see where you stand. For example, last 
summer a retail grocer told me he had re- 
duced his delivery expense so that it was 
only 4 per cent of his net sales. He did not 
know whether this was a higher or lower 
percentage than the average dealer spends. 
The reports that we receive from retail 
grocers show the common figure for deliv- 
ery expense to be 2.4 per cent, and that the 
best managed or more efficient stores are 
reducing this still further. By having this 
information the retail grocers now have a 
basis on which to work for the improve- 
ment of his business. This principle ap- 
plied to the different items of your oper- 
ating expenses and by comparing the figures 
which are to be published with your own, 
item by item, you will be to determine 
whether or not any of your expenses are 
proportionately too high- 

It may seem incredible, but even today 
some retailers are still figuring their ex- 
penses on sales and their margins of mark- 
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The Enthusiasm of Glassware 
Ownership 


ee 


(Q The accumulations that are being made previous to 
the June event comprise every imaginable article that 
a prospective bride would treasure, anticipating, of 
course, the eventual use in her new home. 


(@ The pride of Glassware Ownership is very much in 
evidence and to a more marked degree, if the cut glass 
and engraved pieces are of a known standard of quality. 


@ The Libbey Standard of Quality has been recog- 
nized since 1818 as perfection in workmanship, crystal 
quality, and the utmost in artistic design, with the Libbey 
trade-mark on every piece to guarantee these features. 


@ The Candy Jar in this illustration, although new in 
design, is proving to be most popular and an exceed- 
ingly good selling item:for this pre-wedding season. 


Trade-Mark 
on every piece 











The Libbey Glass Manufacturing Company 


Toledo, Ohio 130 West 42nd Street 
Established 1818 New York 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 














Advertise the “Wonders of the Diamond” 


T ELL the public something about the 
wonders of the diamond. An ori- 
ginal suggestion is offered below. This 
may be used in the form of a window card 
or in the newspaper advertising. 

While the public is in easy buying 
temper, it is desirable to keep offering sug- 
gestions in order to keep the volume high 





Wonders of 
The Diamond 


I? took nature, the great al- 
chemist, many eons to make a 
single diamond. The essence of 
the diamond is carbon, but nature 
heated and heated and heated this 
carbon, and put it under intense 
pressure in the earth before it 
finally came forth in the shape of 
a hard, although not particularly 
attractive, crystal. 


MAN then took hold of it, put a 
lot more time and science 
into it, cleaving it, polishing it, 
rubbing it, measuring it and shap- 
ing it, until finally there was cre- 
ated the sparkling, lustrous, scin- 
tillating gem which elicits the ad- 
miration of the world. Considering 
all the time and effort, therefore, 
required to produce a diamond, 
and its investment value, a perfect 
gem is a most desirable purchase 


at $——. 


"THE scarcity of diamonds is 

making the price higher so 
that those who buy now, make 
money. ; 


Name and address here 











ORIGINAL SUGGESTION FOR CARD OR NEWS- 
PAPER ADVERTISING 


so as to be able to strike a desirable aver- 
age in less opulent years. 

It is believed that proper stimulative 
effort could make the April sales much 
larger than they are in most cases. Vigor- 
ous advertising of diamond solitaires at an 
attractive price and weighing, say, about 
half a carat, would swell the volume of 
sales. April should be the month in which 
diamonds are advertised intensively. April 
sales should not be less than 6 or 7 per 


‘cent of the annual gross sales. 


A New York department store has run 
April diamond sales for many years and 
has been very successful. April would be 
a good time, in fact, to get rid of some of 








PROMINENT ACTRESS ADMIRES MENAPACE 
GEMS IN SYRACUSE, N. Y., AND THUS 
INSPIRES THE PUBLICITY MAN. 


your old designs in diamond jewelry. The 
department stotfe mentioned puts a. special 
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at the start. Most jewelers, however, lack 
the advertising and merchandising inge- 
nuity of the department store. Otherwise, 
everything else is in their favor. The owner 
of a large department store told the writer 


.a few years ago that his large, magnificent 


store could not compete with the specialty 
shop in service, and admitted that he was 
thereby at .a great disadvantage. But he 
said that the specialty shops, whether con- 
ducted by jewelers or other merchants, as a 
class, do not recognize their advantages. 
Sell Diamonds by Suggestion 

To sell, one must give the buyer some 
suggestions or reasons for buying. If April 
s “her” birth month, there is of course a 
natural reason for buying. Tell with what 
kind of gown a certain piece of jewelry 
would look best, how diamonds suggest 
vivacity, and “spruce up” the wearer, etc. 

A suggestion for a piece of copy follows: 





April Showers Bring 
Nuptial Bowers 


It’s a fitting occasion on which to 
give to one’s beloved a diamond, clear 
as a water crystal, and token of love 
and faithfulness. The flowers that 
nod to the sun and droop to the rain, 
wonderful though they are, will soon 
pass away, but the diamond, unlike 
the flower, will last forever. 


John Jewelry Co. 











Puts the Jewelers’ Circular’s Selling Plans 
Into Practice 
An advertising plan put into effect re- 
cently in Syracuse, N. Y., is described in 
the following letter from Henry G. Mena- 
pace, an enterprising jeweler of that place: 
“I have always read with a great deal 
of interest articles under the heading 
of ‘Practical Publicity for the Re- 
tailer.’ I refer frequently to my scrap 








price on all its old designs during this book in which I keep copies run in this 
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we gnticipate lar large sales and bave arranged to watch or personal jewelry Jewelry Selling 
e vi * 
” a display ‘4 not surpassed in ‘Style ana quaiity ra us: No pa ~ With us eens giving dollar value for 
im the metropolis. ¢ repawing to , only dollar purchase 
preter eon parse AAR mera pateg wep Semel that stand fot. ekelene 
sell TE RAT, We Ses sho teh Sebel ae. 
: paelee ae’ 103 E. Jefferson St. Two Doors from Salina St. 
103 Bast Two Doors from Two Doors from Salina St. 
Jeferson St, Saline Street 














MeNaPace 
SEWELE® 











act Waa 








THREE TIMELY ANNOUNCEMENTS 


month, and disposes of them without any 
difficulty. 

The jeweler who is worthy of the name 
at all is worthy of more confidence when it 
comes to buying jewelry than most depart- 
ment stores, so that he has that in his favor 


BY A SYRACUSE JEWELER 
department, for ideas and suggestions. 
I wish to say that it has not only been 
a big help to me but also profitable. 
“Recently we ran an. advertisement 
that gave us some fine publicity, and it 
occurred to me that it may be. of some 
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HAW KES ° 


Hawkes Crystal Glass 


The Glassware for Jewelers <a 














Cut Glass 
Some jewelers sell Hawkes Crystal because it does justice to their py 
jewelry stock. Tt is fundamentally artistic; it is luminously clear rw 
and sparkling; it is exquisitely decorated. Sterling Silver- 
: , . Mounted Glass 
Some jewelers sell it because Hawkes helps them to give good Decorated Gold 
service to their customers—Hawkes keeps on hand a reserve sup- Glass ° 
ply large enough to stock several hundred jewelry stores. Hawkes ie 
one-day shipment is often a friend in need. eo aes 
Some jewelers sell it on account of the better-than-usual profit they os me es 
can make on the Hawkes line. You wouldn’t object to this fea- Wwanen. 
ture, would you? Engraved we 
Gold Decorat 
Why not see us about what you need ? Colored Glass 
Old + and X 
Irish Glass 
x T. G HawKes @ Company Period Glass | 
Ze" ‘Twelve “inches Corning, N. Y. eee 
~ high, exquisitely formed Inventors and Ay 
and delicately adorned Pacific Coast Office: 140 Geary St., San Francisco, Cal. tees of Hawkes Fa- 


mous French Dressing 
Mixing Bottle. 








with satin engraving. 
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Wherever Good Pencils are Shown 
SALZ STA-SHA 


| C= > iil 
age OSS = = aay \ iliac 
8 Sos : - . = “aa ae 


The Ultimate Pencil Convenience Pat. Dec. 23, 1919 


LZ BROS Manufacturers of High Grade 
e Fountain Pens and Pencils 


71 WEST 35th STREET, NEW YORK 


Re Demonstrates Its Own Superiority 





Write today for literature and profit- 
making prices. 


a 











pret . 
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IMMEDIATE DELIVERY 


No. 600—Mahogany 1-Day Time Clock, 6 Assorted Tambour Shapes, 8 Inches Long. 
Price for 6, $16.00 Net; Each, $2.75 Net. 


No. 6&1—Same as Above, 8-Day Half. Hour Strike, 18 Inches Long. 
Each Net 


We have a Full Line of Waterbury Alarm 
Clocks on Hand 


CALL—VIGILANT—DA YBREAK—SPASMODIC 
Also Alarm Clocks with Radium Dials 


We carry a large stock of Silverware, Clocks 
and Cut Glass on hand—Our lines SELL 


A. COHEN & SONS 130 East Broadway, New York City 






eT eno 






Price, $8.50 
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Retail Advertising Department. 

















interest and perhaps profitable to some 
of your readers. 
“Inclosed you will find a section of 


full page of advertising under the 





General Pershing 
1s . recipient of a massive golden key, presented 
to him | 





The Goldwyn Studios 

« souvenir of his notable visit to the picture 
making plant at Culver City, Monday, 
January 26, 1920. 














The key of gold, which us finely 
hand-chased, was made especially for 
he Coldwyn Studios by Brock and 
Company in their own workshops. 















Bolts have been shot from 
the heavens — Colden rays 
travel to earth from the sun— 
But ths golden key drops 
from an acroplane into the 
Coldwyn Studios for the 
distinguished visitor 







Brock andCompany; rie mn, 


437 439 441 BROADWAY’ 





PERSHING AND A GOLDEN KEY THE 
ANNOUNCEMENT 


GENERAL 
THEME OF THIS 


head ‘Miss Cahill Enthusiastic About 
Syracuse Shops.’ Miss Cahill topped 
the bill at Keith’s this particular week, 
and nearly everyone in the city had 
seen or heard of her. The first article 





Bring Your 


Bring Your 
Basket— 


Basket— 






NES EUS, 


Fresh roe Alfalfa and Wheat Fed 


RABBITS—6c «lb. 


SQUARE DEAL MILLER announces his 
first big wallop at the high-cost-of-eating 
‘Dy OWN with the high cost of things”—that's the 

Miller Slogan—not only preaching it—but DO- 

“=~ ING it. Selling — is @ little out of my linc 

but “butchering” high pri my profession 

fer years—besides I'm oat t SELLING Poth rabbits. - 

I'm turning them over to*the public at just what it 
costs to hurt them—plus expressage 


4 Carloads of Absolutely Fresh 
KANSAS RABBITS 
The Finest Eating Rabhit in the World 
6c the Pound 


At the Following Meat Markets, Who Are Kind 
Enough to Help Me in This Deal—Without Profi:: 











Bersons’ Meat Market Starts 9 a. m. Tuesday 
3028-30 East Jeflernia Ave Buy at the Store Nearest 

Chas. Prag—Meat Market Your Nei heed 
1014 Onkland Aw Sanere Remtte —and Bring 
A. Bordoloff-Meat Market Your Basket 

2427 Gratiot Ave.-1608 Van Deteo Be nad meg pny op hl - 

Woodward Meat Market mae 
d Are 

Rabbits Will Be Sold at My g™% e 


“Biggest Little Store,” 64 
Grand River, For 1 Day Only. 


The abo Jo at May t wil contione 
ahh cones re = 


SQUARE DEAL JEWELER 
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HE KNOWS WHAT TO ADVERTISE WHEN 
CHICKEN IS HIGH! 
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on this page explains about Miss Cahill. 

“The object of this plan was to have 
Miss Cahill make a pretended purchase 
at each store advertised and a photo- 
graph was taken of the transaction. 
This was reproduced on the special 
page accompanied by an article describ- 
ing her visit to the store, the purchase, 
her remarks and so forth. This page 
was made up of seven advertisers or 
photographs with an article about each 
one. The results were greater than we 
expected. People read this page that 


aut MOVE 


) OUR OWN HOLT BLOG) 


HENCHANDISE 


ENTERPRISING JEWELER “GETS NEXT” TO A POLITICAL 


never would read ordinary advertising. 
For days afterward I heard more com- 
ments on this particular ad than on 
all of our regular advertising. Cus- 
tomers Icoked at our floor for the dials 
- mentioned in the article.” 
x ok Ox 


There are all kinds of Jewelry and there 
are all kinds of advertising and the an- 
nouncement shown at the left is certainly 
unique. Notwithstanding any diversity of 
opinion as to its dignity, the advertiser is 
most enterprising and has won success. 
Miller’s methods are concededly sensa- 
tional and that is his very purpose. He 
wants to get the people talking about him. 
This announcement which appeared jus 
at the peak of high prices caused a real 
sensation in his city, Detroit, Mich. No- 
body in his city might have gone hungry 
with rabbits at 6c a pound—the price which 
he says it costs to hunt them—plus ex- 
pressage. They were sold at certain meat 
markets specified.in the advertisement, and 
“for one day only” at the jeweler’s “biggest 
little store,” 64 Grand River Ave. 

x * * 


Another very interesting advertisement 
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shows in the upper left hand corner—a 
clean-cut pen and ink sketch of General 
Pershing linked up with a well known 
moving picture studio reproduced just 
along-side the enterprising retail jeweler’s 
nameplate at the bottom of the ad. When 
General Pershing visited Los Angeles, the 
film people took advantage of it and 
presented to the General a golden key, 
which was dropped from an aeroplane 
through the clouds into the moving picture 
studio. The key of solid gold and hand 
chased, was made by Brook & Co., who ad- 


a AL Si 


\ Bi it Wii 


~ 


SIGN WITH HIS REMOVAL NOTICE. 
vertised the fact in this very attractive 
manner. 

K * * 


This Jeweler Believes in Political Signs 

This is no presidential press agent’s 
story, so don’t misjudge, gentle reader. 
Only the story of an enterprising jeweler 
of Newark. N. J. 

It will be noticed that the sign urging 
the nomination of the California senator is 
very large and conspicuous. Frank Holt 
& Co. thought that it would be well to link 
up with it, in other words, to get next 
to it with another sign. And you can hard- 
ly read one sign without reading the other. 
See the point? Hence originated their 
timely sign under H. W. J.’s business card: 


PROHIBITION— 
MAY STAY—BUT!!! 


Every one can draw his own conclusion 
from that sign—both the “Sanes” and the 
“Andersanes.” But at any rate, the descrip- 
tion under this tells the real story, that 
even though it does stay. Holt’s will move 
May 1 to the next corner and before do- 
ing so will conduct a 15% reduction sale. 
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~ Zionist Candelabra 


PRICE 










5 light—$20.00—list The Only 
of this kind 
H. & Z. in the United States. 
Sheffield _ - 






New York’s 


Immediate Largest 
Delivery Silverware 
House 





No. 283. Height 19 inches 
Controlled by 


_HYMAN & ZASLAV & Povey 





Chall eis Cloth 


“IT CLEANS WITHOUT A 
SCRATCH” 


Guaranteed | 
to Clean and Remove 
Tarnish 


From Silver, Gold and Plated Ware. 
To restore original lustre. 
30c size—$2.00 per dozen 
40c size—$3.00 per dozen 


Small, Attractive and Dignified Sign in Black 
and White Ivory Free with Standard Package 


3 dozen small in box 
2 dozen large in box 


Insist Upon Chaffin Cloth from 
Your Jobber. 


The Chaffin Products Co. 


5511 Euclid Avenue ‘CLEVELAND, 0. 























Beckuen 8080 S. Kaplan ry 


WEDDING RINGS 


In a Class by Themselves 





Compare 
Ask Our 
Others Prices 
Them Others 
Prices on Request 
106-108 Fulton Street New York 





Jewelry Boxes and Trays 
Window Displays, Stands, Novelties a Specialty 


S. SZYMANSKI 


66 Beekman St. New York, N. Y. 
Phone, Beekman 9640 














GHAW'S Sts ox 


Incorporated our wholesale 


JEWELRY 1482 Broadway 


at 43d Street 











Your customers know the merit and value of 
SHAW’S JEWELRY—do you? It is worth 
while seeing the new goods, items constantly 
changing to trade requirements. Our stocks 
are easy to select from if you visit New York. 
We have no lines on the road. Why!!! Sales 
surpass supply. 


Announcement to Manufacturers and Jobbers 
If you want to sell your merchandise, WILL DO IT FOR 
YOU. Will carry samples of any merchandise handled 
by the retail jewelry trade, such as solid gold, gold filled, 
diamond mounted goods, watches, ivory, cut glass, sil- 
verware, cutlery, musical instruments, jewelry boxes and 
display cards, etc. On commission basis or otherwise. 
Box No. 10,500, Care Jewelers’ Circular. 




















Our Specialties “The Line That Moves” 
La Vallieres 


Ber Pins | Grodnitz & Company 
Brooches 47-49 Maiden Lane, New York 


a, Get our Samples and Prices First and 
Ma i . Then place your order. You will not be 
pa tater fair to yourself otherwise. 
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The New England 


Jewelers’ Institute 





Address delivered by A. G. Mansur, Burlington, Vt., before the recent convention of the 
Connecticut Retail Jewelers’ Association, at Hartford, Conn. 




















[‘ Switzerland, for the past 50 years, 10 
of the cities have maintained horologi- 
cal institutes, where a four-year course is 
required. The student has to make a com- 
plete, accurate running watch. This means 
that he must make the plates, wheels, 
pinions, main and hair springs, escapement, 
and, in fact, every part of the movement, 
before he is awarded a diploma. This is 
the reason why Switzerland is making more 
fine watches today than all the rest of the 
world, and why there are plenty of expert 
watch repairers there. 

There are a great many fine watches made 
in this country, but there is not one single 
institute turning out expert, finished work- 
men, and there are only three watch schools 
on this continent where good journeymen 
watch repairers are educated. 

I am sure that you all know about the 
shortage of watch repairers, but I wonder 
if you realize that at the present rate of 
depletion it won’t be but a few years be- 
fore there will be comparatively few, and 
when that time comes the repairing will 
have to be done in the factories. When 
this condition prevails we can look for a 
good percentage of the jewelry business 
drifting to the department and dry goods 
stores, 

Our need, and I am sure that you all 
realize how great that need is at the present 
time, is some way to get more good watch 
repairers, 

The jewelers in New England, realizing 
this shortage, called a meeting of the offi- 
cers of the five New England retail jewel- 
ers associations in Boston the first of the 
year to discuss the proposition of starting 
an institute, to teach watch repairing and 
other kindred trades. Of the 53 officers in 
the associations, 33 were present, and the 
other 20 were in favor of the movement, 
el good reasons were unable to at- 
tend. 

The first thing that was done after a 
general discussion was to organize a New 
England Retail Jewelers’ Association, 
whereby all of the members of the state 
associations automatically became members 
of the New England Association. Next a 


committee was appointed to organize the 
New England Jewelers’ Institute. This 
committee was then divided into sub-com- 
mittees, to look up the several matters con- 
nected with organizing. 

The Committee on Dean, etc., after visit- 
ing the best watch schools in the country 
and making a thorough investigation re- 
ported that in their opinion it was ad- 
visable to start with 50 students and that 
it would take from 15 to 18 months to turn 
out first class watch repairers, and from 
three to four years to make them expert 
finished workmen. 

We are incorporating under the laws of 
Massachusetts, with a capital stock of $30,- 
000. This stock is to be sold only to those 
who are members of the state associations. 
We have assurances and think enough 
money will be donated by the wholesalers 
and manufacturers to pay for organizing 
and equipping the institute. They have al- 
ready donated over $3,000. The proceeds 
from the sale of the stock will be used for 
maintaining the institute. ; 

The three things most necessary to make 
our institute a success are, first, the right 
man for dean. We have several in mind 
for that position. The other two are funds 
and students, and these are up to you. 

In order to learn to be a good workman, 
a student should have a good knowledge 
of arithmetic and some of the higher mathe- 
matics, so we believe the best field to get 
students from are high schools and colleges. 
The training of such men, from the time 
they begin school, is to go from grade to 
grade and finally graduate and get a di- 
ploma. So we believe that as students of 
our institute they would care more for a 
diploma and to finish the course, rather 
than to leave before, for the sake of an 
attractive salary, which may have been made 
to them. I speak of this, for we have been 
told at the several schools that we have 
visited that it is hard to get students to stay 
until they have completed the course. They 
get a smattering of knowledge about repair- 
ing and someone makes an offer that looks 
good to them, so they quit and probably will 
never become good workmen. The insti- 


tute will be open to all comers, who can fill 
the requirements, but we feel that an effort 
should be made to get this class who will 
stick until they have finished the whole 
course. 

The stock will be sold for $50 a share, 
and limited to not more than 10 shares to 
any one person or firm. After getting 
started we expect to do considerable trade 
work which will be accepted only from 
stockholders. Each stockholder will be al- 
lowed to have done four times the amount 
of work a year as he holds stock. By limit- 
ing of shares so that no small group of 
stockholders can control the institute and 
also not allowing the large jeweler to have 
more work done in proportion to his busi- 
ness to that of the small one, we have 
safeguarded the interests of the small 
jeweler. 

The question of how this movement is 
going to affect the salaries of watchmakers 
has been raised. Under the old schedule of 
prices the jewelers were paying their work- 
men all they could afford to, but since the 
new prices for work have been made the 
workmen have had their wages raised pro- 
portionately. Now after getting a just 
compensation for our work, I don’t believe 
that any of us are going to be satisfied to 
go back to the old conditions, and if we 
don’t, the workmen have nothing to fear 
about wages being lowered. We believe 
the effect of such institutions as we pro- 
pose to start will be a tendency to raise 
rather than to lower wages. 

We took up the matter of disabled sol- 
diers for students with the Vocational Edu. 
cational Bureau of the Government. They 
were very much interested and assured us 
that they could send us as many students 
as we could take care of, and would pay 
as much for their tuition as we charged 
civilians. Besides this they would pay for 
all the tools necessary for them to have in 
order to carry on the trade after graduat- 
ing. In addition to this they would pay a 
single man $80 a month to live on, a mar- 
ried man $100 and $25 a month for each 
child. In speaking of disabled soldiers you 
must not think that we mean professional 
soldiers, for we do not. We mean our boys 
from civil life who enlisted for the ‘ate 
war and are now back home, incapacitated 
from doing what they did before the war 
and now must turn to something that they 
can do to earn their livelihood. 

To get back to the sale of stock, there 
are about 450 members in the associations. 
If all of them bought stock and the same 
amount, each one would have to take $6634 
worth. We do not expect. that everyone 
will buy. Probably there won’t be over 
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Radium Watches and Clocks 





A Suggestion to Dealers 





It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 


Our patents relate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. 








The patents include :— 


Number 789,811 . ; , May 16, 1905 


. 789,812 . , ‘ May 16, 1905 
“911,401. " . Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 
































April 14, 1920. 


300 and that would mean $100, or two 
shares, each. A good many wont take but 
‘one share, so it will be necessary for some 
to take 10 shares, and from that down. 
You should not think of the money that 
you spend for stock as an expense, for 
even through it should never pay a divi- 
dend, it really would be a good investment, 
for who is there present that. wants a good 
watch repairer that wouldn’t give $50, or 
more, to anyone that would furnish him a 
d man? 

We are not only starting something that 
may help ourselves personally, but we are 
doing something that will raise the stand- 
ard of watch work and be a benefit to the 
public, from a patriotic standpoint, help 
the boys that fought in the late war to 
make the world safe for democracy and 
to save civilization. 

As soon as we can demonstrate our abil- 
ity to turn out good workmen we believe 
that we can secure funds enough, which 
means not less than one million dollars, to 
own our own buildings and maintain an 
institution which will be a credit to our 
‘country and on a par with any. 

Remember there is a great field for a 
Technical Horological Institute in thit 
country. One on a par with the other me- 
chanical technical institutes. Of course, we 
will have to start in a small way, but if we 
get a good start, the bigger things will 
surely come and it won’t be many years 
before we will have an institution that we 
all will be proud of. 

Your officers in past years have spent a 
good deal of time and have worked hard 
to make a success of the state associations 
and you as well as they have reaped the 
benefits. They believe that the institute 
that we are starting is going to be a great 
benefit to all of us. It is being favorably 
talked about all over the country and its 
success is assured, but how great that suc- 
cess is going to be will depend on your 
assistance and financial support. 

Before this convention adjourns, all of 
you who are jewelers will have an oppor- 
tunity to subscribe for stock and we hope 
that all of you will buy some, and thus 
help yourselves and also one of the most 
progressive movements ever attempted by 
the New England Jewelers. 





Many a business has been wrecked or 
kept hopelessly in a condition of inferiority, 
because the proprietor or proprietors drew 
money out as fast as it was earned, or even 
as fast as it appeared in the cash drawer, 
often using such money for their own per- 
sonal pleasures and affairs. This isn’t wise 
or reasonable! Money which appears in 
the cash drawer may represent capital, and 
so may be needed for reinvestment. 

Good financiers exercise self-control in 
three directions. First, they live modestly 
and within their means: second, they do not 
withdraw funds from their business unless 
that business shows a substantial net profit, 
and the proprietors are fully justified in 
paying such items as dividends; third, the 
withdrawals of profits and dividends are on 
a safe and conservative basis which always 
Permit of enough actual profit remaining 
at the call of the business, in the form of 
surplus, to provide for growth, expansion 
and the unexpected. 

Any other method of procedure would 
stunt the business and end in disaster. 
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Exhibits in Botch Work 





HERE are two kinds of botch work, 

the redeemable and the unredeemable. 

To set a roller jewel in a chunk of chew- 
ing gum, hidden on the roller under the 
balance arm, or a pallet stone made of 
shellac in order to represent ruby, to nip 
off a piece of a balance screw when a 
watch is running slow, to place a piece of 
wax or gum on the balance between the 
screws when running fast, to put a piece 
of paper in front or back of balance cock 
to increase or decrease end shake, are but 
redeemable botch jobs, as they may be 
corrected by a practical watchmaker at a 
nominal cost to the owner. 

But to file a notch in a fine and high 
grade balance, to mark the place for the 
hairspring stud and on the other side for 
the roller jewel, to saw the slits of the gold 
screws deeper to bring the watch to time, 
when the hairspring became rusted, to file 
away the corners of the lever horns, in an 
effort to guess where the trouble is when 
the watch would not run, to pick, or raise a 
burr on the fine damaskeened plate, to in- 
crease or decrease end shake, to file the 
balance cock, to prevent the untrue balance 
from rubbing—all these botch jobs are be- 
yond redemption, except at almost prohibi- 
tive cost to the owner. 

Such would-be watchmakers, no matter 
how long they have practiced at the bench, 
are ignorant of the rules of the escapement. 
They would certainly profit by procuring 
a copy of a good work on the “Lever Es- 
capement” and read it over and over again, 
until they became familiar with it. 

While visiting a friend in a railroad divi- 
sion town, I was introduced to the leading 
jeweler, who by the way was the watch 
inspector. He asked me to excuse him as 
he had to put in a mainspring in an 18 size 
19 jewel B. W. Raymond. He used words 
unknown in horology. “The way the com- 
pany constructed the hook in the steel bar- 
rel,” said he, “prevents you from putting 
in a mainspring without cementing the bar- 
rel on a tooth barrel.” When I tried to 
convince him that the spring could be in- 
serted without touching the barrel, main- 
spring, or main wheel, with the fingers, he 
asked me how much stock I owned in the 
factory.. After assuring him that I own 
no stock he agreed to hear my demonstra- 
tion. 

I asked him if he had a mainspring win- 
der; he brought out a K. & D. barrel 
winder. He possessed a W. W. lathe and 
a full set of chucks. 

After cleaning the parts I picked up the 
barrel with a square pointed pegwood and 
placed it in a stepchuck in the lathe. I 
then wound the mainspring in the main- 
spring winder, lubricating the spring with 
vaseline while winding, and transferred it 
to the barrel regardless of whether it 
hooked or not. I then placed the main 
wheel in the barrel, holding it with tissue 
paper and, turning the lathe slowly, I 
started to wind until it hooked. When I 
reversed and slowly let the spring down, he 
said: “My watch is all right!” 

By the way, I lubricate my springs as 
well as the winding wheels, with vaseline 
instead of oil. The spring relaxes more 
freely and uniformly and makes winding 
easy, particularly No. 2 or No. 3 strength 
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springs with a smooth crown. Thus no oil 
is splashed all over the movement. 

I always endeavor to add to the cost of 
repairs a new crown, or sharpen the old 
one with a three-cornered file. 

E. J. Kasset. 





An Invention to Prevent Confusion 
Due to Two Time Standards 





LittLe Faris, N. Y., April 8, 1920. 
Technical Editor TH JEWELERS’ C1RCULAR: 

Considerable confusion has been caused 
in New York State by the daylight saving 
act, recently passed by the State Assem- 
bly. The railroads continuing to run on 
the old time has been the cause of a great 
deal of annoyance to the travelling public 
and for others dependent upon the railways 
in their daily occupation. 

An ingenious yet comparatively simple 
method of keeping track of both the old 
and new time, without constant setting and 
resetting, has been devised by E. A. Ber- 
nard, a watchmaker of Little Falls, N. Y. 

By brazing or riveting two hour hands 
together at a distance of an hour and color- 
ing or plating one hand a red or other dis- 
tinctive color, enables the wearer to tell at 
a glance either the old or new time, thereby 
eliminating the nuisance of constantly set- 
ting or resetting the time-piece or the 
equally bothersome computing that would 
be necessary for any one using both stand- 
ards of time. 


(Signed) B. L. Henperon. 





What Some Say About Us 





(By Carlton Fitchett in Seattle Post-Intelligencer.) 


The jeweler’s a funny guy, his labor 
never ceases; he screws a gimlet in his eye 
and picks our watch to pieces. We leave 
our turnip, get a check; we want the time 
adjusted. He makes the thing a total wreck, 
then tells us it is busted. 

And then the expert names his price to 
put the works together, and guarantees 
she’ll tick in ice or stand the tropic weather. 
The wheels he scatters everywhere, it makes 
us sigh to view it; and so we groan in deep 
despair, “Yep, go ahead and do it?” 

The jeweler is mighty slick; oh, brother! 
you have said it; although he does his work 
on tick, he seldom gives us credit. And 
though the passing seasons bring their days 
of work and worry, no doubt he’ll tell you 
it’s the spring that gives him most the 
worry. 

Like woman in the ancient rhyme, his work 
is never ended, and yet he has a lot of time 
from sundry hooks suspended. The job is 
hardly one of ease, it keeps him down to 
cases, and though he’s all alone he sees a 
lot of hands and faces. 

And romance, too, he finds it there, and, 
what is more essential, although he lays 
some secrets bare, he keeps them confiden- 
tial. If he should tell whose face he found 
inside of hubby’s ticker, he’d spread a lot of 
gloom around and make some wise ones 
snicker. 





A. F. Hartwick, formerly of Axtell, 
Kan., is now at Marysville, Kan. 
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cManufacturers and dealers who sell Lumalited 
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watches and clocks know that every~ sale means a 


pleased and satisfied customer. 


Grades of Luma are used to correspond to the qual- 


tiy~ of Watch or Clock. 


Luma is guaranteed to contain only~ Radium as its 


activating agent. 


Dealers who remember to specifyw~ “Lumalited” 
when placing their orders for luminous watches and 
clocks will protect both their custcmers’ and then 


own interests. 





RADIUM DIAL COMPANY, Pittsburgh, Pa. 





This Certificate of Guar- 
antee is signed by the 
Radium Dial Company 
and attached to every - wage 
watch end clock which <i, 
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serve its best. 


CHICAGO 


Write for interesting booklet 
and full information. 
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The Radium 


m1 ound 


The Radium LUMAnous Comp 


RADIUM DIAL CO 


MANUFACTURERS WHO USE 
LUMA 


Ansonia Clock Company 
Beardsley Watch Company 
DeLuxe Clock & Mfg. Co. 
Elgin National Watch Co. 


William L. Gilbert Clock Co. 


Hamilton Watch Company 
Hampden Watch Company 
Keuffel & Esser Company 


Keyless Auto Clock Co. 
Leonard Watch Company 
New Haven Clock Company 
Parker Clock Company 

Seth Thomas Clock Co. 
South Bend Watch Co. @ 
Waltham Watch Company 
Yankee Wizard Clock Co. 








[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 


Issue of March 30, 1920. 








‘4,335,147. ELECTRIC CLOCK. Paut PeErer 
AnpERSEN, Taastrup, Denmark. Filed Jan. 
23, 1918. Serial 213,339. 14 Claims. 


A mechanism for periodically imparting impulse 
movements to the pendulum of an electric clock, 
comprising a swinging lever adapted to be period- 





ically raised by the oscillations of the pendulum; 
means for momentarily holding said lever in 
raised position; means operated by the pendulum 
for releasing said holding means to permit the 
swinging lever to fall; and a striking element 
adapted to receive an impact consequent upon the 
fall of the lever and to transmit such impact di- 
rectly to the pendulum. 


1,335,148. ELECTRIC SECONDARY CLOCK. 
Pout Peter ANDERSEN, Taastrup, Denmark, 
Original application filed Jan. 23, 1918. Serial 
213,339. Divided and this application filed 
April 2, 1919. Serial 287,004. 12 Claims. 

In an electric secondary clock, the combination 
of an electro-magnet whose circuit is periodically 
closed; an armature therefor; a driving wheel; an 
actuating lever disposed adjacent said armature 





and provided with a driving pawl for engagement 
with said wheel; means operatively related to said 
lever for automatically moving it in a direction 
to disengage said pawl when the magnet is ener- 
gized and attracts its armature; and means asso- 
ciated with said armature for rocking said lever 
in a direction to engage said pawl with said wheel 
and thereby rotate the latter when the armature 
teturns to normal position consequent upon de- 
energization of the magnet. 








1,335,341. FOUNTAIN. PEN. Henry J. Jor- 
Y 
wwe ’ 
se bid c iP 21) 4 _ 
as oa + Le 


GENSEN, Jersey City, N. J. Filed March 21, 
1919. Serial 284,202. 12 Claims. 

A fountain pen including a barrel, an ink sack 
therein, a bell-crank lever diametrically positioned 
On said barrel so as to oscillate outwardly from 
the end thereof, a pivot for said lever disposed 
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transversely of said end, and a deflating element 
for said sack actuated by one arm of the lever, 
the latter being arranged to swing a predetermined 
amount before actuating said element. 


1,335,535. CUFF BUTTON. Epwarps B. Stuart, 
Chicago. Filed July 7, 1919. Serial 308,942. 
4 Claims. 


A cuff button, comprising a body part and 
laterally disposed side parts extending along each 
side thereof, said side parts being secured to said 
body part at one of their respective ends and 





normally urged toward said body part at their op- 
posite ends, and lugs on certain of said parts ex- 
tending transversely therefrom and normally abut- 
ting against the opposed part whereby said cuff 
button is attached to the cuff by having said lugs 
extend through openings in the cuff and secured 
against displacement by the abutting of said lugs 
and parts. 


1,335,575. DOCKING DEVICE FOR FRAMES 
OF BAGS, PURSES, AND LIKE ARTI- 
CLES. Marcus T. Gotpsmitu, Newark, N. J. 
Filed Jan. 26, 1920. Serial 354,118. 2 Claims. 

In a hand bag, purse or similar article, a pair 
of frame members hinged together, a spring at- 
tached at one end to one of the frame members 
and provided at its free end with a keeper having 

a slot, a catch fixed on the other frame member 

and adapted to snap into engagement with the 











slot, a guide pin fixed on the said frame member 
carrying the spring, the said guide pin extending 
through the said keeper slot, and a locking arm 
piveted on the said frame member carrying the 
spring, the said locking arm having a knob ex- 
tending to the outside of the said frame member, 
the said locking arm having a nose adapted to 
engage the under side of the said keeper to lock 
the lattcr against downward movement and thus 
prevent disengagement of the catch from the 
keeper. 

1,335,703. BUTTON LINK. Wrtttam EttswortH 
Roserts, Kenosha, Wis. Filed Nov. 25, 1919. 
Serial 340,689. 5 Claims. 

In an article of manufacture of the character 


described, the combination of two button carrying . 


members, and buttons fixed to and extending in- 


7 4 
Lye » Bs! 
; AS 
A a ee 
wardly at an angle to said members, of intermediate 
leaves hinged one to each of said members, and 


means pivotally connecting said leaves in a differ- 
ent plane from that of the members. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1965, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published March 30, 1920. 


121,999. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Ownerpa Com- 
MuNITY Ltp., Oneida, N. Y. Filed Aug. 25, 
1919. 


THREE MONTHS 
ASSOCIATION 


Particular description of goods.—Flat-Ware 
Plated with Precious Metal, Comprising Spoons, 
Forks, Knives, Ladies, Carvers, Game-Shears, 
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Sugar-Tongs, Servers, Food-Pushers and Cheese- 
Scoops. 

Claims use since June 18, 1919. 
Ser. 126,912. (CLASS 28. JEWELRY AND 


PRECIOUS-METAL WARE.) Dett W. 
Tuomas, Seattle, Wash. Filed Jan. 7, 1920. 


MYSTIC 


Particular description of goods.—Pearl Jewelry 
for Personal Adornment and Pearls. 
Claims use since Oct. 20, 1919. 





Cost of Doing Business 





(Continued from page 137) 








up to cost.t If the operating expenses are 
figured on sales, then the margins of profit 
must be figured on the selling price and not 
on the cost. Last August I interviewed a 
retailer and found that he was making this 
mistake. For instance, he purchased an 
article at a dollar. - His operating expenses 
were 25 per cent of sales, and as he wished 
to make a net profit of 5 per cent he de- 
cided his gross profit would be 30 per cent. 
So far this sounds well, but when he came 
to use these figures which had been based 
on selling price he applied them to the cost 
price of $1.00. He was actually selling this 
article at $1.30. Now an expense of 25 
per cent calculated on the selling price is 
equivalent to 33 1-3 per. cent based on the 
purchase price so that this article actu- 
ally cost him to sell 33 1-3 cents. In other 
words he was losing 3 1-3 cents all the time 
believing that he was making a net profit 
of 5 per cent. 

To give another example of figuring oper- 
ating expenses on the selling price and mar- 
gins of mark-up on cost, a proprietor of a 
general merchandise store ‘some three years 
ago turned over the management of his 
business to his uncle and went to war. In 
three years, $12,500 was lost and when an 
investigation was made to find the reason it 
was found that the operating expenses were 
figured on the selling price, and the mark- 
ups on cost. 


Another item that is frequently figured 
incorrectly is stock-turn. We find many 
merchants who are dividing net sales by 
their average inventory and believe the an- 
swer is giving them correct figure for stock- 
turn. For example, the merchant who has 
bought $50,000 worth of goods and sold this 
amount for $75,000 would divide his sales 
by his purchases and believe that he was 
getting a stock-turn of 1% times: As a 
matter of fact he is only turning his stock 
once because he used sales instead of’ cost of 
goods sold in determining his turn-over. In 
all the Bureau’s studies this method is used 
to figure stock-turn; Divide the cost of the 
merchandise sold during the year by the 
average of the inventory of merchandise 
carried at the beginning and at the end of 
the year. Of course if it were possible to 
have monthly inventories, a more accurate 
figure’ for stock-turn could be obtained. For 
general purposes, however, the method used 
gives a reliable figure for making com- 
parisons. 





+Read in connection with these suggestions the 
article entitled “Revise Your Mark-Up,” published 
in the Storekeeping Department in the Wowenane’ 
Crrcurar, Mar. 19, 1919. 
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